
Know before you close.

For more than 30 years, federal law has required all lenders 

to provide two disclosure forms to consumers when they 

apply for a mortgage and two additional short forms before 

they close on the home loan. These forms were developed 

by different federal agencies under the Truth in Lending 

Act (TILA) and the Real Estate Settlement Procedures Act 

(RESPA).

In plain English, please 

To help simplify matters and avoid the confusing 

situations consumers have often faced when purchasing 

or refinancing a home in the past, the Dodd-Frank Act 

provided for the creation of the Consumer Financial 

Protection Bureau (CFPB) and charged the bureau with 

integrating the mortgage loan disclosures under the TILA 

and RESPA.

On November 20, 2013 the CFPB announced the 

completion of their new integrated mortgage disclosure 

forms along  with their regulations (RESPA Regulation 

X and TILA Regulation Z) for the proper completion and 

timely delivery to the consumer. These regulations are 

known as “The Rule”.

Any residential loan originated after October 3, 2015 will 

be subject to the new rules and forms set forth by the 

CFPB*. The Rule replaces the Good Faith Estimate (GFE) 

and early TILA form with the new Loan Estimate. It also 

replaces the HUD-1 Settlement Statement and final TILA 

form with 

CFPB Primary Goals:

Easier-to-use disclosure forms

Improved consumer 
understanding 

Better comparison shopping

Avoid costly surprises at the 
closing table

*Loans in progress (applications submitted prior to October 3, 2015) will
use current TILA and RESPA forms.

TM

What is the Consumer Financial 
Protection Bureau?

Simple answers about the CFPB and how the 
new rules will change real estate transactions. 



What is the Consumer Financial Protection Bureau? 
Simple answers about the CFPB and how it’s new rules will change real estate transactions. 

the new Closing Disclosure. The introduction of the new 

disclosure forms requires changes to the systems that 
produced the closing forms. Chicago Title is already well 

underway in preparing our production systems to provide 

the new required fee quotes, prepare the new closing 

disclosure forms, and track the delivery and waiting 

periods required by the new regulations.

Which forms are in & 
out on October 3, 2015?

Good Faith 
Estimate 

Early TILA 
Form 

New 
Loan 
Estimate

HUD-1 
Settlement 
Statement

Final TILA 
Form

New
Closing 
Disclosure 

Out with the old
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                Know before you close. 

In with the new*

* As for October 3, 2015 for residential purchase and 
refinance transactions.

Changes to the Closing 

Disclosure Timing
In addition to new forms for residential mortgage 
transactions, the new regulations also require delivery 
timetables for delivery to consumers, impacting when a 
closing can take place and disbursements made. Below is a 
preview of how the CFPB regulations will impact the closing 
process for transactions that originate after October 3, 
2015.

WednesdayMonday Tuesday Thursday Friday SaturdaySunday

1 2 3 4 5 6 7

8 9 10 11 12 13 14

Non-hand Delivery of Closing Disclosure
(i.e. mail)

Three-day delivery period
Delivery of Closing 
Disclosure Occurs

Three-day waiting period

waiting cont.
Sunday not
counted

Three-day right of rescissionFirst day 
signing / closing 
may occur (Applicable to most re�nances)

First day 
disbursement
may occur
on most 
re�nances

First day 
disbursements may
occur for purchase
and some
re�nances

Example Closing Calendar 

Your CFPB readiness partner - every step of the way. 
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Know before you close.

6 things you should know after October 3rd, 2015

2. What new forms should you know?
The Loan Estimate
The creditor is responsible to deliver or place in the mail 
the Loan Estimate no later than the third business day after 
receiving the consumer’s completed loan application for 
a mortgage loan. It replaces the early Truth in Lending 
statement and the Good Faith Estimate, and provides 
a summary of the key loan terms and estimated loan 
and closing costs. Consumers can use this new form to 
compare the costs and features of different loans. 

The Closing Disclosure
Consumers will receive this form three business days 
before closing on a loan. It replaces the final Truth in 
Lending statement and the HUD-1 settlement statement, 
and provides a detailed accounting of the transaction.

3. What triggers a Loan Estimate?
A completed loan application that consists of the 
submission of the following six pieces of information:

1/ The consumer’s name;

2/ The consumer’s income;

3/  The consumer’s social security number to obtain a  
 credit report;

4/  The property address;

5/ An estimate of the value of the property; and

6/ The mortgage loan amount sought

1.  What new terms should you know?
Business Days 
For the purpose of providing the Closing Disclosure in a 
real estate transaction, business days include all calendar 
days except Sundays and the legal public holidays such 
as: New Year’s Day, Martin Luther King Day, Washington's 
Birthday, Memorial Day, Independence Day, Labor Day, 
Columbus Day, Veterans Day, Thanksgiving Day, and 
Christmas Day. 

Creditor 
The CFPB broadly defines the lender as a creditor. Note: 
for the purpose of the new rules and to remain consistent 
with the current rules under the Truth-in-Lending Act, a 
person or entity that makes five or fewer mortgages in a 
calendar year is not considered a creditor. 

Consumer 
Throughout the rules the borrower is referred to as the 
consumer. There are also sellers involved in many real 
estate transactions, which the CFPB also defines as con-
sumers. The focus of the new rules is for the borrower and 
nearly all of their references to the consumer translate to 
the borrower. 

Consummation* 
Consummation is the day the consumer becomes legally 
obligated under the loan, which would be the date of 
signing, even if the loan has a rescission period. The 
concept of a rescission is the consumer accepts the 
obligation and then later has an opportunity to rescind it. 

*NOTE: It is important to note the definition of consummation 
can be different than the closing date as defined in the purchase 
agreement where the buyer becomes contractually obligated 
to a seller on a real estate transaction. 

cont’d

©Copyright 2015  Chicago Title Company. 05/2015. 



Know before you close.

6 things you should know after October 3rd, 2015  cont’d

6. What Closing Disclosure Delivery 
Timing Period should you know?
As part of the final rule creating the new forms, the 
CFPB determined that consumers would be better 
served by having a short time to review the new Closing 
Disclosure prior to signing their loan documents. As a 
result, in its rule CFPB mandated consumers have three 
business days after receipt of the Closing Disclosure to 
review the form and its contents.

However, note that the three business day review 
period starts upon “receipt” of the form by the 
consumer. Unless some positive confirmation of the 
receipt of the form (i.e., hand delivery), the form is 
“deemed received” three business days after the 
delivery process is started (i.e. mailing). As a result, 
the combination of the “delivery time period” and the 
“review time period” results in six business days from 
mailing to loan signing. Below is an example for the 
Closing Disclosure Timing.

Chicago Title has also prepared a Consummation 
Calendar for use after October 3, 2015. Please ask your 
local representative for a copy. 

For more information on CFPB, simply visit our website 
at www.chicagotitlelibrary.com/cfpb.html.

4. Who prepares the Closing Disclosure?
The new CFPB rule provides that the creditor is ultimately 
responsible for preparation of the CD. However, the rule 
also allows the creditor to delegate some or all of the 
preparation to the settlement agent. Determining which 
system will create the final form is important in establishing 
workflows for the transfer of information. 

5. Who, When & How must the 
Closing Disclosure be delivered to the 
Consumer?
Generally, the creditor is responsible for delivery of the 
Closing Disclosure form no later than three business days 
before consummation. Creditors may also contract with 
settlement agents to have the settlement agent provide the 
Closing Disclosure to consumers on the creditor’s behalf. 

To ensure the consumer receives the Closing Disclosure 
on time, creditors must arrange for delivery as follows:

• By providing it to the consumer in person.

•  By mailing, or by other delivery methods, including 
email. Creditors may use electronic delivery methods 
subject to compliance with the consumer consent and 
other applicable provisions of the Electronic Signatures in 
Global and National Commerce Act.

•  Creditors must ensure that the consumer receives the 
Closing Disclosure at least three business days prior to 
consummation even if the settlement agent was to deliver 
the form.

Know before you close.

Changes to the Closing Disclosure Timing

WednesdayMonday Tuesday Thursday Friday SaturdaySunday

1 2 3 4 5 6 7

8 9 10 11 12 13 14

Non-hand Delivery of Closing Disclosure
(i.e. mail)

Three-day delivery period
Delivery of Closing 
Disclosure Occurs

Three-day waiting period

waiting cont.
Sunday not
counted

Three-day right of rescission
(Applicable to most re�nances)

First day 
disbursement
may occur
on most 
re�nances

First day 
signing / closing 
may occur

First day 
disbursements may
occur for purchase
and some
re�nances

Wednesday

THREE-DAY CLOSING DISCLOSURE RULE

Monday Tuesday Thursday Friday Saturday

Preceding
Monday

Preceding
Tuesday

Preceding
Wednesday

Preceding
Thursday

Preceding
Friday

Preceding
Saturday

Delivery 
Period

Closing
Date

Preceding
Thursday

Preceding
Friday

Preceding
Saturday

Preceding
Monday

Preceding
Tuesday

Preceding
Wednesday

Waiting
Period

• Hand deliver

Note: If a federal holiday falls within the 
Delivery and/or Waiting Periods, add an 
additional business day.

The three-day period is measured by days, not hours. 
Thus, disclosure must be delivered three days before 
closing, and not 72 hours prior to closing.

Disclosures may also be delivered electronically to 
start the Delivery Period and may be signed in 
compliance with E-Sign requirements.
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(i.e. mail)

Three-day delivery period
Delivery of Closing 
Disclosure Occurs

Three-day waiting period

waiting cont.
Sunday not
counted

Three-day right of rescission
(Applicable to most re�nances)

First day 
disbursement
may occur
on most 
re�nances

First day 
signing / closing 
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First day 
disbursements may
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and some
re�nances
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Closing
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Preceding
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Preceding
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• Hand deliver

Note: If a federal holiday falls within the 
Delivery and/or Waiting Periods, add an 
additional business day.

The three-day period is measured by days, not hours. 
Thus, disclosure must be delivered three days before 
closing, and not 72 hours prior to closing.

Disclosures may also be delivered electronically to 
start the Delivery Period and may be signed in 
compliance with E-Sign requirements.

  NOTE:
• If a federal holiday falls within the 
 Delivery and/or Waiting Periods, add an 
 additional business day.

•  The three-day period is measured by days,  
 not hours. Thus, disclosure must be delivered
 three days before closing, and not 72 hours
 prior to closing.

•  Disclosures may also be delivered 
 electronically to start the Delivery Period and  
 may be signed in compliance with E-Sign  
 requirements.

Your CFPB readiness partner - every step of the way. 
Know before you close.

Timing References by Day

This information is brought to you by:
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Your CFPB readiness partner - every step of the way. 
Know before you close.
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Five Things Realtors Need
to Know Before October 2015

New mortgage disclosure forms and how they change 
every transaction you work on after October 2015. 

By now you have heard of the CFPB, but the question still 

remains, “How will it impact me?”  While the CFPB will not 

significantly impact your day-to-day processing of sales, 

your seller and buyer will be looking to you for general 

information about the new rules and forms, as well as the 

impact on both the loan process and the closing of the 

transaction.

As a primer, here are five items you will need to know 
before the new rules and forms take effect October 3, 2015:

1. Be able to explain the new Loan Estimate and the

Closing Disclosure 

After the 2008 financial meltdown, Congress established 

the Consumer Financial Protection Bureau (CFPB). Among 

its first tasks was the combination of forms provided to 

borrowers at both the beginning and end of their loan 

transaction. In 2013, CFPB published its final rule revealing 

these two new combined forms. 

The Loan Estimate – Currently, borrowers receive two 

separate forms from their lender at the beginning of the 

transaction: the Good Faith Estimate ( GFE), a form required 

under the Real Estate Settlement Procedures Act (RESPA), 

and the initial disclosure required under the Truth-in 

Lending Act (TILA). For loan applications taken on or after 
October 3rd, 2015 the creditor will instead use a combined 

Loan Estimate form intended to replace the two previous 

forms. The new three-page Loan Estimate form must be 

provided to borrowers on a timetable similar to the current 

receipt of the GFE.

Five things to know:

Understanding the new Loan 
Estimate and Closing Disclosure

Timing of closings are impacted 
by disclosure delivery rules

Title fees may need to be 
adjusted at closing and explained

Line numbers have been removed 
and there are now 7 fee areas

Your client will likely receive more 
than one Closing Disclosure 

FG02FTREA_01_2015© 2015  Chicago Title Company.

Know before you close.



Five Things Realtors Need to Know Before October 2015  
New mortgage disclosure forms and how they change every transaction you work on.

The Closing Disclosure – The combination of forms 

continues at the end of the transaction as well, with the 

HUD-1 Settlement Statement and the final TILA forms now 

combined into a single Closing Disclosure form. 

© 2015  Chicago Title Company.

CURRENT

Initial TIL disclosure + Good Faith Estimate

Final TIL disclosure + HUD-1 
Settlement Statement

NEW Closing Disclosure

This new five-page form is used not only to disclose 

many terms and provisions of the loan, but also the 
financial details of the transaction.

On or AFTER October 3, 

2015 NEW Loan Estimate

Download 
Sample Loan 
Estimate

Download 
Sample Closing 
Disclosure

http://nebula.wsimg.com/e0cbac588f74c3fa3badfaf1dc43ef8e?AccessKeyId=66DF84B3A591AAAF53B7&disposition=0&alloworigin=1
http://nebula.wsimg.com/e2feffb16cca0a450fd408006ed4bd36?AccessKeyId=66DF84B3A591AAAF53B7&disposition=0&alloworigin=1


Five Things Realtors Need to Know Before October 2015  
New mortgage disclosure forms and how they change every transaction you work on.

2. Timing Of A Closing Will Be Impacted By Closing
Disclosure Delivery 

As part of the final rule creating these two new combined 
forms, the CFPB determined that borrowers would be better 

served by having a short time to review the new Closing 

Disclosure prior to signing their loan documents. As a result, 

in its rule CFPB mandated borrowers have three days after 

receipt of the Closing Disclosure to review the form and its 

contents.

Changes to the Closing Disclosure Timing

However, note that the three-day review period starts upon 

“receipt” of the form by the borrower. Unless some positive 

confirmation of the receipt of the form (i.e., hand delivery), 

the form is “deemed received” three days after the delivery 

process is started (i.e. mailing). As a result, the combination 

of the “delivery time period” and the “review time period” 

results in six business days from mailing to loan signing.

3. Title Fees May Need To Be Adjusted At Closing And

Explained 

Both the new Loan Estimate and Closing Disclosure forms 

require any listing of a settlement service involving title 

insurance or closing activities to be preceded by the phrase 

“Title – “. In doing so, a borrower can clearly see all such 

charges in the same area. However, that is where the clarity 

ends.

WednesdayMonday Tuesday Thursday Friday SaturdaySunday

1 2 3 4 5 6

8 9 10 11 12 13 14

Three-day delivery period
Non-hand Delivery of Closing Disclosure
(i.e. mail)

Delivery of Closing 
Disclosure Occurs

7

Three-day waiting period

waiting cont.
Sunday not
counted

Three-day right of rescissionFirst day 
signing / closing 
may occur (Applicable to most re�nances)

First day 
disbursement
may occur
on most 
re�nances

First day 
disbursements may
occur for purchase
and some
re�nances

© 2015  Chicago Title Company.

In most jurisdictions, title insurers offer a discount (often 

called a simultaneous-issue discount) on the loan policy 

premium when purchased at the same time as an owner’s 

policy. However, in some parts of the country, the standard 

purchase of an owner’s policy is not as well established. As 

a result, CFPB determined consumers were better served 
by showing the full, not discounted, simultaneous-issue loan 

policy premium in all situations on both the Loan Estimate
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and the Closing Disclosure instead of, where applicable, 

the discounted premium. If an owner’s policy is also 

purchased in the transaction, a formula is used to discount 

the owner’s policy.

In those areas where custom and practice provide that 

a buyer/borrower pay for both the owner’s and lender’s 

policies, the total actual amount paid for both policies is 
the same, however the actual premium amounts 

reflected on the form may vary. 

More problematic are those areas where custom provides 

the seller pay for the owner’s policy and the buyer purchase 

the lender’s policy. In these areas, the policy premium for 

the lender’s policy will be overstated and the owner’s policy 

premium understated. As a result, look for an adjustment 

to be made on page 3 of the new Closing Disclosure form 
to correct premium amounts to those obligated by the 

parties in their contract.

4. Line Numbers Have Been Removed And There Are

Now Seven Fee Areas On The Disclosure 

Yes, it’s true. The line numbering on the HUD-1 familiar 

to most of us is gone. Instead, the fees and charges are 
placed on the Closing Disclosure in one of seven areas: 

- Origination Charges

- Services Borrower Did Not Shop For

- Services Borrower Did Shop For

- Taxes and Other Government Fees

- Pre-paids

- Initial Escrow Payment at Closing

- Other

Individual charges within each of these major groupings 

are listed alphabetically. Columns are provided to separate 

charges of buyer, seller and others, as well as columns for 

both payments before and at closing.

5. Your Client Will Likely Receive More Than One
Closing Disclosure 

Since the buyer/borrower will receive a Closing Disclosure 

several days before the closing (and likely a few days before 

a walk-through on the property), buyers/borrowers will likely 
receive a new, adjusted Closing Disclosure at the closing. 

This will reflect any changes that occurred between the 

initial disclosure and the closing, including adjustments due 

to timing of the closing, walk-through adjustments and 

other matters.

But changes may not end there and CFPB mandates that 

changes in financial disclosure numbers (i.e. changes in a 

recording fee) in any amount must be re-disclosed, even 

post-closing. 

© 2015  Chicago Title Company.
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Your CFPB readiness partner - every step of the way. 



Five Things Lenders Need
to Know Before October 2015

Straight talk about how we can have a smooth transition to 
the new CFPB regulations and the Closing Disclosures. 

Know before you close.

Changes to the new RESPA/TILA Mortgage Disclosure 
forms are just around the corner (October 3, 2015) and that 

means we need to work with our lender partners to 

determine processes for completing and delivering the 

new Closing Disclosure (“CD”) form. To get things started, 

here are some of the topics we would like to cover:

1. Who will be responsible for preparation of the new

Closing Disclosure?
The new CFPB rule provides that the lender is 

ultimately responsible for preparation of the CD. However, 

the rule also allows the lender to delegate some or all of the 

preparation to the settlement agent. Determining which 

system will create the final form is important in establishing 

workflows for the transfer of information. 

2. Who will be responsible for the delivery of the new

Closing Disclosure? 

The rule contains a requirement that the borrower receive a 

copy of the CD three days prior to “consummation” (most often 

the date of signing loan documents). Similar to preparation 

of the new CD, the Rule allows for a settlement agent, at 

the lender’s discretion, to deliver the CD to the borrower. We 

are gearing up to provide compliance information regarding 

delivery, but some lenders, as a result of compliance 

concerns, may opt to deliver the CD themselves. Again, 

impacts to workflow will occur based upon the decision 

regarding delivery.

A few things we should 
talk about:  

Who will prepare the new Closing 
Disclosure? 

Who will deliver the Closing 
Disclosure?

How will settlement agents and 
lenders communicate data? 

Who will make changes to the 
Closing Disclosure?

How will settlement agents 
communicate title and settlement 
fees? 

FG03FTLenders_01_2015© 2015  Chicago Title Company.



Five Things Lenders Need to Know Before October 2015 
Straight talk about the new CFPB regulations and the Closing Disclosures. 

3. How will settlement agents and lenders communicate

information contained in their respective systems? 

Not all information on the CD is contained in a single 

system. As a result, we need to decide how to exchange the 

information needed to complete the CD. Some lenders have 

indicated this “collaboration” process will occur electronically, 

while others may need to rely on a less automated approach. 

4. Who will make any necessary changes to the CD?

Changes to numbers contained on the initial CD may occur 

prior to closing, necessitating adjustments, re-printing and 

delivery of the corrected CD at signing. It is important to 

consider and decide if the party that prepared the initial CD 

will also make the changes for an amended CD? In addition, 

we need to discuss whether settlement agents can make 

some changes to a lender-prepared CD?

Changes to the settlement numbers on the CD may also 

occur after the closing (for example if there are changes 

to recording fees). While documentation of such changes 

currently falls to the settlement agent in the preparation 
and delivery of an amended HUD-1 settlement 

statement, for transactions processed under the new Rule, 

lenders will need to arrange for the preparation and delivery 

of such amended documentation.

5. How will settlement agents communicate title and

New 
Loan 
Estimate

settlement fees for use in the new forms? 

Lenders will continue to need accurate estimates of title and 

settlement fees for the preparation of both Loan Estimate and 

CD. In addition, for transactions in which an owner’s policy 

will be purchased, the Rule prescribes special mathematical 

calculations for disclosure of the owner’s and lender’s title 

insurance premiums, which may require receipt of rates 

for both a stand-alone and simultaneously-issued lender’s 

policy, as well as the owner’s policy rate. We are modifying 

our online rate calculators to assist in these calculations and 

make these disclosures smooth and easier to distribute and 

understand.  

So, Let’s talk!

We are committed to working with you to think through all 

the implications of the CFPB Rule, so that the transition is as 

smooth as possible. So let’s talk, discuss the impacts, and 

come up with solutions and processes that will be compliant 

with the new regulations and that will work for you. 

© 2015  Chicago Title Company.
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Five Things Escrow Agents
Need to Know Before October 2015

Important things to know and how they change 
transactions you work on every day. 

Starting October 3, 2015, the new CFPB Integrated 

Mortgage Disclosures under the Real Estate Settlement 

Procedures Act (Regulation X) and the Truth-In-Lending 

Act (Regulation Z) will be used for residential real estate 

transactions.  In anticipation of the monumental changes 

the new rule require, here are five things you need to know 

before you close your first transactions. 

1. What Transactions Types Are Affected?

The new rules and the new forms apply to all closed-end 

consumer credit transactions secured by real property, other 

than reverse mortgages, which include the following types 

of loans:

• Purchase money

• Refinance

• 25 acre

• Vacant-land

• Construction-only

• Timeshare

2. What Transaction Types Are Exempt?

Consumer loans exempted from the new rules and the new 

forms are as follows:

• Reverse Mortgages

• Home Equity Lines of Credit (HELOCs)

• Chattel-Dwelling/Mobile Home Only Loans

• Creditors who originate less than 5 loans in a

calendar year

Five things to know:

What Transactions Types Are 
Affected?

What Transaction Types Are 
Exempt? 

What New Forms Will Be Used In 
Transactions?

Closing vs. Consummation

How Can I Find Out More And Be 
Prepared? 

FG05FTEscrow_01_2015© 2015  Chicago Title Company.

Know before you close.



Five Things Escrow Agents Need to Know Before October 2015  
Important things to know and how they change transactions you work on every day. 

The portions of TILA and RESPA governing Reverse 

Mortgages are not being replaced or deleted.  Creditors 

will be required to issue a TILA disclosure and Good 

Faith Estimate (GFE) on these types of loans.  Settlement 

agents will be required to use a 2010 HUD-1 settlement 

statement to close these types of loans.  Loans in 
progress (applications submitted prior to October 3, 2015) 

are not subject to the new rules or the new forms.

3. What New Forms Will Be Used In Transactions?

The Dodd-Frank Act provided for the creation of the 

Consumer Financial Protection Agency, which in turn 

created a bureau, referred to now as the CFPB. The Dodd-

Frank Act required the bureau to integrate the mortgage 

loan disclosures under TILA and RESPA.  The rules replace 

the Good Faith Estimate (GFE) and early TILA with the new 

Loan Estimate and the final TILA and HUD-1 Settlement 

Statement with the Closing Disclosure.  

4. What is Closing vs. Consummation?

The rules introduce a new term into real estate transactions.  

The term is consummation and is defined in the rule as the 

day the borrower becomes legally obligated under the loan. 

This will generally be the date of signing. 

Consummation may be different than the closing date 

as defined in the purchase agreement where the buyer 

becomes contractually obligated to a seller on a real estate 

transaction.  In most cases these two dates are not the 

same and clearly have very different meanings.    

The reason it is important to understand the difference 

between the date of consummation and the closing date 

is because the Closing Disclosure must be delivered at 

least three business days prior to the consummation of the 

transaction.  If the Closing Disclosure is hand delivered a 

Waiting Period commences.  If the Closing Disclosure is 

delivered by mail, courier or fax, a Delivery Period of three 

business days precedes the Waiting Period.

5. How Can I Find Out More And Be Prepared?

With the forms, dates, rules, and laws taking effect this year 

it can seem like a lot to take in and remember.  The good 

news is that we have done our homework and we are here 

to guide you through. If you have questions, concerns, or 

need more information about what else you can do to be 

ready for the changes coming - just ask. We are your CFPB 

readiness partner every step of the way. 

© 2015  Chicago Title Company.
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Five Things Attorneys Need 
to Know Before October 2015
Straight talk about how to have a smooth transition to the 
new CFPB regulations and forms. 

By now you have heard of CFPB, but the question still 

remains, “How will it impact me?” So, we have put together 

some general information about the new rules and forms, as 

well as, the impact these will have on both the loan process 

and the closing of the transaction. With the changes just 
around the corner (October 3, 2015) we want to work with 

you to make sure we are all ready for the change. 

1. What Transaction Types Are Affected and Exempt?

The new rules and the new forms apply to all closed-end

consumer credit transactions secured by real property, other

than reverse mortgages, which include the following types

of loans:

• Purchase money

• Refinance

• 25 acres or less

• Vacant-land

• Construction-only

• Timeshare

Consumer loans exempted from the new rules and forms 

are:

• Reverse Mortgages

• Home Equity Lines of Credit (HELOCs)

• Chattel-Dwelling/Mobile Home Only Loans

• Creditors who originate less than 5 loans in a calendar

year

The portions of Truth-in-Lending Act (TILA) and 

Real Estate Settlement Procedures Act (RESPA) governing 

Five Things to Know 
Before October 3, 2015 

What Transactions Are Affected And 
Exempt?

What Are The New Forms Being 
Introduced?

How Will The Timing Of A Closing Be 
Impacted?

How Will The Communication Of Fees 
And Figures Be Handled? 

How Are Title Charges Reflected On 
The New Forms?

Know before you close.



Five Things Attorneys Need to Know Before October 2015 
Straight talk about the new CFPB regulations and forms. 

Reverse Mortgages are not being replaced or deleted. 

Creditors will be required to issue a TILA disclosure and 

Good Faith Estimate (GFE) on these types of loans. 

Settlement agents will be required to use a 2010 HUD-1 

Settlement Statement to close these types of loans. Loans 
in progress (applications submitted prior to October 3, 

2015) are not subject to the new rules or the new forms.

2. What Are The New Forms Being Introduced?

On November 20, 2013 the CFPB announced the 

completion of their new integrated mortgage disclosure 

forms along with their regulations (RESPA Regulation X and 

TILA Regulation Z) for the proper completion and timely 

delivery to the consumer. These regulations are known as 

“the Rule”.

Any residential loan originated on or after October 3, 2015 

will be subject to the new rules and forms set forth by the 

CFPB. The Rule replaces the Good Faith Estimate (GFE) 

and early TILA form with the new Loan Estimate. It also 

replaces the HUD-1 Settlement Statement and final TILA 

form with the new Closing Disclosure. The introduction of 

the new disclosure forms require changes to the systems 

that produce the closing forms. Our company has prepared 

our production systems to provide the new required fee 

quotes, generate the new closing disclosure forms, and 

track the delivery and waiting periods required by the new 

regulations. 

The Loan Estimate – Currently, borrowers receive two 

separate forms from their lender at the beginning of the 

transaction: the Good Faith Estimate (GFE), a form required 

New 
Loan 
Estimate

New
Closing 
Disclosure 

under the RESPA, and the initial disclosure required under 
TILA. For loan applications taken on or after October 3rd, 

2015 the creditor will instead use a combined Loan 

Estimate form. The new three-page Loan Estimate form 

must be provided to borrowers on a timetable similar to the 

current receipt of the GFE.

The Closing Disclosure – The combination of forms 

continues at the end of the transaction as well, with the 

HUD-1 Settlement Statement and the final TILA forms now 

combined into a single Closing Disclosure form. This new 

five-page form is used not only to disclose many terms and 

provisions of the loan, but also the financial transaction of 

the closing.

Which forms are in & 
out on October 3, 2015?

Good Faith 
Estimate 

TILA 

New Loan 
Estimate

HUD-1 
Settlement 
Statement

New Closing 
Disclosure  

Out with the old In with the new*

* As for October 3, 2015 for residential purchase and refinance
transactions.



Five Things Attorneys Need to Know Before October 2015 
Straight talk about the new CFPB regulations and forms. 

3. How Will the Timing Of a Closing Be Impacted By

Closing Disclosure Delivery?

As part of the final rule creating these two new combined 

forms, the CFPB determined that borrowers would be better 

served by having a short time to review the new Closing

Disclosure prior to signing their loan documents. As a result, 

the Rule requires borrowers have three days after receipt of 

the Closing Disclosure to review the form and its contents 

prior to signing loan documents. 

However, note that the three-day review period starts upon 

“receipt” of the form by the borrower. Unless some positive 

confirmation of the receipt of the form (i.e., hand delivery), 

the form is “deemed received” three days after the delivery 

process is started (i.e. mailing). As a result, the combination 

of the “delivery time period” and the “review time period” 

results in six business days from mailing to loan signing.

After delivery of the initial Closing Disclosure changes may 

require a re-disclosure and new waiting period:

• Increase of APR by greater than 1/8%

• Change in loan program such as Fixed rate to ARM

• Addition of pre-payment penalty after the initial

disclosure

4. How Will the Communication of Fees and Figures

Be Handled (Proration, Credits, etc.)?

Lenders will continue to need accurate estimates of 

title and settlement fees for the preparation of both the 

Loan Estimate and Closing Disclosure. In addition, for 

transactions in which an owner’s policy will be purchased, 

the rule prescribes special mathematical calculations 

for disclosure of the owner’s and lender’s title insurance 

premiums, which may require receipt of rates for both a 

stand-alone and simultaneously-issued lender’s policy, as 

well as the owner’s policy rate. We are modifying our online 

WednesdayMonday Tuesday Thursday Friday SaturdaySunday

1 2 3 4 5 6 7

8 9 10 11 12 13 14

Non-hand Delivery of Closing Disclosure
(i.e. mail)

Three-day delivery period
Delivery of Closing 
Disclosure Occurs

Three-day waiting period

waiting cont.
Sunday not
counted

Three-day right of rescissionFirst day 
signing / closing 
may occur (Applicable to most re�nances)

First day 
disbursement
may occur
on most 
re�nances

First day 
disbursements may
occur for purchase
and some
re�nances

Example Closing Calendar 



Five Things Attorneys Need to Know Before October 2015 
Straight talk about the new CFPB regulations and forms. 

rate calculators to assist in these calculations. Preparation 

of the Closing Disclosure will take a collaborative effort 

between lenders, settlement companies and other vendors 

and may require fees to be submitted approximately 2 

weeks in advance of “consummation” - the date on which 

the borrower becomes legally obligated on the loan.

5. How are Title Charges Reflected on the New

Forms?

Both the new Loan Estimate and Closing Disclosure require 

any listing of a settlement service involving title insurance or 

closing activities to be preceded by the phrase

“Title – “. In doing so, a borrower can clearly see all such 

charges in the same area. 

However, that is where the clarity ends. In most jurisdictions, 

title insurers offer a discount (often called a simultaneous-

issue discount) on the loan policy premium when purchased 

at the same time as an owner’s policy. However, in some 

parts of the country, the standard purchase of an owner’s 

policy of title insurance is not as well established. As a 

result, the CFPB determined consumers were better served 

by showing the full, not discounted, loan policy premium 

in all situations on both the Loan Estimate and the Closing 

Disclosure instead of, where applicable, the discounted 

premium. If an owner’s policy is also purchased in the 

transaction, a formula is used to discount the owner’s policy.

In those areas where custom and practice provide that 

a buyer/borrower pay for both the owner’s and lender’s 

policies, the total actual amount paid for both policies is 

the same, even though the actual premium amounts are 

reflected differently on the new forms.

© 2015 | Chicago Title 

More problematic are those areas where custom provides 

the seller pay for the owner’s policy and the buyer purchase 

the lender’s policy. In these areas, the policy premium for 

the lender’s policy will be overstated and the owner’s policy 

premium understated. As a result, look for an adjustment 

to be made on Page 3 of the new Closing Disclosure form 

to correct premium amounts to those contemplated by the 

parties in their contract.

Also, line numbers have been removed and there are now 

seven fee areas on the disclosure. The line numbering on 

the HUD-1 familiar to most of us is gone. Instead, the fees 

and charges are placed on the Closing Disclosure in one of 

seven areas:

• Origination Charges

• Services Borrower Did Not Shop For

• Services Borrower Did Shop For

• Taxes and Other Government Fees

• Pre-paids

• Initial Escrow Payment at Closing

• Other

Individual charges within each of these major groupings 

are listed alphabetically. Columns are provided to separate 

charges of buyer, seller and others, as well as columns for 

payments both before and at closing.

CLT04_FTAKN_02_2015v1



This information is proudly brought to you by:

Know before you close.

Will the new CFPB Rule delay my closing?
According to the Consumer Financial Protection Bureau, the answer is NO for just about everybody.

For mortgage applications submitted on or after October 3, 2015, lenders must give you new, easier-to-use 
disclosures about your loan three business days before closing. This gives you time to review the terms of the 
deal before you get to the closing table. 

Many things can change in the days leading up to closing. Most changes will not require your lender to give you 
three more business days to review the new terms before closing. The new rule allows for ordinary changes that 
do not alter the basic terms of the deal.

Only THREE changes require a 
new 3–day review:

1.  The APR (annual percentage rate) increases by
	 more	than	1/8	of	a	percent	for	fixed-rate	loans	or
 1/4 of a percent for adjustable loans*. A decrease
 in APR will not require a new 3-day review if it is
 based on changes to interest rate or other fees.

2.  A prepayment penalty is added, making it
	 expensive	to	refinance	or	sell.

3.  The basic loan product changes, such as a
	 switch	from	fixed	rate	to	adjustable	interest	rate
 or to a loan with interest-only payments.

 * Lenders have been required to provide a 3-day  
 review for these changes in APR since 2009.

   

        Source:	consumerfinance.gov

NO OTHER changes require
a new 3–day review:

There has been much misinformation and mistaken 
commentary around this point. Any other changes 
in the days leading up to closing do not require a 
new 3-day review, although the lender will still have
to provide an updated disclosure. For instance, the 
following circumstances do not require a new 3-day 
review:

• Unexpected	discoveries	on	a	walk-through	such	
as a broken refrigerator or a missing stove, even 
if they require seller credits to the buyer.

• Most changes to payments made at closing, 
including the amount of the real estate 
commission,	 taxes	 and	 utilities	 proration,	 and	
the amount paid into escrow.

• Typos found at the closing table.



The New Closing 
Disclosure Explained 
A look at the different sections of the Closing Disclosure 
and explanations of each page.

The Closing Disclosure replaces the Truth-in-Lending Act 

(TILA) disclosure and the HUD-1 Settlement Statement. 

Under the final rule, the creditor is responsible for delivering 

the Closing Disclosure to the consumer, but creditors may 

use settlement agents to provide the Closing Disclosure, 

provided they comply with the final rule.

There is still a requirement for one Closing Disclosure 

for each loan and charge descriptions used on the Loan 

Estimate must be substantially similar to the descriptions 

used on the Closing Disclosure. This is so a consumer may 

easily identify a change in costs or terms by a comparison 

of the two forms.

Closing Disclosure 
At-a-glance

• The new form is 5 pages long

• New form replaces the TILA and
HUD-1

• One Closing Disclosure is

required for each loan

• Charge descriptions on both

the Loan Estimate and Closing

Disclosure must match.

Know before you close.



The first page of the Closing Disclosure is almost identical to 

the Page 1 of Loan Estimate. It describes the:

• Loan terms

• Loan amount

• Interest rate

• Monthly P&I, and

• Any prepayment penalty or balloon payment.

This page also provides the projected payments over the life 

of the loan. This page also discloses to the borrower what 

amounts will be deposited into their impound or escrow 

account and provides the total estimated costs closing 

costs and cash to close. 

The second page is similar to the current Page 2 of the 

HUD-1 Settlement Statement.  It provides a breakdown of 

all the closing cost details and lists all loan costs and other 

costs paid by borrower, seller, and other parties. 

The New Closing Disclosure Explained.
A look at the different sections of the Closing Disclosure and explanations of each page.

Page 1.

Page 2.



The third page displays a Calculating Cash to Close table 

similar to the table on Page 2 of the Loan Estimate. This 

table provides a comparison to the charges disclosed 

on the Loan Estimate. The rest of the page shows the 

summaries of the borrower and seller costs and credits, 

similar to the current Page 1 of the HUD-1 Settlement 

Statement. 

The fourth page contains disclosures about other terms of 

the loan, including: 

• Whether the loan is assumable

• If the loan has a demand feature

• May impose a late payment fee and when it may be

incurred

• If the loan has a negative amortization feature

• Whether the lender will accept partial payments

• Informs the borrower the lender will have a security

interest in their property.

The page also includes a table describing what charges will 

be impounded and how much will be collected each month. 

Finally, the page includes adjustable payment and interest 

rate tables if they are applicable to the loan. 

The New Closing Disclosure Explained.
A look at the different sections of the Closing Disclosure and explanations of each page.

Page 3.

Page 4.



The New Closing Disclosure Explained.
A look at the different sections of the Closing Disclosure and explanations of each page.

On the fifth page under the heading “Loan Calculations” the 

consumer will find the:

• Total of payments over the life of the loan

• Finance charge

• Amount financed

• Annual Percentage Rate (APR)

• Total interest percentage information

Under “Other Disclosures” the consumer will find information 

about the:

• Appraisal (if applicable)

• Contract details

• Liability after foreclosure

• Refinance information

• Tax deductions

At the bottom of the page is the Contact Information and 

Signature lines.  If signature lines are included, the following 

disclosure is used: “By signing, you are only confirming that 

you have received this form. You do not have to accept 

this loan because you have signed or received this form” 

indicating a signature is intended only as a receipt of the 

form. 

All of these forms, dates, rules, and laws can seem like a lot 

to take in. The good news is that we’ve done our homework 

and are here to help you understand what you need to 

know before you close. 

© 2015 | Chicago Title 
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Know before you close.

Owner’s Title Insurance - 
what you need to know on or after Oct 3rd, 2015?

If the seller has agreed under the terms of the 
purchase contract or by local custom to pay for the 
owner’s policy of title insurance, then the creditor 
does not show the premium on the Loan Estimate 
and the buyer is not charged at closing with an off-
set to the seller. Instead the seller is charged the 
premium at closing.

However, if the buyer has agreed to pay any portion 
of the owner’s premium at closing, the creditor must 
show the charge on the Loan Estimate as optional. 

Example:  Title – Owner’s Title Policy (optional)   $1,017

The portion of the Owner’s Title Policy premium paid 
for by the buyer at closing must be shown as “optional” 
on the Closing Disclosure in the same manner. 
Conceivably the buyer could opt not to purchase an 
owner’s policy at the closing table. 

It is important to understand the CFPB never 
intended for buyers to get the impression an Owner’s 
Title Policy is not necessary. Their intent was only to 
ensure the Loan Estimate provided a true estimate 
of the required costs related to their transaction, 
in order to obtain a loan for the purchase of the 
property. 

Although the lender may not require their borrower 
purchase an Owner’s Title Policy as a part of the 
purchase, the purchase agreement or contract will 
most likely require a policy be purchased. The optional 
wording on the Loan Estimate and Closing Disclosure 
is really only there to alert the buyer the purchase of 
an Owner’s Title Policy is not required as a part of the 
loan program.

Keep in mind any portion of the Owner’s Title Policy 
premium paid by the seller should not contain the 
word “optional” in the charge description.

If a buyer opts not to purchase an owner’s policy, in 
most states they would not receive the benefit of 
a simultaneous issue discount applied to the loan 
policy premium. Currently, in a typical residential 
transaction, a lender quotes the discounted rate on 
a Loan Estimate.

However, any increase in this premium would result in 
a tolerance violation or increased annual percentage 
rate. Therefore, the CFPB wrote into the new rules 
any simultaneous issue discount must be applied to 
the owner’s policy premium and not the loan policy 
premium.

Therefore, when the new CFPB rules are implemented, 
the lender will need to disclose the full lender’s policy 
premium on the Loan Estimate and the preparer of the 
Closing Disclosure will charge the full loan premium. 
The new formula for calculating the owner’s premium 
with the simultaneous issue discount applied is as 
follows: 

cont’d on next page



On a transaction closed prior to the effective date of 
the new rules, if the seller is paying for the Owner’s 
Title Insurance, the seller would pay $1,090 and the 
buyer would pay $469. On the same transaction 
closed after the effective date of the new rules 
the disclosure would reflect the seller paying the 
calculated premium of $631 and the buyer paying 
the full loan premium of $928.

The title provider will still receive all the total premium 
dollars due to them. However, the seller ends up 
paying $459 less than obligated and the buyer ends 
up paying $459 more than obligated.

The only way the formula works is if one of the 
parties to the transaction is paying both policy 
premiums, which in most markets is not customary. 
As a result, our systems have been designed to 
provide an off-setting debit to the seller for the 
balance of the owner’s premium and an offsetting 
credit for the same to the buyer.

The disclosure amounts, and off-setting debits and 
credits only appear when the Closing Disclosure is 
printed using the Company’s escrow production 
systems. Any other document, such as a closing 
statement or fee ticket, will print the premium 
dollars in the normal fashion.

Despite all the CFPB changes, we all need to remind our 
Consumers that these 30 Common Title Problems can 
always occur after they purchase the property:

1. Impersonation of the true owner of the land
2. Forged deeds, releases, etc.
3. Instruments executed under fabricated or expired  
 power of attorney
4. Deeds delivered after death of grantor/grantee,  
 or without consent of grantor
5. Deeds to or from defunct corporation
6. Undisclosed or missing heirs
7. Misinterpretation of wills
8. Deeds by persons of unsound mind
9. Deeds by minors
10. Deeds by illegal aliens
11. Deeds by persons supposedly single but secretly  
 married
12. Birth or adoption of children after date of will
13. Surviving children omitted from will
14. Mistakes in recording legal documents
15. Want of jurisdiction of persons in judicial   
 proceedings
16. Discovery of will of apparent intestate
17. Falsification of records
18. Claims of creditors against property sold by heirs 
 or devisees
19. Deeds in lieu of foreclosure given under duress
20. Easements by prescription not discovered by a   
 survey
21. Deed of community property recited to be separate  
 property
22. Errors in tax records
23. Deed from a bigamous couple
24. Defective acknowledgements
25. Federal condemnation without filing notice
26. Corporation franchise taxes, a lien on all corporate  
 assets
27. Erroneous reports furnished by tax officials
28. Administration of estates of persons absent but 
 not deceased
29. Undisclosed divorce of spouse who conveys as   
 consort’s heir
30. Marital rights of spouse purportedly, but not legally  
 divorced

“Never buy a home without your 
Owner’s Title Insurance Policy.”

The new calculation method applies regardless of 
which party to the transaction is paying the owner’s 
policy premium. For example, the premiums on the 
purchase of a $300,000 residence with a $240,000 
loan closed simultaneously with actual premiums 
are as follows:
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WednesdayMonday Tuesday Thursday Friday SaturdaySunday

1 2 3 4 5 6 7

8 9 10 11 12 13 14

Non-hand Delivery of Closing Disclosure
(i.e. mail)

Three-day delivery period
Delivery of Closing 
Disclosure Occurs

Three-day waiting period

waiting cont.
Sunday not
counted

Three-day right of rescission
(Applicable to most re�nances)

First day 
disbursement
may occur
on most 
re�nances

First day 
signing / closing 
may occur

First day 
disbursements may
occur for purchase
and some
re�nances

WednesdayMonday Tuesday Thursday Friday SaturdaySigning
NOTE: 
If a federal holiday falls within the 
Delivery and/or Waiting Periods, 
add an additional business day.

The three-day period is measured 
by days, not hours. Thus, 
disclosure must be delivered 
three days before closing, and 
not 72 hours prior to closing.

Disclosures may also be delivered 
electronically to start the Delivery 
Period and may be signed in 
compliance with E-Sign 
requirements.

•

•

•

Preceding
Monday

Preceding
Tuesday

Preceding
Wednesday

Preceding
Thursday

Preceding
Friday

Preceding
Saturday

Delivery 
Period

Preceding
Thursday

Preceding
Friday

Preceding
Saturday

Preceding
Monday

Preceding
Tuesday

Preceding
Wednesday

Waiting
Period

Timing References by Day

Changes to the Closing Disclosure Timing (effective Oct 3, 2015)

Know before you close.

Your CFPB readiness partner - every step of the way. 
Know before you close.

This information is brought to you by:
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Know before you close.

which form will you receive?

 

You will receive a HUD if the 
Loan Application was made 
BEFORE October 3, 2015

You will receive a CD if the 
Loan Application was made 
ON or AFTER October 3, 2015

Upon onset of the October 3rd CFPB regulations, 
your transactions will be handled differently 
depending on the LOAN APPLCATION DATE.  

Communication is KEY
Let us know the date of the loan application at the time of the order. 

This is the best option for a seamless, smooth transaction. If you don’t have a 
loan application date at the time of opening, please let us know as soon as you 

do so that we may ensure that your transaction is smooth and successful.

Regardless of the date of the Loan Application, we are prepared 
to serve you and dedicated to your successful transaction.



Stop guessing. Start knowing.

Chicago Title Proudly Presents

The TRID Wheel

Based on the new CFPB rule that goes into effect 
beginning Oct. 3, 2015, this carefully crafted and well 
planned TRID Wheel is designed to eliminate the 
guesswork in determining earliest Consummation 
Date  Use the wheel to:

•  Instantly determines earliest Consummation Date
• Estimate required closing days by working  
 backwards on the wheel

Reserve Yours Today!

©Copyright 2015. Chicago Title Company. All Rights Reserved.

“The only wheel that instantly determines earliest Consummation Date”



2015 TRID Calendar (OCT - DEC)

©Copyright 2015  Chicago Title Company. 07/15. Information deemed reliable but not guaranteed.

The right to rescind extends until midnight of the third business day after the latest of the following occurs: (a) the consummation date; (b) the date the borrower received the Truth in 
Lending Disclosure or Closing Disclosure, as applicable; or (c) the date the borrower receives the Notice of Right to Cancel. Business days include any day of the week except Sunday and 
Federal Holidays.

2015 Observed Federal Holidays:
JAN 1      NEW YEAR’S DAY JUL 4       INDEPENDENCE DAY NOV 26   THANKSGIVING DAY 
JAN 19    MARTIN LUTHER KING, JR. DAY SEP 7       LABOR DAY DEC 25   CHRISTMAS DAY
FEB 16     WASHINGTON’S BIRTHDAY OCT 12   COLUMBUS DAY JAN 1/2016  NEW YEAR’S DAY
MAY 25   MEMORIAL DAY NOV 11   VETERANS DAY 

Reference by day of the week

 NOTE:
•  The three-day period is measured by days, not hours. Thus, disclosure must be  
 delivered three days before closing, and not 72 hours prior to closing.
•  Disclosures may also be delivered electronically to start the Delivery Period  
 and may be signed in compliance with E-Sign requirements.

This information is proudly brought to you by:

Know before you close.

NOVEMBER
CD delivery date

Signing Date (Hand)

Signing Date (Mail)

1 2 3 4 5 6 7 8 9 10 11 12 13 14 15 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30

- 5 6 7 9 10 12 - 13 14 - 16 17 18 - 19 20 21 23 24 25 - 27 28 30 - 1 2 - 3

- 9 10 12 13 14 16 - 17 18 - 19 20 21 - 23 24 25 27 28 30 - 1 2 3 - 4 5 - 7

OCTOBER
CD delivery date

Signing Date (Hand)

Signing Date (Mail)

1 2 3 4 5 6 7 8 9 10 11 12 13 14 15 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30 31

5 6 7 - 8 9 10 13 14 15 - - 16 17 19 20 21 - 22 23 24 26 27 28 - 29 30 31 2 3 4

8 9 10 - 13 14 15 16 17 19 - - 20 21 22 23 24 - 26 27 28 29 30 31 - 2 3 4 5 6 7

DECEMBER
CD delivery date

Signing Date (Hand)

Signing Date (Mail)

1 2 3 4 5 6 7 8 9 10 11 12 13 14 15 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30 31

4 5 7 8 9 - 10 11 12 14 15 16 - 17 18 19 21 22 23 - 24 26 28 29 - 30 - 31 2 4 5

8 9 10 11 12 - 14 15 16 17 18 19 - 21 22 23 24 26 28 - 29 30 31 2 - 4 - 5 6 7 8



2016 TRID Calendar

The right to rescind extends until midnight of the third business day after the latest of the following occurs: (a) the consummation date; (b) the date the borrower received the Truth in 
Lending Disclosure or Closing Disclosure, as applicable; or (c) the date the borrower receives the Notice of Right to Cancel. Business days include any day of the week except Sunday and 
Federal Holidays.

Know before you close.

JANUARY
CD delivery date

Signing Date (Hand)

Signing Date (Mail)

1 2 3 4 5 6 7 8 9 10 11 12 13 14 15 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30 31

- 6 - 7 8 9 11 12 13 - 14 15 16 19 20 21 - - 22 23 25 26 27 - 28 29 30 1 2 3 -

- 9 - 11 12 13 14 15 16 - 19 20 21 22 23 25 - - 26 27 28 29 30 - 1 2 3 4 5 6 -

FEBRUARY
CD delivery date

Signing Date (Hand)

Signing Date (Mail)

1 2 3 4 5 6 7 8 9 10 11 12 13 14 15 16 17 18 19 20 21 22 23 24 25 26 27 28 29

4 5 6 8 9 10 - 11 12 13 16 17 18 - - 19 20 22 23 24 - 25 26 27 29 1 2 - 3

8 9 10 11 12 13 - 16 17 18 19 20 22 - - 23 24 25 26 27 - 29 1 2 3 4 5 - 7

APRIL
CD delivery date

Signing Date (Hand)

Signing Date (Mail)

1 2 3 4 5 6 7 8 9 10 11 12 13 14 15 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30

5 6 - 7 8 9 11 12 13 - 14 15 16 18 19 20 - 21 22 23 25 26 27 - 28 29 30 2 3 4

8 9 - 11 12 13 14 15 16 - 18 19 20 21 22 23 - 25 26 27 28 29 30 - 2 3 4 5 6 7

MARCH
CD delivery date

Signing Date (Hand)

Signing Date (Mail)

1 2 3 4 5 6 7 8 9 10 11 12 13 14 15 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30 31

4 5 7 8 9 - 10 11 12 14 15 16 - 17 18 19 21 22 23 - 24 25 26 28 29 30 - 31 1 2 4

8 9 10 11 12 - 14 15 16 17 18 19 - 21 22 23 24 25 26 - 28 29 30 31 1 2 - 4 5 6 7

MAY
CD delivery date

Signing Date (Hand)

Signing Date (Mail)

1 2 3 4 5 6 7 8 9 10 11 12 13 14 15 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30 31

- 5 6 7 9 10 11 - 12 13 14 16 17 18 - 19 20 21 23 24 25 - 26 27 28 31 1 2 - - 3

- 9 10 11 12 13 14 - 16 17 18 19 20 21 - 23 24 25 26 27 28 - 31 1 2 3 4 6 - - 7

JUNE
CD delivery date

Signing Date (Hand)

Signing Date (Mail)

1 2 3 4 5 6 7 8 9 10 11 12 13 14 15 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30

4 6 7 8 - 9 10 11 13 14 15 - 16 17 18 20 21 22 - 23 24 25 27 28 29 - 30 1 2 5

8 9 10 11 - 13 14 15 16 17 18 - 20 21 22 23 24 25 - 27 28 29 30 1 2 - 5 6 7 8

JULY
CD delivery date

Signing Date (Hand)

Signing Date (Mail)

1 2 3 4 5 6 7 8 9 10 11 12 13 14 15 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30 31

6 7 - - 8 9 11 12 13 - 14 15 16 18 19 20 - 21 22 23 25 26 27 - 28 29 30 1 2 3 -

9 11 - - 12 13 14 15 16 - 18 19 20 21 22 23 - 25 26 27 28 29 30 - 1 2 3 4 5 6 -

©Copyright 2015  Chicago Title Company. 07/15. Information deemed reliable but not guaranteed.

This information is proudly brought to you by: cont’d on next page



SEPTEMBER
CD delivery date

Signing Date (Hand)

Signing Date (Mail)

1 2 3 4 5 6 7 8 9 10 11 12 13 14 15 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30

6 7 8 - - 9 10 12 13 14 - 15 16 17 19 20 21 - 22 23 24 26 27 28 - 29 30 1 3 4

9 10 12 - - 13 14 15 16 17 - 19 20 21 22 23 24 - 26 27 28 29 30 1 - 3 4 5 6 7

AUGUST
CD delivery date

Signing Date (Hand)

Signing Date (Mail)

1 2 3 4 5 6 7 8 9 10 11 12 13 14 15 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30 31

4 5 6 8 9 10 - 11 12 13 15 16 17 - 18 19 20 22 23 24 - 25 26 27 29 30 31 - 1 2 3

8 9 10 11 12 13 - 15 16 17 18 19 20 - 22 23 24 25 26 27 - 29 30 31 1 2 3 - 6 7 8

2016 TRID Calendar 

The right to rescind extends until midnight of the third business day after the latest of the following occurs: (a) the consummation date; (b) the date the borrower received the Truth in 
Lending Disclosure or Closing Disclosure, as applicable; or (c) the date the borrower receives the Notice of Right to Cancel. Business days include any day of the week except Sunday and 
Federal Holidays.

Know before you close.

2016 Observed Federal Holidays:
JAN 1      NEW YEAR’S DAY JUL 4       INDEPENDENCE DAY NOV 24   THANKSGIVING DAY 
JAN 18    MARTIN LUTHER KING, JR. DAY SEP 5       LABOR DAY DEC 26   CHRISTMAS DAY OBS.
FEB 15     WASHINGTON’S BIRTHDAY OCT 10   COLUMBUS DAY 
MAY 30   MEMORIAL DAY NOV 11   VETERANS DAY 

Reference by day of the week

 NOTE:
•  The three-day period is measured by days, not hours. Thus, disclosure must be  
 delivered three days before closing, and not 72 hours prior to closing.
•  Disclosures may also be delivered electronically to start the Delivery Period  
 and may be signed in compliance with E-Sign requirements.

NOVEMBER
CD delivery date

Signing Date (Hand)

Signing Date (Mail)

1 2 3 4 5 6 7 8 9 10 11 12 13 14 15 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30

4 5 7 8 9 - 10 12 14 15 - 16 - 17 18 19 21 22 23 - 25 26 28 - 29 30 - 1 2 3

8 9 10 12 14 - 15 16 17 18 - 19 - 21 22 23 25 26 28 - 29 30 1 - 2 3 - 5 6 7

OCTOBER
CD delivery date

Signing Date (Hand)

Signing Date (Mail)

1 2 3 4 5 6 7 8 9 10 11 12 13 14 15 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30 31

5 - 6 7 8 11 12 13 - - 14 15 17 18 19 - 20 21 22 24 25 26 - 27 28 29 31 1 2 - 3

8 - 11 12 13 14 15 17 - - 18 19 20 21 22 - 24 25 26 27 28 29 - 31 1 2 3 4 5 - 7

DECEMBER
CD delivery date

Signing Date (Hand)

Signing Date (Mail)

1 2 3 4 5 6 7 8 9 10 11 12 13 14 15 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30 31

5 6 7 - 8 9 10 12 13 14 - 15 16 17 19 20 21 - 22 23 24 27 28 29 - - 30 31 2 3 4

8 9 10 - 12 13 14 15 16 17 - 19 20 21 22 23 24 - 27 28 29 30 31 2 - - 3 4 5 6 7
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