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Redwood Empire Cage Bird Club
Since 1991
PURPOSE: To join together people who share a common
interest in keeping cage birds in captivity. To educate
members and the general public in the best care, keeping
maintenance and breeding of cage birds. To support bird
conservation.

This Month’s Meeting
April 24, 2014

Garth Hokanson
Speaking on interesting
birds, animals and plants
of South America
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Newsletter Editor

INTERESTED IN ADVERTISING IN OUR NEWSLETTER?

Place an Early Bird Ad Today!
3 lines free to current RECBC members & 4 or more lines for only $5.00
Non-members pay a low $5.00 fee for 3 lines, 4 or more for only $10.00.
All ads must be a reasonable size OR
Check out our reasonable Commercial Ad sizes and prices!

COMMERCIAL RATES
Business card - $5/mo or $50/yr
1/2 page - $10/mo or $100/yr
Full page - $20/mo or $200/yr

Please mail commercial and early bird
ads by deadline Sunday after the
General Meeting.
RECBC - Newsletter
PO BOX 6232
Santa Rosa, Ca., 95406
or email: dshore@shorebirds.biz for
Commercial Ads and glenti@comcast.net
for Early Bird Ads.

RECBC, the officers, the publication and it’s
staff assume no responsibility for claims of
advertisers in the publication or for the quality of goods and/or services the advertisers provide.
Persons with substantial claims against publication advertisers may submit them to the Editors.
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BOARD OF DIRECTORS

COMMITTEE MEMBERS
Advertising, Publicity and
Membership
Donna Shore (707) 585-7524
dshore@recbc.net

PRESIDENT
George Lentini (14)
(707) 528-1065
glenti@comcast.net

AFA Delegates
Bev Mager (707) 795-8804

VICE PRESIDENT
Earl McEnaney (15)
(707) 869-1229
stewball4@comcast.net

Club Librarian
Cheryl Cattan

SECRETARY
Chloe Jane Baskin (15)
(707) 823-1675
shelterescue@gmail.com

Hospitality
Carolyn Rawlinson (707) 778-9269
Newsletter Editor
George Lentini (707) 528-1065
glenti@comcast.net

TREASURER
Linda Karnstedt (14)
(707) 566-1366
Linda.karnstedt@medtronic.com

Photography
Chloe Baskin

BOARD MEMBERS AT LARGE

Raffle
Cheryl Cattan (707) 664-8965

Cheryl Cattan (14)
(707) 664-8965
1goldfishcc@gmail.com

Outreach Program
Earl McEnaney & George Lentini

Donna Shadowens (15)
(415) 254-1711
donnarose09@gmail.com

Website
Jackie Turner
Welcoming Table
Bev Mager

Calendar of Events
May - Dr. Debra Scheenstra—First aid for your parrot
June - Bird Items “Swap Meet”??
July - Safari West
August - Pride Night
September - Canine Companions?

October - TBD
Nov - Holiday Potluck
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THIS Weekend. Special Price to members is 2 for price of
1 or $55 for 1– must call and mention the Bird Club and
Donna Shadowens
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Program of the Month

Garth Hokanson,
Garfh a member of the Redwood Caged Bird
Club, will be speaking on interesting birds, animals and plants of South America. Hokanson
has he degrees in Horticulture and has taught in
Mexico, Guatemala, Sweden, Cal Poly and at
Santa Rosa Junior College. When he moved to
Sebastopol, nearly 30 years ago, he began raising game birds and ratites such as Ostriches,
Emus and Rheas. He traded exotic pheasants
with Bonnie & Waldy Scheffler for many years.
Nearly 20 years ago, he sold the game ranch
and bought a smaller-one acre property where
he began raising Australian hook bills, exotic
finches, and canaries. After retiring from Santa
Rosa Junior College, Hokanson needed a new
challenge and became the Beverage Scientist
for Guayaki Yerba Mate. He made visits to Argentina, Brazil and Paraguay, to seek out organic rainforest grown yerba mate to make into tea
beverages. Last month, he again retired and
now devotes all of his time to his birds, gardens
and being a docent at Armstrong Woods State
Park.

Guests Welcome
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Birdkeeping Naturally
EB Cravens
March ‘14
“Rarity of Species and the Commercial Bird Trade”
Ask any U.S. parrotkeeper whether he or she would rather be given a Ma‐
jor Mitchell’s Cockatoo or a Green‐Cheek Conure and most likely their reply
will be: “The cockatoo, of course.”
But what if imported Leadbe er’s (Major Mitchell’s) Cockatoos were avail‐
able at $99 each; and the green cheek was the last known female in the USA?
It’s a funny business, this aviculture for dollars.
For some reason within the depths of human psychology, the perceived
rarer an object—or creature—is the more desir‐able it o en becomes. Even
prior to Egyp an mes, the noble, the wealthy, the fortunate, collected and
displayed unusual objects or animal species to obtain “oohs” and “aahs” of
esteem from their fellow humans. I’ve done it. You’ve probably done it. We all
do it. Rare is desirable. But why? And to what end?
“In the bird trade, it is that old five‐year cycle,” explained Rick Gerdl, a de‐
cidedly devoted breeder of Australian parakeet species in Northern California.
“A friend calls you up and says ‘I can’t find any such and such species.”
“Well, I have one pair.”
“Do you want to sell them?”
“No.”
“The word gets around and soon everyone is looking for that species. The
price goes up. More people buy them and set them up. Within four or five
years these pairs begin to produce babies. Then someone comes up with 20,
40, 100 babies they cannot aﬀord to feed and house. They dump them on the
mar‐ket. The price goes down and we begin again.” Whew!
Economically this is a working free enterprise system. But is it avicultural‐
ly sound? Danger exists at the low end of a cycle when a species supposedly
becomes undesirable. Older pairs con nue to die oﬀ; the gene pool dwindles;
and if the bird world is not careful, species once imported freely are lost for‐
ever to cap vity. This is avicultural failure.
“Always the species which were imported in great numbers suﬀered the
most on the breeding end,” advised the late avi‐cultural leader Dale Thomp‐
son. “The Gray‐Cheeked Parakeets, the Nanday Conures, the Red‐Masked
Parakeets, the Orange‐winged Amazons. Unfor‐tunately most of it is finan‐
cial.”
On a more personal level, it is a ‘feel good’ sensa on to be the owner of a
newly acquired Blue‐Throated Macaw or Queen of Bavaria Conure. Human
condi oning‐‐we get caught up in having something the other guy does not. It
is not easy to remember that there will always be those who have something
else considered ‘bet‐ter’ (i.e. rarer). Moreover, there is always someone who
(Continued on page 8)
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(Continued from page 7)
is hap‐pier with what he or she has!
While speaking on the grass‐roots bird club circuit, I have marveled at the
devoted interest amongst small hobby and pet aviculturists. Each mee ng
brings a wonder of new faces, new ideas, new friends. Early on, I no ced that
many bird clubs encourage visitors to stand up, introduce themselves and
state what species of birds they keep.
“My name is Jane Doe,” a new mem‐ber says quietly, “And I only have one
pair of Society Finches.”
“I only have a Cocka el,” another vis‐itor explains. “Oh, but I love all birds,
and would like to get a bigger parrot someday.” Always that humbling “only.”
The implica on is that those who own rare species are ‘above’ the run‐of‐the‐
mill budgie owner.
During my early years, I found myself always saying my name and then my
rarest species first. “Hi, I’m EB Cravens’ ego from Santa Fe, New Mexico, and I
have Cape Parrots, Hawkheads, Yellow‐Fronted Amazons, Gold‐Capped Con‐
ures and blah, blah…”
“Be proud of the pair of finches you keep,” I learned to say to club friends.
“Some of the finest bird enthusiasts I know do not collect more birds. To keep
one pair of zebras with immaculate care, close observa on, happy birds, and
if fortune allows, a long lifespan, is aviculture with class.”
Nowadays I list my common species if forced by club protocol; then encour
‐age other appropriate introduc on ques ons such as “What areas of avicul‐
ture most interest you?” or “Which fascina ng behaviors have you observed
or learned from your pets or breeders?”
Rare is desirable, right? So is knowl‐edge, dedica on, love…
“Many breeders of Cocka els choose to work with status birds,” I heard
Diane Grindol, cocka el specialist and author of book and magazine say.
“They breed yel‐low faced, dominant silvers, pastels. My focus has always
been to breed common cocka els which I think are pre y and make calm,
steady pets — grays and pearls mostly.”
“I wonder how many aviculturists would desire to own a Black Palm Cocka‐
too if these birds were available at 50 or 100 dollars,” she went on. “They are
not necessarily a rac ve, just rare.”
“It is the nature of mankind to want the most, the best, the most expen‐
sive,” Randy Snow, an experienced Northwestern U.S. avicul‐turist once ob‐
served. “If people could aﬀord a Mercedes, many would own one. It’s an ad‐
dic on. If Hyacinthine Macaws were as commonplace as Cocka els, I would‐
n’t have them.”
“The problem for responsible avi‐culture,” he went on, “comes when rare
birds fall into the hands of the money oriented novice.”
(Continued on page 9)
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(Continued from page 8)
Parrots for dollars. I love my birds. I also love it when I sell a healthy, well‐
raised, personable oﬀspring to a good long‐term home. How to resolve the
two variables into a solid avicultural founda on?
There are mes when certain breeders jump into the market with surplus
birds and drop the price to bargain level to a empt to sell them all. I remem‐
ber the summer in California when Sun Conure chicks could be had for as li le
as $75 each! Yet, to undercut the price of a psi acine with intent merely to
sell can he extremely detrimental to the future status of that psi acine in
cap vity.
“Common species have to he bred, too,” echoed Grindol, Thompson, Gerdl
and others. “When Senegals were $40, who wanted to breed Senegals and
produce a parrot worth $40?” Decades later there were never enough Sene‐
gals to supply the pet trade even at $200, $300, $400.”
One of my favorite of all psi acines in the Amazona genus is the White‐
Fronted or A.albifrons. But when they came into the import sta ons in the
1980s, they were priced so cheaply that few aviculturists paid them enough
mind to begin breeding them for the future. Where are all the deligh ul albif‐
rons today?
An interes ng aspect of “rare is desirable” is that acquisi on of a single
bird or pair of birds of rare type is suﬃcient to sa sfy many a new owner who
can then tell everyone about their Hawk‐headed Parrots, Painted Conures,
Yellow‐Shouldered Amazons or Abyssinian Lovebirds. The net result is breed‐
ers with many commercially common, salable, pet‐oriented birds now o en
own one pair each of several kinds of rare hook‐bills.
Aviculturally, this works only if these breeders: 1) share knowledge of their
ownership and breeding processes of such rare species with other avicultur‐
ists; 2) freely trade and distribute oﬀspring of such species to maintain a di‐
verse gene pool, and; 3) keep babies of rare species out of the pet trade. Over
the past 30 years or so, this does not seem to be working…
“People looked at me in amazement,” Gerdl explained. “I had 26 pairs of
Australian Twenty‐Eight Parakeets. If I lost a pair for some reason, it was not a
catastrophe. People call me to say that they would like to purchase one pair.
But o en there is li le communica on between breeders, no direc on.”
“The bloodlines—that’s what is important. A commitment to the species.
Some mes I spent a whole day just going through 20 babies to try and decide
which one or two I would sell. I mean, they are all so beau ful!”
Certain expert breeders are most comfortable with their psi acine species
which are never even considered for the pet trade —a breath of fresh air from
the handfeed and sell syndrome. “US aviculture has always been quite diﬀer‐
(Continued on page 16)
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REFRESHMENTS
Refreshments for March 2014.
Those with last name beginning
with S to Z should bring a treat to
share.

ent

In Home Bird Sitting Service
(707) 585-7524 or email
Donna Shore at dshore@recbc.net
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Same opportunity for this special workshop covering parrot and dog “live training -LUNCH is included. 2 for 1 price (or $55 for 1). Must call and mention the Bird Club and Donna Shadowens
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THE FEATHER FARM, INC

RECBC Members Receive
10 % off on Bird Food, Cages and Supplies
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General Meeting Place

Animal Care Center
6470 Redwood Drive
Rohnert Park, Ca.
Behind Red Lobster and Olive Garden
Take RP Expressway Exit from 101
4th Thursday of the month
Meetings begin promptly @ 7:00 P.M.

Support our additional Sponsors!
Please show your membership card prior to purchase.
AVES OCCIDENTALS – Earl McEnaney (707) 869-1229.
Call for availability/prices. 25% discount on hand-fed baby
birds to all RECBC members.
The Bird Exchange & Honkey Donkey Farm.
5355 Hall Road, Santa Rosa, Ca. 95401
Phone: (707) 575-0433
10% discount on cages and supplies only to RECBC members.
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RAFFLE
Bring “stuff”!!
President’s Message - for real!
Please check you mailing label for when you need to renew
your membership dues . Just to let you know as of this month,
dues have been increased by $3. If you are willing to pay at the
meeting you can pay the “old” rate!
Our board member election is overdue - please see the ballot
on page 17. “No Board- No Club”
Please fill out the survey on page 17 as well. If we want to
keep this a viable club it is imperative we know what our
Members want.

Treasurer’s Report

INCOME

March

Membership
Raffle/Meetings
Advertising in Newsletter
food Sales
Income Total:

$
$
$
$
$

157.00
113.00
400.00
30.00
700.00

$
$

86.46
75.00

$
$

200.00
361.46

EXPENSES
Newsletter Printing
Speakers Expense
Donations
(to So Humane Soc on behalf of VCA)
Expense Total:
Feb Beginning Bank Balance:
Feb Ending Bank Balance:
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$ 3,045.99
$ 2,949.28

removed from wild morphological types. It is doub ul that some show win‐
ners could even fly!”
A new era for world aviculture is crashing down upon us. An era when
commitment and openness and learning are more essen al than cap ve first
breedings and the hodge‐podge number of rare pairs one owns. Our values
are being forced to change. They must change…
Parrots for dollars, yes. Many of us occasionally s ll choose this op on.
But should some wealthy, ethical Samaritan provide 100,000 private acres of
rela vely predator‐free habitat for feral parrot introduc on somewhere in
North America, I would be among the first to send him or her free pairs of my
oﬀspring.
That’s love over money, I guess, and an aviculturist’s dream come true.
With aloha, EB

MINUTES OF THE BOARD
MARCH 20, 2014
PRESENT: Chloe Baskin, Linda Karnstedt, George Lentinini, Earl
McEnaneny, Donna Shadowens
Meeting: 7:10 p.m. February Minutes read and approved.
So far, per Donna, we have had a small number of people participating in the Tupper Ware Fundraiser.
This is our 3rd meeting to discuss the disbanding of the Club.
Members must vote to approve disbanding. Donna suggested a
survey of Members to obtain suggestions as to what brings you
to meetings, what you get from the Club, what we could do
more of, less of, differently.
Members should consult the label on your Newsletter to see
when to renew membership. Remember: Dues will be raised
beginning next month.
There was a discussion of fundraiser Bird Item Swap – stay
tuned for further information. 50% of money to go to owner,
50% to club.
We are still seeking speakers and new ideas for programs for
several upcoming 2014 months!
Check enclosed Ballots for voting info. Mail in your decisions or
bring to next month's meeting. New Board members are certainly appreciated.
The meeting concluded at 8:00 p.m.
Respectfully submitted by Chloe Baskin
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Member Survey Questions:
Please write a response and return to any board
member at the next meeting or send it to George
Lentini, 436 Lincoln St., Santa Rosa, CA 95401
1. What attracted you to the bird club?
2. What keeps you from attending meetings (if you
do not attend)?
3. Would you be willing to be a presenter in exchange for dues? If so, what would you like to
present?
4. What would you like to see the club do differently? Or more of?
5. What could the club do to attract more
members?
Annual Board Member Ballot

You may vote for as many as you’d like
(we currently have 6 on the board and we can
have up to 7).
Mail to George or bring to this month's meeting.
436 Lincoln St., Santa Rosa, CA 95401

Current Board Members up for re-election
George Lentini _____
Cheryl Cattan
_____
Linda Karnstedt _____
Members interested in being on Board
Cliff Hutto
_____
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ATTENTION MEMBERS
Discounts for Members...on food, treats and toys…
At the February Meeting, the club will have Nuts, Harrison's Zupreem, Roudybush food, Piñata's for sale at a discount prices for members. All nuts are organic and in the
shell...You are welcome to email Donna Shadowens at
donnarose09@gmail.com for more information.
In order to get a really good price on all these products for
our birds, if we purchase in bulk the price goes way
down...let me know what brand and amount you want and
I will get our members the best rate.
Almonds. .
Brazil Nuts.
Hazelnuts.
Walnuts. ..

.
.
.
.

.
.
.
.

.
.
.
.

.$5.00 per lb
.$7.00 per lb
.$5.00 per lb
.$6.00 per lb

Zupreem, specify the type and size, either 1 lb or 5lbs
Harrison's Course, Fine or High Potency; 1 lb, 5 lbs or 25 lbs
Roudybush, specify the type; rice, nibbles or special type

Piñata's. .

.

.

.

.

$8.00 each

Name: _________________________________________
Email: _________________________________________
Type of Nuts:__________________

Quantity________

Type of Nuts:__________________

Quantity________

Type of Nuts:__________________

Quantity________

Type of Nuts:__________________

Quantity________

Piñata's: How many? ___________
Harrison's: Course, Fine or High Potency; 1 lb, 5 lbs or 25 lbs
Roudybush: Rice, Nibbles or special type.
Zupreem: Type _________Size_________ 1 lb or 5 lbs
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NOTICE NOTICE NOTICE
This information will be
published in the directory
unless otherwise noted.

MEMBERSHIP APPLICATION
PURPOSE: To join together people who share a common interest in keeping cage birds
in captivity. To educate members and the general public in the best care, keeping
maintenance and breeding of cage birds. To support bird conservation.
Household

Individual

Sr. Household (60+)

Sr. Individual (60+)

Jr. - Under 17

$35.00

$30.00

$30.00

$25.00

$25.00

Membership dues are paid annually. If you have any questions about your dues,
contact Donna Shore (707) 585-7524.

Circle type of membership:

New

Renewal

Name:
Address:
City: _________________ State: _______

Zip Code: ________

Phone Numbers:
Email Address:
Payable to: Redwood Empire Cage Bird Club

Pet/Breeder

Pet/Breeder

P
P
P
P
P
P
P
P
P
P
P

P
P
P
P
P
P
P
P
P
P

B
B
B
B
B
B
B
B
B
B
B

Amazons
African Parrots
Budgies
Canaries
Cockatiels
Cockatoos
Conures
Doves
Eclectus
Finches
Game birds

B
B
B
B
B
B
B
B
B
B

Grasskeets
Lories/Lorikeets
Lovebirds
Macaws
Parrotlets
Pionus
Ringnecks
Rosellas
Australian Parakeets
Other

Mail to: Membership, RECBC, PO Box 6232, Santa Rosa, CA 95406
We often need help with various functions for the club (i.e. bird mart/expo/fair, toymaking party, silent auction, outreach program, picnic, etc.) Would you be interested
and willing to get involved and participate on occasion? Do you have any specialized
talents that you might like to volunteer? Please let us know!
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Redwood Empire Cage Bird Club
Since 1991

REMINDER
Check your mailing
address label for
renewal date.
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