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With over 25 years of experience, Jim and Joanne Ul I el
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We recognize that every sales organization is unique and the needs a
required to develop salespeople vary. Our in depth customization help:s
ensure that we address the needs and challenges of each client to imp
sales performance.

3630 Sabal Springs Blvd., North Fort Myers, Floridéb 998308
Jim@c4oe.com Joanne@c4oe.com
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Our open enrollment sales courses are the most cost effective way of training individual salespeople in your
organization, at short notice or in small groups without having to bringhtbesai@ungsiales courses

are delivered in a dynamic and interactive way. Your salespeople will get to engage and share best practices
with othesales professionals from different industries and sectors from around the world.

Public Session/ Open Enroll ment Cour se
Sales Py uHSS days

Upcoming sessions:

April 8 & 9, 2019 in Fort Myers, Florida $1, 795 p
June 26 & 27, 2019 in Fort Myer s, Florida $1, 795
September 18 & 19, 2019 in Fort Myer s, FIl orida $1
December 11 & 12, 2019 in Fort My er s, FIl orida $1,
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Sales Pro Professional Selling System (PSSES

1 Sales Pro PSS equips attendees with a process to conduct a sales call in a way thattaatlg to m
beneficial decisions with customers and {i@ngn customer relationships.

1 Attendees will receive the reinforcement and support critical to increasing skill usénejabon
effectiveness.
Attendees will succeed by helping their customers succeed.

1 Attendees will acquire the skills and competencies that will sétahdrtheir organizatiérapart
from the competition.

1 Attendees will develop a common process and language around selling, with the customer at the
center of their model.

1 Attendees will increase their sales effectivédhease appointments, shorter sales cycles, improved
win rates.

1 Attendees will develop a better understanding of their customers, their needs, and their buying
process.

1 Attendees will learn to sell and negotiate based on value, not price.

WORLD CLASS SALESI&EADERSHIP TRAINING



