Maryland Real Estate Professionals…

Realtors With Exceptional
Service For Life!

“Insider Tips For Healthy, Wealthy & Happy Living…”

August 2018

Serving All of Central MD

Inside This Issue…
•

Page 1 - Old Ways Aren’t
Always The Best...

•

Page 2 - FAQs About
Donating Blood!

•

Page 2 - The Golf Lesson

•

Page 2 - Funday Monday—
Win a $25 Amazon Gift Card!

•

Page 3 - MDREPros Hot List!

•

Page 4 - Financial Focus Financial Consideration For
Caregivers

•

Page 5 - What Is The Current
Trend In Buying Homes

•

Page 5 - Laughter Corner

•

Page 6 - Left On The Bus

•

Page 7 - Protect Your Credit

FREE Reports, Tips and Advice.
Here’s the link to my page:
www.facebook.com/MDREpros
www.facebook.com/MarkRemax

Old Ways Aren’t Always
The Best Ways
Our old ways of operating and the patterns we’ve developed can
often obscure new and better ways. For Tricia Goyer, that lesson
came from her 20-something son, Nathan.
When he announced plans to write a book,
Goyer encouraged her son and promised to
edit it once the manuscript was completed.
As an author, Goyer had written over 500
magazine articles and published 50 books,
so she knew her insights would be beneficial.
As Goyer edited Nathan’s rough draft, she
realized her son had a talent for writing and
decided they should hire a professional editor to review the text. The
editor also liked Nathan’s work and encouraged him to publish it.
That’s when Goyer sat her son down and told him that publishing
would be hard. There was much to consider. There would be rejection letters, and he'd have to find a good agent. She tried to set his
expectations realistically for the long publishing process ahead.
Nathan told her he’d need time to think and then excused himself.
He returned later and announced that he had self-published his
work as an ebook. The very next day his novel Bask was for sale on
Amazon.
Goyer couldn’t imagine acting so quickly to get a book published.
With her own books, she said she would first share copies with as
many as 20 friends and consider their feedback. Next she might attend a workshop or conference to solicit even more feedback and
advice before deciding which publishing route to take.
Nathan’s mom realized that the publishing world was changing, and
that “sometimes we just need to roll up our sleeves and do what
we’ve been afraid to try.”

Get Free money-saving home tips at my web site: www.Facebook.com/MDREPros

FAQs About Donating Blood

The Golf Lesson

Are you nervous about donating blood or
signing up to be an organ donor? You don’t
have to be. A chart from Work The World
explores some of the common
misconceptions about blood and organ
donations. They include questions about:

A man was taking his first golf lesson from a
well-respected pro. Every time the instructor
offered advice on how the man could improve his
swing, the man countered with a differing opinion
and tried another technique. This went on
throughout the duration of the lesson.

•

Age. There is no age limit on organ
donations. In fact, the oldest known
donor to date was a Scottish woman of
107 who donated one of her corneas
after death. The main factor is the health
of the organ and the donor.

•

The instructor remained gracious and encouraged
the man to try out his own theories. With each
failed attempt the instructor would ask the man
what he thought went wrong and how it could be
fixed. The man always had an answer and
continued to lead his own lesson.

Organs. A single organ donor can save
eight lives. Tissue donors can save even
more.

•

Blood type. All blood types are needed,
even the most common ones.

•

Tattoos. Got a tattoo? That won’t
prevent you from donating blood as long
as you’re otherwise healthy.

When the lesson was finished, the man thanked
the pro, and scheduled another lesson for the
following week. “This was very helpful,” the man
said before he walked away.
Another golfer who witnessed the lesson
approached the instructor and said, “I don’t get it.
You gave that guy solid advice, but he disregarded
everything you said.”
“Oh, he didn’t want my advice,” the instructor
replied. “He wanted my agreement.”
*******************************************************

This Month's Question
Which country has the most post offices?
A. Canada
B. United States
C. India
D. China
Go to www.MDREPros.com/monthly-contest.html
Or write Mark@MDREPros.com
And enter the correct answer for this months contest!
Good Luck & Have Fun!

Here’s Our July Winner With Their Gift Card!
Facing A Divorce? FREE Report Mistakes To Avoid When Going Thru A Divorce - www.MDDivorceMistakes.com

MDREPros Hot List For August 2018

www.10221CapitolView.com
1-844-776-1831 x 201

www.17York.com
1-844-776-1831 x 207

6 BD / 3 BA
Large Home / Fenced In Yard

5 BD / 2 BA
Perfect Home Or Office

www.19212Longmeadow.com
1-844-776-1831 x 203

www.437RedTulip.com
1-844-776-1831 x 206

3 BD / 2 BA
Handicap Accessible

3 BD / 1.5 BA
Move In Ready / New Fence

www.4407MolesworthTerr.com

1-844-776-1831 x 205

Amazing Home / In-Ground Pool
4 BD / 3BA / Fenced In Yard

Mount Airy, MD

www.WoodvilleProperty.com
1-844-776-1831 x208

12 Acres, Raw Land
Zoned Residential

We Want To Celebrate
Your Birthday With You!
Frederick, MD
www.2503Catoctin.com
1-844-776-1831 x209

Because we would love to
celebrate your birthday, we’ve created:

New Market
Spacious Home, Inground Pool
Great Location!

The MDREPros
Birthday
Celebration!
And we want you to be a
part of it. It’s simple, it’s easy
and it’s a lot of FUN!
We have a few gift certificates for you to
redeem on your birthday that you can use
at one of our locate restaurants!
Get your piece of birthday cake on us!

Baltimore
Ten Oaks
Huge Home, Inground Pool
Move In Condition!

Reisterstown
Large Home, Lage Lot
Spacious Kitchen! Great Home!

Simply do this now.
Text me at 301-418-8640 with
your name, email address
and birthday and I will send
you a gift card to give you a
FREE BIRTHDAY Cake!
It’s really that simple!

Home A Home Your Struggling To Sell? We Specialize In Difficult To Sell Homes - www.MDExpired.com

Do Cats Wag Their
Tails Like Dogs?

When dogs wag their tails, it’s an energy indicator; they're excited by
something. That may mean they are
happy or feeling affectionate. It may
also mean they're getting ready to
eat, or they're looking forward to a
walk. We humans
tend to interpret
all that energy as
happy, and it often
is.
But studies have
shown that dogs also wag when
they're not happy. A low timid wag
might mean it's frightened. A wag
that's cocked to the left might indicate
it's being cautious, and a human may
want to think twice before reaching
out to pet it.
The same wagging patterns are not
seen in cats. A cat's tail suggests
something is going on, and usually
the something isn’t good.
For example, when a cat’s goal is
thwart
ed, as when it's blocked from reaching a bird outside a closed window,
the cat will switch and flick its tail from
side to side like a whip in frustration. It
looks agitated, because it is agitated.
For the most part, cats’ tails are saying something along the lines of agitation, frustration, mild annoyance,
thwarted opportunity, and so on. The
only satisfied wag you might see in a
cat is a gentle side-to-side sway, not
really a wag the way dogs wag.

“A lie can travel halfway around
the world while the truth is
putting on its shoes.”
Mark Twain
My mother-in-law fell down a
wishing well, I was amazed, I
never knew they worked.

FINANCIAL FOCUS

Financial Tips for
Alzheimer’s Caregivers
If you are, or will be, a caregiver for elderly parents or another
close family member living with
Alzheimer’s disease, you may
experience some emotional stress – but you also need to be
aware of the financial issues involved and what actions you can
take to help address them.
You will find few “off the rack” solutions for dealing with the
financial challenges associated with Alzheimer’s. For one thing,
family situations can vary greatly, both in terms of the financial
resources available and in the availability and capabilities of
potential caregivers. Furthermore, depending on the stage of the
disease, people living with Alzheimer’s may have a range of
cognitive abilities, which will affect the level of care needed.
Here are some general suggestions that may be useful to
you in your role as caregiver:
• Consult with family members and close friends. It’s
extremely hard to be a solo caregiver. By consulting with other
family members or close friends, you may find that some of them
have the time and ability to help.
• Consider obtaining durable power of attorney. If you
possess a durable power of attorney for finances, you can make
financial decisions for the person with Alzheimer’s when he or she
is no longer able. With this authority, you can help the individual
living with the disease – and your entire family – avoid court actions that can take away control of financial affairs. And on a
short-term basis, having durable power of attorney can help you
take additional steps if needed. You’ll find it much easier to
acquire durable power of attorney when the individual living with
Alzheimer’s is still in the early stage of the disease and can
willingly and knowingly grant you this authority.
• Gather all necessary documents. You’ll be in a better
position to help the individual living with Alzheimer’s if you have all
the important financial documents – bank statements, insurance
policies, wills, Social Security payment information, deeds, etc. –
in one place.
• Get professional help. You may want to consult with an
attorney, who can advise you on establishing appropriate
arrangements, such as a living trust, which provides instructions
about the estate of the person for whom you’re providing care and
names a trustee to hold title to property and funds for the
beneficiaries. You also might want to meet with a financial advisor,
who can help identify potential resources and money-saving
services. And a tax professional may be able to help you find tax
deductions connected to your role as caregiver.
Finally, use your experience as a caregiver to reminder
yourself of the importance of planning for your own needs. For
example, a financial professional can suggest ways of preparing
for the potentially huge costs of long-term care, such as those
arising from an extended stay in a nursing home. Caring for an
individual living with Alzheimer’s has its challenges. But by taking
the appropriate steps, you can reduce uncertainties – and possibly
give yourself and your family members a greater sense of security
and control.
This article was written by Edward Jones for use by financial advisor Mat
Tiahrt, Hampstead, Maryland, 410-239-0859. mat.tiahrt@edwardjones.com

Get Free money-saving home tips at my web site: www.MDREpros.com

Laughter Corner:

Millennials Are Skipping
Starter Homes for Their
Dream Homes

No matter how much you push
the envelope, it'll still be
stationery.
He broke into song because he
couldn't find the key.
The guy who fell onto an
upholstery machine was fully
recovered.
Show me a piano falling down a
mine shaft and I'll show you A-flat
miner.
If you don't pay your exorcist you
can get repossessed.
chicken crossing the road:
poultry in motion.
Santa's helpers are subordinate
clauses.
She was only a whisky maker,
but he loved her still.
Did you hear about the pregnant
bedbug? She gave birth in the
spring!
Atheism is a non-prophet
organization.

THANK YOU for reading my
personal newsletter. I wanted to
produce a newsletter that has great
content and is fun and valuable to you.
Your constructive feedback is
always welcome.
AND…whether you’re
thinking of buying, selling or
financing real estate, or just want
to stop by and say
“Hi,” I’d love to hear from you…

Maryland Real Estate
Professionals
w/REMAX Realty Plus
301-831-5600 - O
301-418-8640 - C
Mark@MDREPros.com
www.MDREPros.com

A new trend has begun to emerge.
With home prices skyrocketing in the
starter home category, many first-time
homebuyers are skipping the traditional starter homes and moving right
into their dream homes.
What’s a Starter Home?
According to the National Association of Realtors (NAR), simply
put, a starter home is a one or two-bedroom home (sometimes
even a small, three bedroom). “Prices vary widely by market but
starters on average cost $150,000 to $250,000 while trade-up and
premium homes cost upwards of $300,000.”
Finding Their Forever Homes Now
A recent CNBC article revealed that there are many factors that
delayed older millennials (ages 25-35) from buying a home earlier
in their lives. The aftereffects of the Great Recession teaming up
with larger education costs forced many to either remain living in
their parent’s homes or to rent.
With the economy continuing to improve, many millennials have
been able to break into better-paying jobs which has helped spur
down payment savings. As the dream of homeownership comes
closer to reality, many millennials are saving for their forever
homes.
According to the latest statistics from NAR, 30% of millennials
bought homes for $300,000 or more this year (up from 14% in
2013). Diane Swonk, Chief Economist at Grant Thornton weighed
in saying, “They rented for longer. Now they’re going to where
they want to stay.”
More and more millennials are settling down, getting married, and
starting families, which is a huge factor driving them to look for
larger homes.
Many first-time buyers who were originally looking for starter
homes are realizing that for just a little bit more of an investment,
they could afford trade-up or premium homes instead.
Bottom Line
If you plan on purchasing your first home this year, work with a
local professional who can help you determine how much house
you can afford. You may be pleasantly surprised.
Provided by: Dan Flavin, Sr. Mortgage Banker, 1st Financial, NMLS
112247, 3545 Ellicott Mills Drive, Suite B, Ellicott City, MD 21043
Dan@1atmc.com 410-935-3528

Are You A First Time Home Buyer? Start Here - www.MDFirstBuyers.com

Left On The Bus
A man was seated on the bus having an
aggressive conversation with someone on his
phone.
He fumed and swore loudly, shouting and
making demands. The other passengers were
afraid to look at him, and several parents tried
to distract their children.
The bus was about to pass through an
intersection when the man shouted, “I need to
get off here!”
The driver pulled over quickly, and the man
walked forward and jumped down the stairs.
Just as he stepped off the bus, the driver called
out to him.
“Excuse me sir,” the driver said, “you left
something behind.”
The man looked confused, as he checked his
pockets. He then shouted at the driver, “What
are you talking about? What did I leave?”
“A bad impression,” the driver replied as he
closed the door and drove away.

What’s Your Home Worth? Find Out Here - www.MDHomesValue.com

Demonstrate Professional
Maturity

Where Did My Credit Card
Numbers Go?
If you’ve recently received a new credit card, you
may gotten one where the numbers are on the
back, and there are no longer any raised, embossed numbers--or any numbers--on the front.
It’s a trend that has
taken off in the
past few years.
The biggest reason
for this innovation
might be that
raised numbers are
no longer needed for a card to function.
Formerly, the numbers had to be raised on the
front of the card so that when it was run through
a card reader, an imprinted image of those
numbers would appear on a slip of paper for
customers to sign. For some reason, the
embossed numbers have persisted, even though
the manual method of creating a carbon copy has
long passed out of use.

Being a good employee means setting an example of maturity for others. Show your managers that you’re a grownup by practicing these important leadership behaviors:

•

Support organizational
policies. Don’t gripe about
your organization’s rules
and procedures in front of
others, even when you disagree with them. If necessary, work for change from
the inside.

•

Help your peers. Pitch in
and help whenever you
can—for the other person’s
good, and for the good of
your organization.

•

Champion change. All organizations need to innovate
and grow to survive. Be the person leading the charge,
not the malcontent resisting it.

•

Control your temper. Remain professional no matter
how frustrated you feel. People naturally respect and
emulate others with self-control.

Then came magnetic strips, which added
security, but is fairly easy to decrypt, for example,
using special cloning devices that thieves can
place over the top of magnetic regular card
readers. Now with the advent of chips, cardholder
information is encrypted into a unique code that
is difficult to steal.
And since numbers are no longer needed on the
front of the card, they're increasingly being
moved to the back, leaving the front of the card
free for...you guessed it, branding! Expect credit
card issuers to start making their cards more interesting to look at as they strive to capture more
market share from an increasingly crowded credit
card market.

We
We Can
Can Fix
Fix That
That
iQJEM
Smart
Marketing
iQJEM - Smart Marketing Solutions
Solutions For
For Your
Your
JEM
Of
A
Business!
JEM Of A Business!

www.iQJEM.com

This newsletter is intended for entertainment purposes only. Credit is given to the authors of various articles that are reprinted when the original author is
known. Any omission of credit to an author is purely unintentional and should not be construed as plagiarism or literary theft.
Copyright 2018 Maryland Real Estate Professionals w/ REMAX Realty Plus. This information is solely advisory, and should not be substituted for medical, legal, financial or tax advice. Any and all decisions and actions must be done through the advice and counsel of a qualified physician, attorney, financial advisor and/or CPA. We cannot be held responsible for actions you may take without proper medical, financial, legal or tax advice.
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WELCOME NEW CLIENTS

Here are some of the new clients who
became members of our “Real Estate
Family” this past month. I’d like to
welcome you!
•
•
•
•
•
•
•

Shawn & Kelli G. - SOLD!
Steve & Karen P. - Looking For Home
Sam & Audrey V - Looking For Home
Christopher & Susie S. - SOLD!
Wayne & Pamela G. - Contract Coming
Nina D. - Under Contract!
Jim W. - Under Contract!

We love recognizing our wonderful new
friends and existing clients who are kind
enough to introduce their friends, family
and neighbors to us.

What’s Your Home Worth? Find Out Here - www.MDHomesValue.com

