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Questions to Ask at an Open House
Open houses are an excellent way to view a property on a whim.
They provide an opportunity to look through the property, and they
give buyers a chance to get up close and personal, to glean as
much information as they can about the property. If you're on a
search for a new home, and you are looking to attend some open
houses, here is a list of important questions to ask while there.
"What is the neighborhood like?"
An experienced agent will know
and be able to provide information
on the neighborhood if asked, and
an open house is a great opportunity to ask. Not only are things
like safety of the neighborhood,
local schools and amenities important, you can also get information on things only locals will
know: how the local traffic is during rush hour (and how noisy it is), if there are any parks nearby, if
the community is friendly, etc.
"What's the interest like?"
Open houses are a great way to judge the popularity of a property,
as the number of people present can be a good indicator of interest
(although some of those people could be neighbors or people looking with no intent of buying). Asking the agent about the interest on
a property is one way to judge any competition from other potential
buyers.
"How much are utilities?"
Utilities make up a large part of a monthly budget, and for some
buyers, utility costs may be higher in a new area than in their current property (especially if a renter is looking to buy!).

"How motivated is the seller?"
Buyers have specific needs when it comes to housing. They may
be renters looking to buy and have a date when their current lease
ends; they may already own a property and have an offer on their
current home; or they could be living with family or friends and looking to buy something as soon as possible. At an open house, ask
the agent how motivated the seller is. For more questions feel free
to call or write me 301-418-8640 or Mark@MDREPros.com
Get Free money-saving home tips at my web site: www.MDREpros.com

“One who smiles rather than
angers is always stronger.”
Chinese proverb
“Vision without action is a daydream. Action without vision is
a nightmare.”
Japanese proverb
“Nothing is inevitable, if we are
paying attention.”
Marshall McLuhan
What's Great About Your
Neighborhood?
When potential buyers view your
home, they are just as interested
in the surrounding area as they
are in the property itself. So,
before listing your home on the
market, it makes sense to think
about your neighborhood and its
key characteristics. Here's a
good way to do that:
Imagine a relative from out-oftown coming to visit. She may say
that she likes your neighborhood,
and wants to know what you enjoy
most about living there.
How would you answer?
Would you talk about the friendly
neighbors? Would you list the
community events? Name all the
local shopping? Describe the nice
restaurants within walking distance? Or tell her about the local
playground?
There are probably many things
about your neighborhood that
make it great. What are the top
three? Those are probably characteristics of the area that most buyers will want to know.

The Problem With "Stuff"

The late comedian George Carlin used to have a routine called, "A
place for my stuff." He was referring to the idea that, besides being
a place to sleep and eat, the purpose of a home is essentially to
store all the stuff you accumulate over the years.
That may or may not be true. But, if you're like most homeowners,
you probably have a lot of stuff in your home... stuff in closets, and
stuff in the garage.
That’s just what happens!
The problem, however, comes when you try to sell your home.
What may seem to you like a comfortable home office filled with
supplies, office equipment, books and papers, may look to a buyer
like an uncomfortable, small and cluttered space.
That's the problem with "stuff". Too much of it, and it gets in the
way of buyers seeing and appreciating the great features of your
home.
So, when you're selling your home, what do you do with all that
extra stuff?

One solution is to have a garage or yard sale. (If you call it a
"moving sale" you'll attract more buyers.) This is a great way to get
rid of the things you don't need anymore – and, perhaps, make a
few dollars!
Another solution is to give some of the items you don't need
anymore to charity. There are many local organizations that can
make good use of second hand clothing, furniture, and toys.
Finally, for all of the things you want to hang on to, but are
cluttering up your home, consider renting a locker at a self-storage
company.
One thing is for certain. The more spacious and comfortable each
room of your home appears to potential buyers, the more likely it is
that they'll see the true value of your property and become
Interested.
Want more tips for selling your home quickly and for the best
price? Call me today at 301-418-8640 or write me at
Mark@MDREPros.com. Grab our FREE Report
www.PreparingToSell.com.

Your neighborhood is a key selling
feature of your property. I can
make sure potential buyers
understand its best features.That's
why it's important to have a
Maryland Real Estate Professional
by your side, as your REALTOR®.
Get Free money-saving home tips at my web site: www.MDREpros.com

MDREPros Hot List For JUNE 2017
New Market
Lake Linganore

Live Where You
Vacation!
Beautiful Home
Open floor plan.
Water View!!
4 Levels, 3BD,
2FB, 2HB.
Spacious 2
story living
room.
Dining room
overlooks the
open LR!
Stop On BUY!

Hagerstown
Attention: Hair Dressers, Insurance
Agents, Travel Agents, Workshop
owners! Why Not Work From Home!
Large Home With Separate Office. 4
Garage Spaces, Recently Updated!

Coming Soon!
Frederick
Large Home On A Large Lot, With An
Affordable Price! This is a great home
with plenty of room to grow! Wood
Stove, Large Open Kitchen. 4 BD, 4
BA. Huge basement w/ of storage!

Reisterstown

Keymar
10+ Acres of Land in Carroll County.
Perked has been approved, and ready
for home to be build. Great for
landscapers, or small business.

What's Memorable
About Your Home?
Chances are, there is a
characteristic of your property
that everyone remembers,
appreciates, and maybe even
envies. It could be a spacious
kitchen with an island and
upgraded appliances... or a
stunning backyard with a
wrap-around deck and
beautiful landscaping... or
rustic hardwood floors that
contrast with elegant, high-end
ceramics. Whatever it is about
your property that people tend
to like and remember, will also
appeal to potential buyers. So,
when listing your home for
sale, make sure to emphasize
that characteristic.
When buyers view homes,
they tend to remember just
one, or sometimes up to two or
three features of each
property. "Oh, that's the house
with the large rec room and
bar." Or, "That's the property
with the gorgeous
landscaping."
These are characteristics that
help sell a property. Make sure
you highlight them.

Reisterstown

Are you thinking of buying a home this summer? Tired of looking all
over the internet in attempts to see all the available homes? Start here
for a FREE and accurate home search!
www.SearchForMarylandHome.com. Save time searching all over the
internet by setting up your own custom home search today! It’s FREE,
no obligation, no pressure! Just look at the homes you want to look at!
www.SearchForMarylandHome.com

However, sometimes
homeowners lose perspective
of what is truly appealing about
their property. Ask friends to
tell you what features in your
home make it appealing. You
might be surprised by their
answers.
As your REALTOR® I can help
too. Call me 301-418-8640
0r write me at
Mark@MDREPros.com!

Get Free money-saving home tips at my web site: www.MDREpros.com

FREE Value For Your Central MD
Home!
Curious about what your home might
sell for? Find out for FREE with a
home valuation! We’ll compare your
home to other homes in the area that
have sold, to help you get a determination of what your home might sell
for! It’s FREE, It’s EASY, It’s ACCURATE and it can be yours today!
Free Quick Over the net Home Evaluation
www.MDHomesValue.com

Be sure and "like" us at
https://www.facebook.com/
MarylandRealEstateProfessionals

Are you confused about
your healthcare options?
Contact my friend Laura Glochner
443-653-5350,
laura.glochner@ushaadvisor.com

Laura is a licensed agent and can
talk to you about your
options,
how to find affordable benefits and
she can help you custom tailor your
coverage to fit your needs
and your budget.

Laura Glochner
Licensed Agent

www.ushagent.com/Laura

443-653-5350

Laura.glochner@ushadvisors.com

FINANCIAL FOCUS
On “529 Day,” Think About
College Savings Plan
You probably won’t see it on your calendar, but May 29 (5/29) is
529 College Savings Day, or 529 Day for short. This day, named
after the 529 plan, a popular college-savings vehicle, is designed
to promote people’s awareness of the need to save and invest for
the high costs of higher education. And that need has never been
greater. Consider the following: • College prices keep moving up.
College costs just keep rising. For the 2016–2017 school year, the
average cost (tuition, fees, room and board) was about $20,000
for in-state students at public universities and more than $45,000
for private schools, according to the College Board. These costs
are likely to continue climbing. • Student debt is at record levels.
Of the Class of 2016 graduates who received loans – about 70%
of the total student population – the average individual debt was
$37,172, a record high, according to a study cited by CBS News.
What can you do to help your child- ren graduate from college
without having to provide a big “IOU” in exchange for a diploma?
In the spirit of 529 Day, you might want to consider investing in a
529 plan. It’s certainly not the only means of saving for college,
but it does offer some attractive benefits. For starters, contribution
limits are quite high – you can accumulate more than $200,000
per beneficiary in many state plans. And you can typically invest in
the 529 plan offered by any state, even if you don’t reside there. If
you do invest in your own state’s plan, you may be eligible for
state income tax incentives. Also, all withdrawals from 529 plans
will be free from federal income taxes,
as long as the money is used for a quali- fied college or graduate
school expense of the beneficiary you’ve named —
typically, your child or grandchild. (Withdrawals for expenses other than qualified education expenditures may be subject to federal
and state taxes and a 10% penalty on the earnings portion of the
distribution.) Furthermore, you have complete control of your 529
plan assets. You decide who will get the money and when he or
she will get it. You can even change the beneficiary to another
family member. Keep in mind, though, that your 529 plan will be
counted on the Free Application for Federal Student Aid (FAFSA),
although schools typically only consider up to 5.6% of parental assets when calculating financial aid. And
distributions from a parent-owned 529
account used for one year’s college expenses will not usually reduce next year’s financial aid eligibility. (For more information on
how a 529 plan might affect your child’s financial assistance, you
may want to consult with a college’s financial aid office.) If you can
find a 529 Day event in your area, you may want to attend so that
you
can learn more about the many aspects of saving for college. But
even if you can’t personally take part in 529 Day, give some
thought to a 529 plan – it might be part of the solution for helping
your children earn a relatively debt-free degree.
This article was written by Edward Jones for use by financial advisor Mat Tiahrt,
Hampstead, Maryland, 410-239-0859. mat.tiahrt@edwardjones.com
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69% of Buyers are Wrong
About Down Payment Needs!
According to a recent survey conducted by Genworth
Financial Inc. at the Annual Mortgage Bankers’ Association Secondary Market Conference, mortgage professionals say that first-time buyers still believe a 20%
down payment is necessary to buy in today’s market.
Nearly 40% of mortgage industry
professionals surveyed believe that a
lack of knowledge about the homebuying process is keeping potential
buyers on the
sidelines. Saving for
a down payment is often cited as a
huge barrier for first-time homebuyers
to make the leap into homeownership.
If homeowners believe that they need a 20% down payment to enter the
market, they also believe that they will have to wait years (in some
markets) to come up with the necessary funds to buy their dream
homes.
The greatest source of confusion cited in the survey results centered
around down payments. The results
are broken down in the chart below:

THANK YOU for reading my
Service For Life!® personal
newsletter. I wanted to produce
a newsletter that has great
content and is fun and valuable
to you. Your constructive
feedback is always welcome.

AND…whether you’re
thinking of buying, selling or
financing real estate, or just
want to stop by and say “Hi,”
I’d love to hear from you…

Maryland Real Estate
Professionals
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301-831-5600 - O
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Mark@MDREPros.com
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Rohit Gupta, CEO of Genworth
Mortgage Insurance had this to say,
"While first-time homebuyers
continue to drive the purchase
market, we believe many are staying
on the sidelines due to the misconception that a 20 percent down
payment is required to secure a mortgage.
There are various low down payment options available today that allow
prospective homebuyers to reach their dreams of homeownership sooner. It is crucial that, as an industry, we proactively educate eligible borrowers about solutions that will enable them to buy a home when they're
ready."
Bottom Line
Don’t let a lack of understanding of the home-buying process keep you
and your family out of the housing market. Meet with a local real estate
professional who can show you your options today!

Provided by: Dan Flavin, Sr. Mortgage Banker,
1st Financial, NMLS 112247,
3545 Ellicott Mills Drive, Suite B, Ellicott City, MD 21043
Dan@1atmc.com
410-935-3528
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