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Rejection is a Milestone,
Not a Stop Sign
By Barbara Winter

S

everal years ago, I made a list of things I could do every day
without getting tired of them. It was a very short list... but it
included listening to one of Bach’s Brandenburg Concertos.

I’m not alone in loving this work. Classical music radio
stations report that listener surveys always include the Concertos
as a top favorite.
Did you know that these popular concertos began life as a
huge failure? They were written as an audition for a commission
Bach hoped to get with the city of Brandenburg. He lost the
competition. No one seems to remember who the winner was…nor
Continued on page 2
what composition was voted superior.

And for a growing number of
enterprising Americans, it is also a land of
opportunity. The tourism and hospitality
business is particularly strong—in 2013,
Italy was the fifth most popular tourism
destination in the world with 47.7 million
tourist arrivals.

You can live in a picturesque Italian
town, like Morgex, with Italy’s
self-employment visa.

But you can also work online, teach
English, or earn a living in many other
different ways. What makes it possible is the self-employment visa known
as Permesso di Soggiorno lavoro autonomo—or lavoro autonomo for short.

“We made the decision to move because the life we had in the U.S. was
one we didn’t want anymore,” says Linda Martinez, who arrived in Italy
with her husband Steve Brenner in 1999.
“I wanted to get away from certain things about American life: media
influence, cult of celebrity, guns and violence in general, a fear-based
culture, and GMOs…and the way so many people are out of touch with
Continued on page 6
what real food is.

GOOD LOCATION FOR...

Artists are Flourishing in Creative,
Low-Cost Cusco, Peru
By Ocean Malandra

C

onsidered the “center of the world” by the ancient
Incan civilization, Cusco is an impressive colonial
city of just under half a million residents and the
epicenter of Peru’s booming tourism industry.
More than two million visitors a year come to the area,
many of them keen to see the 15th-century ruins of Machu
Picchu and the surrounding natural and cultural attractions,
as well explore the cobblestone streets of Cusco itself,
shopping for handicrafts and visiting churches.
Cusco is also attracting a sizable expat community,
many of them artists who are inspired by the city and drawn
to the area by the unbeatable quality of life that it affords…
the low cost of living…and the ready tourist market for their
work.
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A

mericans living in Italy rave about
good wine, the affordable cost of
living, wonderful coffee, and the
simpler way of life that the Italians call la
dolce vita—the sweet life. It’s a country
known for an almost religious respect
for good food, beautiful old architecture,
legendary landscapes—like the Tuscan hill
country—and a culture with a decidedly
work-to-live attitude.
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Rejection is a Milestone,
Not a Stop Sign
Continued from page 1

Bach, of course, is not the only
creative soul whose work met with failure
before success came along. Film producer
Wendy Finerman spent nine years trying to
get her pet project, Forrest Gump, onto the
big screen. The movie became one of the
biggest hits of all time, winning Academy
Awards for Best Picture, Best Director, Best
Actor, and several other categories.
Writer John Grisham sent his first novel
to 16 agents before one of them agreed to
take him on as a client. That agent submitted
A Time to Kill to 26 publishers before one
bought it, bringing out a meager first printing
of 5,000 copies. Today, there are 225 million
copies of his more than 20 bestsellers in
print worldwide, and nine of his novels were
turned into films.
While history is full of stories of early
defeat that preceded astonishing success,
there is no record of all the good ideas that
got put away in a drawer after encountering a
first rejection.
I once met a woman who had created
a nifty little language translator for tourists
headed to Spanish-speaking countries. She
was certain it would be snapped up by a
huge travel company to give as a gift to their
clients. When they turned her down, she was
furious. Her basement is filled with unsold
inventory that she never tried to market in
other ways. She remains stuck in her early—
and only—failure.
Sadly, this woman made the classic error
of deciding in advance that acceptance could
only come in one particular way. That’s a
formula for disaster. If the prospective client
(or lover or friend) turns us down, we may
lose sight of the fact that our true goal was
to make a sale (or have a romance or build a
relationship).
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We may forget that a single rejection
does not mean that our goal or intention was
flawed. It’s more likely that we made the
mistake of picking a dance partner that didn’t
want to dance.
Look at the life of anyone who ultimately
succeeds and you’ll uncover a trail of
rejection. In fact, it appears to be part of the
success process. Despite all evidence that
rejection is a universal experience, fear of
rejection can be such a powerful deterrent
for people that they’ll do almost anything to
avoid the discomfort of being turned down.
I once heard a sales trainer declare, “You
gotta learn to love rejection!” I think he
overstated his case. Few of us are so hardy
that we can love being turned down, but there
are smart and healthy ways to handle such
experiences.
The next time fear of rejection stops
you from tackling a dreaded task or taking
a big step forward, remind yourself that the
anticipation of rejection is almost always
worse than the reality of it.
All of us have known those agonizing
times spent before we made a sales
presentation or gave a talk. Yet, on those
occasions when our worst fears were
realized, the experience wasn’t as horrible
as imagining it had been. If we remember
to stay focused on our ultimate goal, the
recovery time diminishes as well.
So what project have you tucked away
because it didn’t get off to a great beginning?
There are all sorts of reasons why
success doesn’t happen the first time out.
Maybe you’re ahead of your time. Or,
perhaps, you needed to get some experience
that would help you find a bigger and better
way of doing things. Or you may have met
with failure because you hadn’t yet connected
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with the best possible situation. Why not take
another look?
While I confess that I still don’t love
rejection, I have a much calmer perspective
on it since encountering some advice from
writer Barbara Kingsolver. Although it’s
aimed at writers, it’s equally appropriate to
anyone building a business or going after a
dream of any sort.
“Don’t consider your returned manuscript
rejected. Consider that you’ve addressed
it, ‘To the editor who can appreciate my
work,’ and it came back stamped, ‘Not at
this address.’ Just keep looking for the right
address,” she says.
If you never forget that you want your
dreams to unfold in the brightest, best
possible way, you’ll come to view rejection
as a detour along the way, not a stop sign.
When acceptance finally happens, there’s a
good chance that it will be even better than
you had imagined.
Not only is that worth waiting for, you’ll
end up with a great story to tell.
Our editor-at-large Barbara Winter is the
author of Making a Living Without a Job, now
in its 20th year of publication, Seminar in a
Sentence and Jumpstart Your Entrepreneurial
Spirit. She shares
her ideas about
self-employment
through seminars
and retreats
throughout North
America and
Europe. She
has traveled
extensively and
lived in six states.
She currently
makes her home in Valencia, California.
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PORTABLE CAREERS

Empty Nesters Gain a New Lease on
Life Teaching English in Bogotá

W

hen our children found their
various paths in the world, my
wife, Jane Ann, and I watched
them launch into their own trajectories in
the world with pride…but also with some
jealousy for their new adventures.
I spent my career in healthcare and
financial services, while my wife managed
dental practices: staff, patients, and finances.
We were well planted in our traditional
professions, our community, and our home
in Seattle. And we had now become empty
nesters.
Then one Sunday morning, during
our coffee-and-newspaper-reading ritual,
Jane Ann asked: “What would you think of
moving to a foreign country?”
I was actually surprised by my response:
“Let’s go!”
So began 28 months of soul-searching,
research, and preparation for our adventure…
our romance…our new life in Bogotá,
Colombia. We overcame the complications
of perceived responsibilities, personal assets,
and the call of the corporate world. And now,
here we are, ensconced in the northeast of the
Colombian capital, living in El Batán, earning
a part-time income teaching English.
El Batán is a thoroughly Colombian
neighborhood of families and professionals,
young and old, with a quiet, neighborly feel.
It’s given us the opportunity to acclimate
to Bogotá’s urban pace as locals. We shop
at the neighborhood tiendas (shops), fruit
markets, or carnicerias (butcher) and sit in
the neighborhood park, enjoying a slower
pace. The parks and gardens are filled with
an ever-blooming, mind-boggling variety of
plants, due to the mild climate and 12-month
growing season.

By Jim Engel

benefits of walking daily.
As a result of a burgeoning
commercial economy, and a peace
process which is bearing fruit after
decades of violence, Colombia has
a ravenous need and hunger for
the English language. The country
is projected to become the number
two economy in South America by
2016, behind Brazil.
As peace becomes a reality in
Colombia, the “peace windfall” is
expected to have positive impact
on education, transportation
development, agriculture, and
technology. All these changes, and
more, will continue to increase
Jim and Jane Ann Engel decided to fly off on their own adventures
the demand for English learning.
to Colombia once their kids left home.
For this reason, teaching English
multi-colored, fresh, and inexpensive as to
as a foreign language was an attractive
defy description. Colombia is also one of the
opportunity for us.
world’s leading flower producers, second
We did our research and decided to
only to the Netherlands in exports. Products
gain ESL (English as a Second Language)
from home are more expensive. For example,
certification through Oxford Seminars, which
we priced feta cheese at approximately $24
also offers a placement service. By the time
for a six-ounce container.
of our departure, we had contracts in place
ensuring an immediate income.

Now, we are both teaching Business
English for an institute in Bogotá, as well as
at the Universidad Nacional. We commute
by bus to Bogotá’s many corporate offices to
provide English training, leaving enough time
to regularly experience the social, cultural,
and gastronomical flavors of the city.
We have enjoyed the hospitality of
families inviting us to their fincas (country
estates) for weekend get-aways and into
their lives for what we hope is a lifetime of
friendship.

In minutes, we can walk to a large
modern grocery, Irish pub, or Asian restaurant
or market. Colombians normally take their
coffee later in the day. That’s when we stop in
at the emblematic Juan Valdez or more local
Café Oma for a hearty cup and pasteleria and
watch the world go by.

Colombia’s cost of living is attractive
and was one of the considerations that
brought us here…along with standard-ofliving, income opportunities, healthcare, and
language. Our total monthly expenses add up
to around $1,200, including $640 for a nice
two-bedroom, two-bathroom apartment in a
typical Bogotá neighborhood.

Our Spanish is gradually becoming
acceptable…we love our neighbors and
newfound friends…and we are living a
romantic adventure. We are acclimating well
to the 8,660 feet of elevation, and we feel the

Staples produced and commonly
consumed in Colombia are also affordable.
For 50 cents you can purchase an arepa de
queso and fill your mouth with unbelievable
pleasure. Fruits and vegetables are so varied,

And as for coffee…I admit I was a
card-carrying Starbucks fan back home, but
Colombian coffee and cafés have won my
heart and palate.
As for the negative, popular-media image
of the country, Colombia has moved on. We
have embraced one of the warmest, friendliest
cultures in South America. And the country
has a renowned reputation in academia,
medicine, the arts, and agriculture.
We will stay in Bogotá for another
year or two and likely move on to a more
relaxed city like Tunja, Medellín, or
Armenia. Colombia boasts some 30 cities
with populations over 200,000, most with
universities and diverse social, cultural, and
commercial services.
You can also choose between Caribbean
or Pacific coastal communities, arid lowelevation climates, the high-plains Sabana
region, or temperate high-altitude regions.
Most importantly, we have found a
warmth and resilience among Colombians
which is both inviting and inspiring. We’re
here to stay.
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BRICKS-AND-MORTAR BUSINESS

Creating Tropical Fruit
Liqueurs in the Caribbean
By David Hammond

W

hen the cold New York winters
got too much for Nino Marzano
and Maria Postell, they started
thinking about turning their favorite vacation
spot into their new home. And, in 2011, they
made the transition—letting go of the stress
and the cold to live full-time in one of the
Dominican Republic’s premier vacation and
expat hotspots: Punta Cana-Bávaro.
With its white-sand beaches, reefprotected crystal waters, coconut palms,
and resort infrastructure, it was the perfect
antidote to New York.
“I like the kindness of the people and the
good weather. We can live outside all year
long,” says Maria.
During the financial crisis in 2009,
Maria, who worked at a large media
company, lost her job in a wave of mass
layoffs. “I wanted to get away for a bit, and
we came here,” says Maria, speaking of
Punta Cana-Bávaro.
Punta Cana is the most-visited region
on the most visited island nation in the
Caribbean. Bávaro, an area within the
Punta Cana region, has the most services
and is popular with expats, snowbirds, and
independent travelers.
In previous years, Nino and Maria had
vacationed in Cabarete, on the Dominican
Republic’s north coast. So coming to
Punta Cana on the country’s east coast was
something new. They enjoyed their time in
Bávaro and made return visits, staying longer
each time. Once for three months, and then
for six months.
In 2010, they bought an apartment and
settled in. Maria is a jazz singer and has
performed regularly in Punta Cana. She also
indulges in her love of photography and has
started an English-language book club that
meets nine months a year.

Business Idea
A couple of years ago, Nino and Maria
took on the challenge of producing an Italianstyle liqueur—something like limoncello—
but with local ingredients.
Nino is an Italian who lived in New
York for more than two decades in total and
has dual citizenship. Making limoncello,
which is made with lemon zest, is a tradition

4

among many families in the part of Italy
where Nino is from, so he knew how it was
done. However, neither Nino nor Maria had
direct experience making liqueurs until they
lived in the Dominican Republic.
Before going into business, the couple
experimented for months trying various
combinations, methods, and alcohol bases.
Then, they hit on something special…a
liqueur made from local chinola (passion
fruit) in a Dominican-rum base.
They shared this creation with friends.
One friend, Stefano, a restaurant owner, took
a couple of bottles to offer his restaurant
guests. It was well-received and became
known as “Nino’s Chinocello.”
“It’s 100% natural—with no artificial
flavors or chemicals of any kind,” says
Maria.
In a short time, the couple was making
and supplying Nino’s Chinocello to several
restaurants and stores in Punta Cana. “We
got to a point where we needed to make a
decision,” says Nino. “To keep it the way it
was or to grow into a real business.”
They decided to start a business. Since
that first successful recipe, Nino and Maria
have developed a line of five liqueurs made
from fresh local fruits and herbs.
“We had a trip to Spain planned,” says
Maria. “But instead we took the time and
money we’d set aside for the vacation and
used it to develop three more liqueurs in
addition to the passion fruit recipe: fennel,
lime, and tamarind.” They have since added
a coconut liqueur to their range.
“We tested the new flavors with friends,
who loved it. So, in September 2013, we
set up a company, Punta Cana Moonshine,”
says Maria. The drinks are branded “Nino’s
Liquors.”
They formed a relationship with
Luis Beltre, a liqueur expert who also
manufactures Ron Veleiro Rum in Santo
Domingo, capital of the Dominican Republic.
“His rum mixes really well with how we
produce our liqueurs,” says Maria.
Luis, who lived in the U.S. for 25 years,
understands the business cultures of both
the U.S. and his home country. “Luis has
encouraged us and given us confidence in
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Embarking on a new business in the Dominican
Republic gives Nino Marzano and Maria Postell
income, occupation, and a great lifestyle.

our product. He has been amazingly helpful,”
says Maria. Now they’re making a living
on a Caribbean island while they grow their
business.

Tropical Island
With the strong local economy, leasing
a commercial space in a good location is
not cheap. So, Nino and Maria continued
making liqueurs in their kitchen as they built
up their sales volume. When the timing was
right, they shopped around and found a welllocated space for $950 per month—a good
deal in Bávaro—where they also have a retail
outlet.
While there is no personal income tax
in the Dominican Republic, there is a value
added tax (VAT) and business taxes. In
general, the country is not known for lower
business taxes or less red tape than the U.S.
or Canada. But for a business like Nino and
Maria’s, which contains both alcohol and
natural fruit, there are fewer requirements
than in the U.S. or Canada regarding labeling,
record-keeping for storage and movement,
and distribution.
Punta Cana is a thriving place for a
business like this. New resort development
continues at a rate of 2,000 to 3,000 rooms
per year. There are now 12 golf courses and
three shopping malls, with two more malls
under construction.
There is a new smooth toll highway
from the capital, Santo Domingo. And a
new terminal was recently constructed at the
Punta Cana airport—which receives direct
flights from 96 cities in 28 countries

BRICKS-AND-MORTAR BUSINESS
“Vacationers from all over the world are
taking Nino’s Liquors back to their countries
as a lasting taste of the Dominican Republic,”
says Maria.
The vacationers in Bávaro—as well as
the snowbirds and full-time expats—are a
mix of people from all over the world. A
significant number of visitors and about 10%
of the population in Bávaro are from Russia.
So Nino and Maria have promotional
material about Nino’s Liquors available in
Russian, as well as in Spanish and English.
Once Nino and Maria got it all set up
and running, they hired two employees. One
helps make liqueurs in the back. The other is
a sales person who works in the front. And
on January 30, 2015 they had their grand
opening.
The suggested per-bottle retail price for
their line is $9 for a 175 ml bottle (about 6
oz.); $16 for a 350 ml bottle (about 12 oz.);
and $28 for a 700 ml bottle (about 24 oz.).
One of the challenges Nino and Maria
faced was finding glass bottles. “There are
no glass bottle makers in the Dominican
Republic. So, Luis connected us with
recycled bottle suppliers,” says Maria.
Nino and Maria’s business quickly
became profitable. “Right now we are
building the brand and putting the profits
back into the company so we can grow. We
are doing well. We don’t owe any money
and we’re able to pay our expenses while we
grow,” says Maria.

One of their main marketing activities is
offering tastings of Nino’s Liquors at special
events, in restaurants, at local resorts, and in
their own store. Nino and Maria are both very
social. So, providing tastings mixes business
with pleasure—like the tasting they had for
500 people at the opening of a new Punta
Cana restaurant called Trendy.
For the last two years Maria has been
organizing the Bávaro Bazaar, an art fair held
every Saturday in front of the Liqui2 Liquid
Lounge in Bávaro from 9.30 a.m. to 2 p.m.
At the fair, Maria shows her photography and
offers tastings of Nino’s Liquors.
“It’s a place for artisans to come
together, support each other, and offer their
wares to the public,” says Maria. “Sometimes
artisans come from Santo Domingo to
participate.”
They are also having a website built and
plan to hire a social media specialist to help
manage their online presence.

Sales & Distribution
With the help of a salesman and
distributors, Nino’s Liquors are carried in
about 30 Punta Cana area restaurants and
stores in addition to their own store. They are
in five resorts. And recently, the distributor
WBA Collection, which supplies products for
the boutique stores and mini markets inside
many of the area’s all-inclusive resorts,
introduced Nino’s Liquors to four additional
resorts.
The Dominican Republic customs
authority has approved Nino’s Liquors to
be sold in the country’s airport duty-free
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This means business for Nino and Maria.

Your own artisan business can fund a life in wonderful
overseas places like Punta Cana, Dominican Republic.

stores, and Nino and Maria are currently in
discussion with a duty-free store distributor.
Besides duty-free stores, they are
focusing on getting Nino’s Liquors in
stores and restaurants across the Dominican
Republic. They are already getting their
product into La Romana, the third largest
city in the country, and Santo Domingo, the
capital.
Nino and Maria set out in a new direction
and are sharing an adventure. They’re living
on a tropical island. They’re making a
product they love and are passionate about.
They’re having fun sharing it with the world.
And they’re building a company with big
potential.
Their tagline describes the liqueur as a
“combination of Italian expertise, American
ingenuity, and the irresistible fresh fruit and
herbs of the Dominican Republic.”
“There’s a sense of freedom here—like
you can go out and do things. It feels like
the Wild West, and we’ve struck gold,” says
Maria.

Tips For Setting Up a Busines in the Dominican Republic

When asked what advice he has for other expats interested in starting a business in the Dominican Republic, expat Nino Marzano offers the
following tips:
Get a good lawyer: Check references. You need to understand the legal structure of your business and your reporting requirements. Ask
lots of questions and ask them from different angles. Go over the paperwork, personally, and stay on top of things.
Hire an accountant: This is especially important when you are ready to hire employees. In the Dominican Republic, the employer’s
responsibilities to employees changes with time. A good accountant has knowledge and experience with this, helping to keep you in
compliance with labor laws.
Be flexible: Business is done differently in the Dominican Republic than it is in North America. You need to be flexible while you learn.
Keep things simple: Nobody will watch out for your interests the way you will. Understand all the important aspects of your business and be
as self-sufficient as possible.
Keep relationships open: Don’t burn any bridges. Even if someone lets you down, it’s usually best to let it go. In the long run, making an
issue of it can end up hurting your business.
Learn some Spanish: It helps when you interact with suppliers or go to the bank. Even if the Dominicans you do business with speak some
English, speaking Spanish shows respect and is appreciated.
Don’t go into business right away: Give yourself time to learn how things work and develop relationships with people you want to do
business with.
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Earn in Italy Thanks to the
Lavoro Autonomo Visa

“Now, our lives are slower. We walk
more. We have real daily contact with people.
We know the guy we buy cheese from and the
people who wash our dog. If I don’t have €10
on me, my pasta guy just tells me to bring it
by tomorrow. It’s really nice.”
Steve agrees and adds: “And food is
always a thing here. We never just grab
something at 3 p.m. and call it lunch. There’s
always a proper lunch and a proper dinner.
And if we have a day off and want to go
somewhere, an hour later we can be in
the Umbrian or Tuscan hill towns…at hot
springs…skiing on a volcano…or lying on a
beach.”
Steve and Linda set up The Beehive—a
cross between a hostel and a boutique hotel—
in the heart of Rome 16 years ago. It has
provided them with a solid income ever since.
A year ago, Sonya Saldana and Adam
Bowman moved from San Diego to a
mountain town in the Italian Alps with plans
to set up an e-commerce venture to fund their
Italian lifestyle.
“Coming from California we wanted
something different than the sea and the

beach…something that would
fit our active and outdoorsy
personalities,” explains Adam.
They applied for the
lavoro autonomo. And, while
going through the bureaucratic
procedures—which only took
about two months—the couple
stayed in Liguria. From there,
they drove around and explored
the regions of northern Italy
trying to decide where to live.
In the end, they chose
Morgex, a small, friendly town in
the Italian Alps close enough to
the skiing resort of Courmayeur…
but without the maddening tourist
crowds.

Expats like Gina Tringali rave about Italian food and
the joy of shopping at local markets.

They rented a beautiful, chalet-style,
two-bedroom house with two bathrooms,
three balconies, and a small garden for just
over $1,000 a month. They put a listing on
the Airbnb website to advertise the spare
room. They charge $79 per night and the
room is rented two to three weeks a month,
most of the year.

Getting a Self-Employment Visa in Italy

If you want to fund your life in one of Europe’s most romantic countries, Italy’s selfemployment visa, the Permesso di Soggiorno lavoro autonomo, might be for you. You can
earn as a freelancer or set up a bricks-and-mortar business. Here’s how…
Visa application: For U.S. citizens residing in the States, the process starts with a visa
application to your nearest consulate. You’ll need proof of a place to live in Italy and of
sufficient income or savings. Some supporting documentation may also be required—and this
may vary from consulate to consulate. It can include birth certificates, marriage certificate, a
business plan (translated into Italian), proof of health insurance, and criminal history checks.
Business category: You’ll also need documentation from the Italian Chamber of Commerce
in the commune (municipality) you’ll be moving to, which can vary based on the type of
business you are opening. All requirements can be found at the Italian Revenue Agency.
Entry clearance: Once you’ve determined your category and collected the appropriate
documents and approvals, you need to obtain your nulla osta (entry clearance) from the
commune you’ll be moving to. This clearance confirms that you aren’t taking work from
Italians.
On arrival: Finally, like any expat in Italy (on any type of residence visa), you’ll need to
register for your permesso di soggiorno (permission to stay) with the local authorities once
you arrive. Registration happens at the police station nearest your new home and is a fairly
simple process of giving your information to the officer and being registered in their computer
system.
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“Renting out the room provided a kind
of financial cushion for us at the start,” says
Adam.

Setting Up
Sonya and Adam registered an Italian
company and applied for the lavoro
autonomo to set up their e-shop, eVivere,
which has a wide range of products, from pet
supplies to furniture.
“It was very hard to find comprehensive
information about that type of visa. We
spoke to the Italian consulate in Los Angeles
and studied the official Italian immigration
website,” recalls Sonya.
Through LinkedIn the couple found
many useful contacts and were referred to
an English-speaking business consultant
(commercialista) who helped with the
company set-up.
He helped them put together a lease for
their accomodation, a bank statement to show
that each of them had at least $9,000 in their
accounts, and Italian company registration
documents.
“The total cost of setting up the Italian
company, including legal and business fees,
was about $4,300,” says Sonya. “Getting
the virtual shop up and running did not cost
much apart from a few small payments for
registering the domain and hosting.”

The English Advantage
The ability to speak English is an

COVER STORY
advantage for an expat setting up in Italy—
particularly in the tourism industry. Many
tourists are more likely to speak English than
Italian, and they know that Americans have a
reputation for exceptional customer service.
These two facts work to the advantage of
American expat entrepreneurs in the tourism
and hospitality business.
According to Steve, speaking English
has been one of the keys to their success with
The Beehive.
“Working with guests in our native
language and understanding them on a deep
level is hugely to our advantage,” he says.
“We can pre-empt problems, respond to
comments, and deal with them online. And
people feel like they can trust us because
we’re American and because we speak their
language.”

Rent is less than
one third of what I
paid in Manhattan,
and I get a bigger
space here.
— Gina Tringali
New Yorker Gina Tringali, owner of
GT Food & Travel in Rome—a company
specializing in custom food tours and wine
tastings—echoes the sentiment: “When
an American traveler first lands here…
knowing they’re going to meet an American
who understands the American way of life,
American tastes, and American customer
service standards is a relief for them and a
huge advantage for us.”
And, of course, speaking English opens
up other possibilities. Tara Rothstein, 41, also
from New York, is using her native language
to earn an income as she builds up her
furniture design business.
She moved to Italy after being offered
a scholarship to study design in Bologna
in 2011. On completion of her studies she
accepted a work contract in the Le Marche
region and when that came to an end, she
couldn’t bear to leave.
“I feel at home in Italy, always,”says
Tara.
Now she has obtained a lavoro
autonomo to continue living there. She is

teaching English at the Italian Air Force
base in Le Marche, interpreting, and
giving private classes—all of which
form the bulk of her income. Right
now, her furniture-design projects
account for 2% of her income. But she
is actively looking for new projects and
says that smaller companies that can’t
afford to take her on as an employee
have shown interest in her as an
independent consultant.
“I am excited about working as a
freelancer,” she says. “I will have more
opportunities to shine and show what I
am capable of.

Tara Rothstein is teaching English in Italy while building up
her furniture-design consultancy there.

“I looked into what my options
were and thought it would be logical to
get a freelance permit (lavoro autonomo).
The process was quite easy for me as
I got help from the local branch of the
Italian Confederation of Trade Unions labor
unions (CISL), who assisted me with putting
all the documents together. They have offices
for foreigners that give help for free or for a
$20 a year membership.”
“It is very important to do your research
before applying for the visa,” advises Tara.
“Five different people will tell you a different
story. It is up to you to read all necessary
information and figure things out.”
She also thinks that perhaps living in
a small town—Recanati—made the whole
experience of obtaining the lavoro autonomo
more positive as people were willing to help.
Rents are low in Recanati. Tara pays less
than $400 a month for a small apartment in a
building dating back to the Renaissance era
with beautiful frescoes on the ceiling.
“Life is simpler than it was in New
York,” she says. “I cook a lot, and I don’t go
out or shop much. But I feel that the quality
of my life is much better here.”

Technology Advantage
According to Linda and Steve, the
benefits of being an American expat
entrepreneur don’t end at speaking English.
The U.S. is a tech-savvy culture and is
usually at least a few years ahead of Italy in
terms of internet marketing and websites.
This means that not only do Americans
often have a better grasp on current internet
marketing trends, but they also have access to
exceptional online marketing resources and
talent in English.
When they first started The Beehive 16
years ago, this was a game-changer for Linda
and Steve. Even now, with an increasing

online presence from Italian hospitality
companies and with plenty of Italian results
on Google, this advantage still rings true.
“When we came out in 1999, the internet
was already big in the U.S., but not in Italy,”
says Steve. “If you were in the U.S. and
looking for budget accommodation and you
wrote to an Italian hostel by email…no one
wrote back. I was working for a travel agent
at the time and saw a huge opportunity.
“We set up a website to show photos and
prices—all the stuff no one else was doing—
and when people emailed us we wrote back
quickly and in fluent English. This was 99%
of our success.”
Having a user-friendly, native-English
website with good photos and a reliable
booking system can still give you an edge.
And keeping a finger on the pulse of
American social media—knowing which sites
are up-and-coming and where Americans are
searching for businesses like yours—can be a
distinct advantage as well.

Online Earnings
Sonya and Adam also put the technology
advantage to good use in setting up their
e-commerce business. They had both run
small businesses back home—Sonya as a
consultant for the pharmaceutical industry
and Adam as an electrical contractor—but
this was new territory for them.
“As we had no experience in
e-commerce, we had to do many online
tutorials. The learning curve has been steep
and very time intensive,” says Sonya.
The couple sought out wholesalers,
uploaded listings for products, and learned the
basics of search engine optimization (SEO)
to get top billing for their site on Google and
other search engines. To eliminate overhead
costs they decided to use the dropshipping
model, in which their wholesalers ship the
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goods directly to the customer after they’ve
ordered on the couple’s website.

more than 1,600 members,” she says.

The online shop went live in March. In
the first three weeks, the couple clocked up
sales of $2,500, which makes them optimistic
for the future.

Italy loves paperwork and the process
of getting a visa (see sidebar) requires
some patience. However, the rewards are
enormous, and the expats who have obtained
their visas are glad they persevered.

Artistic Italy
Expat artists like Sara Amrhein, who
runs a small jewelry-design business in
Florence, have built niche businesses in
the art and creative world. Sara’s business
is about to turn two years old and is, in her
words, “building and progressing rapidly.”
While Sara, a 39-year-old former Los
Angeles resident, didn’t require a lavoro
autonomo (because she’s married to an
Italian), she understands that running a
business in Italy has its challenges. “Getting
through the approval process and figuring
out which business codes apply to you
[when you’re registering the business] is an
accomplishment in itself,” she says.
But she loves living in the beautiful,
cultural, food-centric city of Florence.
“I have Mercato Sant’Ambrogio (a
farmers’ market) literally steps from my front
door, and I can always find fresh, seasonal
fruits and vegetables and tons of locally
produced products like fresh baked bread and
cheeses,” she says.
“There is also a pastry shop right in front
of my studio, and I can smell their pastries
all day long. Food is love in Italy, and there
is just something about it that is different and
tastes so much better here.”
And while she has been building her
own business, Sara has also been bringing a
community of creatives and artists together.
“I’m the co-founder of an artists’ group
called Creative People in Florence, which has

Getting the Visa

Your business activity will have to fall
into one of the categories approved by the
Italian government for granting a lavoro
autonomo. A quota of visas is established
each year, and you’ll only get a visa if that
quota hasn’t yet been filled. Chances are,
though, that your business may qualify for a
number of categories.
As Steve Brenner of The Beehive
explains, “Your business has to be in
a category and meet the prerequisites.
For example, if you want to register as
a journalist, there may be an education
requirement. If you want to open a gym,
you’ll need to obtain the building space and it
must be structured a certain way.”
If you don’t fit into the business category
you want right away, you may fit into another
category (either temporarily or long-term)
that’s simpler to navigate.
Steve explains: “It took us 10 years
to get a hotel license. We were considered
many different things in that 10 years…a
guest house, a B&B…they all have different
requirements and at each step we added
something toward the goal of becoming a
licensed hotel. We changed the zoning. We
got authorized for special exceptions. And the
whole time we kept it running.”
Ashley and Jason Bartner from New
York run a cooking school in the Le Marche
region (Incomes Abroad, June 2013), and
they made the application through their
local consulate in the U.S. You’ll deal with

The Italian Alps region is home for Sonya Saldana
and Adam Bowman who run an e-commerce
business.

the consulate closest to you. If you live in
Vermont or New Hampshire, for example,
you’ll need to deal with the Boston consulate.
If you live in Colorado, your consulate is in
Chicago.
As Ashley explains, “We met with our
consulate in person because it seemed like
the Italian thing to do. We got dressed up and
brought in our packet and asked what else we
needed—what was missing. We thought if we
met in person they’d remember us…and they
definitely did.”
The visa process varies on which
consulate and commune office (local
municipality) you’re dealing with.
“One thing that’s key,” says Steve,
“is going directly to the source. Don’t just
research in forums or take our word for it. My
experience can only get you so far because by
the time I’ve gone through the process, it may
already be outdated for you.”
In fact, visas aside, when it comes to
setting up your business in Italy, a lawyer, a
good accountant, and strong connections to
other entrepreneurs are downright essential.
You’ll need an accountant in Italy
to help you navigate taxes there and an

Tips From Expats Living and Earning in Italy

The expats we spoke to offer the following advice if you’re planning on relocating to Italy.

Learn the language: Don’t worry if it’s imperfect and takes time, but do make an effort. And get started before you board the plane.
Language will be important in day-to-day life and even more important when it’s time to deal with permits, visa renewals, and anything else
that involves an official government office.
Make a business plan: Go into your business with a clear understanding of your goals, the likely challenges (and how you plan to tackle
them), and why you are starting your business and moving to Italy. And when you have doubts (as all business owners sometimes do), go
back to that business plan to remind yourself why you’re there.
Build your network: Expat contacts in your industry can be a gold mine of information when you run into industry-specific challenges or
government requirements. Commercialistas, lawyers, and other Italian professionals will make navigating the bureaucracy much simpler.
And, of course, any entrepreneur in any country needs a good support network.
Be patient: Know that it will take twice as long to do things in Italy as it does in the U.S. So have patience. Part of the attraction of living
there is the laidback attitude.
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Connections with other American
business owners in your field can be a
huge asset. They can help you navigate the
challenges, legalities, and processes specific
to your industry in Italy.

Tax Considerations
After thorough research and talking to
many fellow expats, Tara decided to take
advantage of the Bilateral Social Security
Totalization agreement existing between the
U.S. and Italy, which means she is not paying
her Social Security contributions in both
countries…only in the U.S.

Linda and Steve have a
successful business with The
Beehive in Rome and have
found the simpler life they were
craving back in the States. They
say their dolce vita involves
work—but it’s work they love
and get to do together. And it’s
full of these small, sweet, and
satisfying milestones.
These days, they mostly
work from their home in
Orvieto—a famously pretty hill
town in the countryside about
an hour from Rome. Steve goes
into Rome to work the front desk
three days a week, and Linda
goes in once or twice a week.

©Istock/naes

accountant in the States with experience filing
expat taxes, since expats are still required to
file in the U.S. even if they don’t owe any
taxes there. Remember you can earn up to
$100,800 before paying tax in U.S. under the
Foreign Earned Income Exclusion.

Romantic Italian cities like Rome and Florence (pictured)
are wonderful, cultured places to live.

Flexible Lifestyle
Gina Tringali reports a similarly flexible
lifestyle where work merges with the simple
pleasures of life in Rome.
“On weekdays, if I have a tour in the
morning, I’m off to give a tour; if there’s no
tour, I’ll sit down to respond to emails from
clients, review the website, edit photos, work
on blogs, and check Twitter and Facebook.

A small but trendy, upmarket hostel has given Steve
Brenner and Linda Martinez an income
in the Italian capital, Rome.

The agreement has been around since
1978 but…“my Italian tax consultant was not
aware of it,” says Tara.
“My first tax year is drawing to an end,
and I am curious to see whether it will help
me to reduce my tax outlay,” explains Tara.
One of the downsides of working
autonomously in Italy, she adds, is that there
are very few tax and business consultants
who know the ins and outs of being a selfemployed expat.
“You cannot be shy or lazy here. As a
freelancer you have to research everything
yourself, ask other expats, and then go and
tell your accountant what to do,” says Tara.
For tax returns, Sonya and Adam use the
online filing system on the Italian Revenue
Agency website and electronic signature
facilities. They have just renewed their
autonomous work visa for another two years
and are busy learning Italian…hiking in the
Alps…and growing their online business.

“After lunch, I take an hour and go for
a run or a spin class. In the early evening,
I stop by to say hi in some of the shops we
visit on our tours. Then I have a glass of
wine with friends or cook dinner with my
boyfriend.
“On the weekends, I spend leisurely
mornings at the market. I live a five-minute
walk from a large food market where I know
the fruit vendor, the veggie vendor, the fish
vendor…and I go check out what looks good,
what’s in season, what fish has been caught
that day before deciding what to make for
lunch.”
“If I had it to do all over,” Gina says, “I
would tell myself to jump in sooner. I love
the flexibility I have now. And Rome…I love
that it’s an incredibly green city.”

Gina also says her new life is
surprisingly affordable: “Rent is less than
one third of what I paid in Manhattan, and I
get a bigger space here. The cost of food is
definitely less. Coffee is shockingly cheap.
Espresso costs 80 or 90 cents. In New York, I
paid $4.50. Pizza too. At a sit-down pizzeria,
a whole gourmet pie costs $10 to $12. A slice
on the street is just four. And the fruits and
veggies cost much less money and are of
much higher quality.”
Linda and Steve explain that for them
it isn’t just that Italy is low-cost, but that the
good life here is accessible to everyone at
every budget.
“In most American cities,” Steve
elaborates, “the relationship you have with
the city is dependent on your budget. In L.A.,
for example, someone riding the bus and
making minimum wage lives a very different
life than someone who owns a car and has a
good income.
“In Europe, it isn’t like that. You
don’t need cable. You don’t need a car. You
can get around by train. If you have a car,
great. If you don’t, it doesn’t change your
life that much. The good stuff here—nice
food, outdoor spaces, sitting in a bar for an
aperitivo, going somewhere beautiful for the
day—is accessible to everybody.”

Getting Professional Assistance
Expats living in Italy recommend that you hire a commercialista to act as your agent in the
process of securing a visa and setting up a business. These are accountants or business
consultants who know their way around the process and can navigate it for you.

• Tara used Francesco Mangiameli from Caramanti Ticozzi & Partners Corporate and
International Tax Planning based in Milan.

• Georgette in Florence used Tommaso Francalanci.
• Ashley’s commercialista in Le Marche is Fabio Centurioni.
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SET-UP SOLUTIONS

Shoot Once, Earn Again and Again:
Get Started in Stock Photography

A

s I write this article from an airplane
seat, my photos are selling around
the world…photos of flowers I
took at a tulip farm near my home...a quick
snap of some kale in my kitchen...a box of
chocolates I photographed in my bedroom...a
photo of a woman on a boat in Bangkok...a
shot of the Eiffel Tower I took five years
ago...and a number of other seemingly
random subjects.
Thing is, I like taking photos of all kinds
of stuff. But I don’t like the business aspect
of selling my photos. So I avoid it altogether
and let online stock photo agencies do the
selling for me. These agencies sell images to
advertisers, graphic designers, web designers,
publishers…and just about anyone who needs
an image for publication.
Selling your photos as stock is great if
you travel a lot or live abroad, as you can
do it from anywhere you have an internet
connection. But, as I’ve mentioned, you can
also take photos from home. In fact, it’s a
great way to get started. Wherever you work,
as a stock photographer you never have to
deal with clients, and you can photograph
anything you like.
Deborah Kolb wasn’t a photographer
when she started, but she discovered she
loves taking photos of people...and decided
to give stock photography a try. Now, a
couple of years later, she earns an extra $500
to $1,000 a month in passive stock photo
income.
Danny Warren, who loves to take
photos while out hiking and exploring, uses
stock photography to pay for his camera
equipment, travels, and student loans. Since
he started selling his photos as stock, he
has spotted his images all over the place,
including splashed across an airline websites,
and even in National Geographic Traveler.
Whenever I have a new photo I’d like
to sell, I simply upload it to my agency
websites, and they do all the work for me,
finding buyers and collecting money. In
return, they take a cut of the sale.
What do I get? Anywhere from 33
cents to a few dollars per sale. It sounds
small, but the great thing is that I can sell
the same photo over and over through as
many different agencies as I want. A single
photo can sell hundreds of times, collecting
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by Bonnie Caton

hundreds of dollars in a year...and the more
photos you have online, the more potential
sales you can make.
You don’t need any experience to get
started. The agencies don’t care who you are
or when you started taking pictures. They just
want good photos.
And if you can provide those, you can
make a nice side-income while you’re off
doing other things. Here are some steps for
getting started.
Find Out What Sells
Start by going to a few stock agencies,
such as BigStock.com, Fotolia.com, and
Dreamstime.com. Then, type a subject that
you like to photograph into the search bar.
For example, I travel to Paris a lot. And I
like stopping in Parisian cafés. So maybe
I’ll search for “Parisian café” and see what
kinds of images come up. I might have some
photos of Parisian cafés on my computer’s
hard drive, and this will help me decide
which ones to send in.
Select Your Photos
After browsing through the images in a
few stock agencies, it’s time to look through
your own photo catalog. Get out your
computer and look through your images.
You’re aiming for the quality that you saw on
stock sites.
Here are a few specific qualities you’re
looking for:
••Useful: For every photo you consider
sending into a stock agency, ask yourself,
“Can I picture this photo used in an ad?
Could it illustrate a theme in a magazine?”
If the answer is “yes,” you may have a great
stock photo on your hands.
••Clutter-Free: This is a big one in the stock
photography world. Make sure your photo
has a clear main subject, and that there isn’t
anything distracting your eye away from
it, like a fence, power lines, or trash on the
ground.
••Iconic: Iconic images sell best as stock.
For example, when you travel to Rome,
what’s iconic? Easy… the Coliseum,
pasta, mopeds, stucco buildings, wine,
cobblestones…etc. Look for images that
have an iconic quality to them. You’ll
know if you can show the image to
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someone else and they immediately know
where you took it.
Sign Up
Find a few stock agencies that you like
and sign up to be a member. This usually
takes a few minutes and should not cost you
anything. Some agencies have two different
memberships—one for buyers and one
for photographers. Make sure you choose
“photographer.”
Submit Your Photos
In the three agencies I mentioned
above, you can start submitting photos right
away. Before you do, make sure to read
through their guidelines. Different agencies
require different image sizes. However,
most agencies will agree on certain image
qualities. Read through them carefully and
make sure that the photos you choose meet
the quality requirements.
NOTE: If you have any recognizable
people in your photos, you will need a model
release to sell them as stock. Also avoid
any photos with logos, trademarks, or brand
names, as stock photos must be logo-free.
Expect Some Rejections
If one of your photos gets rejected,
don’t worry. It doesn’t mean that it’s a bad
photo. It just means that it’s not fit for that
particular stock agency. Simply read the
reasons for the rejection and move on. Then
submit something else. Selling photos as
stock is perfect for someone who loves to
take photos, but doesn’t want to spend all
the time it takes to print, frame, and sell
them. It’s especially great for people who
travel a lot or live abroad, as you can do it
from anywhere you have a computer and an
internet connection.
The best part about selling your photos
as stock is that once you upload your photos,
you can basically forget about them. It’s a
passive income stream that could make you
anywhere from a few hundred dollars a year
to an extra thousand dollars a month. It just
depends on how far you want to take it.
Editor’s note: Bonnie Caton is
the Creative Director for Great Escape
Publishing and creator of the Breakfast Stock
Club, which helps people get up-and-running
selling their photos in online stock photo
agencies.

CHANGE YOUR LIFE

Are You a Job Snob?
Reclaiming Your Right to Enjoy Work
By Valerie Young

W

hen it comes to your job, what
began as a desire to please your
parents or impress your peers can
turn into something detrimental to your dream
of living and working internationally—
namely your own pride.
After all, to walk away from a career—
even one we know is all wrong for us—is to
leave behind whatever esteem is attached to
that job.
It almost happened to Jim. His
grandfather and father had both been
carpenters and Jim’s parents were determined
their son would have a better life…a life
that would include working far more with
his mind than with his hands…a career with
greater financial security and prestige than his
family reckoned being a carpenter could offer.
They were typical of their time. Folks
who worked hard on farms or in trades
believed that those in white collar jobs or
professions had more money and more
comfortable lives.
They perceived them as being smarter,
and parents encouraged their children to work
hard at school and go on to college in order to
get these jobs.
So Jim earned a Ph.D. in microbiology.
But after a few years cooped up in a
windowless lab he realized it was not for him.
Today Jim is, you guessed it, a carpenter.
Jim is one of the lucky ones. Most people
either stay in jobs they no longer love or
fail to start perfectly good small businesses
because they are, in essence, job snobs.

Shifting Attitudes
If that resonates with you, this is a good
chance to step back and evaluate where you
are and how you got here.
For starters, is it possible you chose your
current career (or entire style of living), even
just in part, to fulfill someone else’s definition
of success?
This is not an easy thing to identify. We
all inherit attitudes from our parents, our
extended family, the society in which we are
raised…our tribe, if you like. Separating out
the difference between the collective ideas
and what we really think, believe, or desire
for ourselves takes a bit of time and some
soul searching. It can be helpful to write

down some of the things you believe…and
then challenge them.
For instance, if you believe that you have
to work hard to succeed…and your family
instilled this in you…ask yourself now, is it
really true? Do you see people who do well
without appearing to work hard?

Happy People
Maybe you can look around at people
you know and ask yourself how you judge
them…with your parents’ eyes or with your
own instinct? Are the people you regard as
“successful” happy, well-rounded, interesting
individuals? Or are they stressed, uptight, and
worn out?
What about the people you don’t rate on
the ladder of success? How are they faring?
Shake off the attitudes that don’t belong
to you. Cast aside any belief you inherited
that is no longer serving you well.
After all, the generation that gazed from
afar at the “comforts” of the white-collar
lifestyle—never saw the stress, pressure, and
long hours that such jobs demand today.
If they had, perhaps they would have
thought twice about encouraging their
children to join that world. Already, many
parents are backing away from it…both for
themselves and for the next generation.
I invite you to think back to when you
were a child. Was there a job you were
drawn to before you learned that being
“the ice cream man” or a social worker, for
example, was not as prestigious as going
into management, engineering, medicine, or
scores of other careers?
You don’t need to run out and buy a
Good Humor ice cream truck or get a degree
in social work. Still, there was something
about these childhood aspirations that spoke
to you…perhaps the joy of making a child’s
day or the satisfaction of serving those who
are less fortunate.

Making the Change
Cindy Friedman knew she had a passion
for wine. After 16 years in the software
industry in Marin County, California, she
decided it was time to get off the fast track.
So she quit her high-pressured sales job to
follow her dream.
Without the security of a paycheck,

Cindy had to find another way. The cost of
living in Silicon Valley is steep. So step one
in Cindy’s transition plan was to relocate to a
more affordable area.
Step two was to get some experience.
Someone else might have considered a job
in retail “beneath them.” But when a lowpaying, part-time position opened up at a
successful wine bar and cheese shop, Cindy
went for it.
After picking up invaluable experience,
Cindy went on to complete a special wine
course at the Culinary Institute of America,
widely recognized as one the top culinary
schools in the world.
It was there that she learned to master the
so-called blindfold test where smell and taste
alone are used to distinguish between the
many varieties of wine.
In less than a year, Cindy had the
knowledge and experience to become a wine
educator. That enabled her to start her own
business conducting wine tastings at local
wineries, training restaurant wait staff, and
teaching classes on how to pair wine and
food.
That was before Cindy landed her dream
job at a boutique winery in Napa Valley.
Today she gets to combine her love of wine
with her previous expertise in sales.
But Cindy’s big step up would not have
happened had she not first been willing to
take a big step down. There’s no shame in
realizing you’re a job snob. The shame is
continuing to allow your pride to cause you
to miss out on the chance to live and work on
your own terms.
So take a moment now to ask yourself
this question: What kind of work would I
love to do, or what kind of life would I love
to be living right now if I didn’t care what
others think?
Then take steps to do it.
Editor’s note: Valerie Young is a
business-idea expert who has helped
thousands of people to make the break
from having a boss to being their own boss.
She began publishing the Career Change
newsletter in 1995 and now runs retreats,
workshops, and seminars. See her website,
Changing Course, for more.
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GOOD LOCATION FOR…

Continued from page 1

Artists are Flourishing in Creative
Low-Cost Cusco, Peru

The city actually has a long and deeprooted artistic history, something that
contemporary artists find both inspiring and
extremely helpful. It was home to a painting
movement known as the “Cusco School,”
which was founded in the 16th century as
the first art center in the Americas that taught
European-style techniques.
“I visited Cusco in 2014 and fell in
love with the city, even though I only
spent two days here,” says Katie Gaston, a
photographer from northern California who
moved there last year. “After that I decided
it would be a remarkable place to live and
work, so I set into motion my plans to return.

Magical Setting
“As a photographer, Cusco is like heaven
for me,” she continues. “It is nestled in the
foothills of the Andes Mountains and is
defined by a remarkable history, genuine
culture, and traditional people. Within a short
bus ride, I can find myself with a remarkable
landscape to work with.”
Katie runs a successful freelance
photography business through her website
www.k8gphotography.com.
“Currently I’m working with local
business owners, expats, and tourists to
provide portrait or business photography
services,” she tells me. “As much as I enjoy
traditional shoot-and-sell photography,
I actually really enjoy providing people
with beautiful images of things they are
most proud of: their products, families, and
friends.”

Artist Jan Koya has her studio in Cusco and loves
the inspiration and low-cost living it gives her.
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Katie is also making inroads into
landscape photography. Ancient ruins like
Machu Picchu and the continuously inhabited
Incan city of Ollantaytambo are all short day
trips from Cusco. So are spectacular snowcovered peaks like Ausangate and indigenous
weaving villages like Chincheros, famous
for the gorgeous woolen and alpaca clothing
produced by hand there and worn by the
colorful locals.
“I’m working now to produce more
landscape shots into printed and saleable
forms and liaise with local business and
galleries to display the pieces,” Katie says.
“I am always on the search for breathtaking
landscapes, animal photography, and unique
local portraits.”

Artistic Community
A real draw for artists like Katie is the
low cost of living in Cusco.
“Cusco is incredibly affordable,” she
explains. “On average, I spend roughly $650
per month on rent, food, transportation,
entertainment, bills, and so on. Average rent
will cost you $100 for a shared, local-style
accommodation or up to $300 for your own
large apartment.”
Katie lives with a roommate in the San
Blas neighborhood of Cusco, which clings
to the hillside just above the historic center.
Here, 400-year-old streets, way too narrow
for cars, wind past cafés and boutique shops.
Many of these are run by the expats who have
made this bohemian area the de-facto artists’
enclave of the city.
Jan Koya is a painter who moved to
Cusco from Los Angeles last year. “I have
an apartment near San Blas…but outside the
tourist area,” she says. “It’s up a lot of steep
steps, near Saqsaywaman (an ancient Incan
complex located in the hills overlooking
Cusco). It’s a very sweet and mellow
neighborhood, where most of the streets are
dirt paths.
“I have my art studio set up in my
apartment. I work abstractly and intuitively,
so aspects of the environment around me
always work their way in. Cusco seems to
bring a lot of earth tones in, with allusions
to the Incan and pre-Incan cultures and their
archetypes.” The surrounding nature is also a
source of inspiration for Jan.
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By living in affordable Cusco, Jeremy Hillpot gets to
indulge his passion for creative writing.

“I also have another tiny place in rural
Urubamba, in the Sacred Valley,” she says.
“I am in love with both places. I feel very
blessed.”
Like Katie, the low cost and high quality
of life in Cusco are major factors in her
artistic success.
“If you stay in touristy places and eat
out exclusively in touristy restaurants, you’ll
pay U.S. prices. But if you live and eat more
like the locals, the cost of living is much
lower,” she explains. “The quality of life is
much higher here in my opinion. The stress
that is par for the course in the U.S. simply
isn’t here. You can feel the difference in the
air. People are much more relaxed. Life is
simpler. That is very important to me.”
“I have an art website where most of my
customers find me,” Jan continues. “I also
have a couple of gallery and private-venue
representatives in the U.S. who sell and rent
my work on my behalf, but I’m also now
starting to show in Cusco at some different
venues.”
The art community within Cusco, which
is focused in the San Blas area, is another
strong force that not only attracts artists to the
city but keeps them there.
“It reminds me of Santa Fe,” Jan
says, referring to the famous artist town in
New Mexico that has been drawing artists
for decades, “where you find the usual
predictable tourist paintings, but then if you
dig deeper, there is a good contemporary art
community doing some really interesting
stuff.

GOOD LOCATION FOR…
“I have met quite a few excellent local
contemporary painters, such as a Peruvian
artist named Kendrick from Pucallpa who
owns a café/gallery in San Blas. His work is
amazing—kind of pop-surrealism.”

Classes and Supplies
The Cusco School produced mostly
religious-style paintings that are still created
in many of the traditional studios that dot
the San Blas area. For expat artists like Jan,
this means supplies are cheap and readily
available.
“There are a couple of pretty decent
art-supply stores in Cusco,” says Jan, “so you
can get all the basics you need if you are a
painter.”
Cusco is also home to a colonial era arts
academy that is a left-over from its days as
the Florence of South America: the Bellas
Arts School.

and incredibly cheap. A three-month painting
course that meets three times a week for three
hours each day costs under $150.

Inspiration and Lifestyle
“I love the mix of Old-World Spanish
colonial architecture built upon a great
Incan city with its magical designs still
standing,” Jan explains to me. “Cusco is also
really cosmopolitan too, with a lot of great
restaurants and people from all over the world
attracted to living here. Just in sheer beauty,
it’s an amazing city with narrow cobblestone
streets, Incan walls, clean air, and the
mountains all around.”
A city with this much going for it
has also attracted its fair share of writers,
including Jeremy Hillpot, who moved here
from Orlando, Florida, three years ago
looking for a place where he could devote
more time to writing for fun instead of profit.

Jeremy initiated the Cusco’s Writer’s
Guild, which is now 38 members strong.
Writers gather every Thursday morning at the
Meeting Place Café, located on the San Blas
Plaza.
For Jeremy, Cusco offers a mix of
inspiration, savings, and opportunity that
makes it ideal for writers.
“I never would have had the courage to
become a freelancer unless I was in Cusco
with its low cost of living,” he says. “In
Orlando, my savings would have been rapidly
depleting, and I wouldn’t have had the time
it takes to develop a steady enough stream
of work to support myself and be financially
secure.
“There is also a never-ending supply of
cafés and coffee shops to work from, which is
particularly unique to Cusco in comparison to
other areas of Peru. This weighs heavily into
why I’m so happy here.”

Located just a block off the main plaza,
this gorgeous historic art school bustles
with young Peruvian students doing three
or four-year programs in everything from
painting and sculpture to graphic design. It
also hosts a special national program in art
restoration that trains people to refurbish
ancient works—a potential career for those
who want to do something creative that has
an active niche market and job possibilities
all over the world.

“I write legal claims,” he says, explaining
the services he provides to law firms back
in the States through his website Strategic
Legal Services. “This means I basically live
wherever I want because the work is online,
and I make the same amount of money
wherever I am.”
The lower cost of living in Cusco means
that Jeremy can work less and spend more
time enjoying the area and letting his creative
side come to life through the written word.

“There are hikes in the mountains and
lots of dinners and coffees with friends.
About twice a year I’ll take off for Bolivia
and spend a few weeks on Lake Titicaca.

Of interest to visitors and expats looking
to get some private instruction in the arts, the
school also runs short-term fine arts training
classes that are open to the general public

“I am working on a short book about
a whale for teenagers and adults at the
moment,” he explains, “and I am really
getting into writing poetry.”

“Not everyone likes it here. Peru is a
developing nation.” Jeremy adds, “But for
me, I’m happier than I’ve ever been living
here.”

Like Katie and Jan, Jeremy also finds
that the lifestyle here is less stressful and
simpler, making it more conducive to not just
creative work but a life that is more satisfying
and enjoyable overall.

Embracing an Artist’s Life in Colonial Cusco

Here are some tips for setting up as an artist in Cusco:

Renting a house or apartment: Apartments in Cusco can be found for as low as $200 a month, houses as low as $350, sometimes even
fully-furnished. But high-demand areas around the San Blas Plaza and the Plaza de Armas can be three or four times that price. The South
American Explorers Club, located in the heart of San Blas, has monthly rentals that help newcomers until they get set up on their own.
Renting a studio: The San Blas and San Cristobal neighborhoods are good places for studio space. Most of the properties in these areas
are owned by well-established Cusco families and the price to rent a space can vary considerably. Out in the Sacred Valley, Pisac has
simple cottage rentals available starting at around $300 a month.
Community: The artist community in Cusco is concentrated in the San Blas area. It is relatively easy to meet expats and fellow artists just
by dropping by the Meeting Place for a coffee. The South America Explorer’s Club also hosts several events every week that draw out the
local foreign community.
Eating on the cheap: Even though food is cheap in Peru in general, it is often hard to really cut down on costs in tourist-oriented areas. But
die-hard starving artists need not fret, the San Pedro Market has filling set-price lunches for under $2 that satisfy locals and expats alike.
Monthly costs: It is very easy to live a very good lifestyle in Cusco for under $1,000 a month, even if you eat out on a daily basis. Bars and
nightlife in Cusco are more expensive than in other parts of Peru because they are geared towards visitors. But rent, food, and even a night
out at a local establishment are all very inexpensive.
Learn (some) Spanish: Although most businesses in Cusco speak some level of English, speaking at least some Spanish helps find
housing, equipment, and other resources that are not “gringo”-priced.
Check out www.peruthisweek.com for more information on the country.
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GAP IN THE MARKET

How to Become a
Suitcase Entrepreneur
By Bonnie Keough

E

cuador, a place I often travel to, is a
land of rainforests, breathtaking river
gorges, and volcanic hot springs,
where you can be pampered by affordable
spa treatments or simply enjoy the beautiful
landscapes.
I’m still amazed at how much my life
has changed over the last 10 years since I
discovered how to fund my travels and spend
more time in Ecuador. I feel so fortunate to
have had the experiences. And to make it
even better, these were business trips. I made
far more money than I spent. The priceless
memories cost me nothing.
What do I do? Nothing too complicated.
In fact, if you have shopped for souvenirs and
gifts to take home when you travel, you’ve
got experience. When I’m traveling, I keep
my eyes open for unique, usually hand-made
items to buy and take home to sell.

income. But that is not my goal.

Craft Country
This type of suitcase importing works
anywhere in the world, but it is especially
easy to find high-quality items in Ecuador.
The country has a rich heritage of craft
traditions that are passed from one generation
to the next. Learning about the traditional
crafts of Ecuador gave me insight into the
culture and history of the country.
I try to find items that are not readily
available in stores. These could have an
unusual material, color, or style. Customers
like to purchase unique items for gifts and
for themselves and are happy to know their
purchase helps support the artists and their
families, as well as maintain their traditions.

I always search out local markets; they
can be artists’ markets, craft shows, even
farmers’ markets. Sometimes I find wonderful
high-quality items in shops too and take them
home in my suitcases. I keep my business
small and manageable that way. I also save
the high costs and hassles of shipping. My
goal is to have fun, not to turn my business
into a job.

At a minimum, I am able to double
my purchase price on every item I sell. My
average markup is three-to-five times the
purchase price, and some items I’m able to
mark up much more. I frequently purchase
earrings in bulk, paying less than $1 a pair.
I’ve sold dozens of these for $6, $8, or $10,
that’s a 600% to 1,000% markup. On other
more costly items I make a smaller markup
percentage but always make a respectable
profit.

However, keeping my business small
does not mean it is not profitable. My original
goal was to find a way to pay for my travel.
My suitcase importing does that…and more.
If I wanted to devote more time to selling my
products, I’m sure I could make a full-time

I personally select all of my items that
I sell, and I only purchase items that I like
and would wear or use as gifts. Ordering
mass-produced merchandise from a faraway
factory has no appeal to me. I got into this to
be able to travel, meet new folks, and explore.

Making a Success of Your Craft-Import Business

Here are a few tips on running this profitable and enjoyable travel business.

Follow your interests: Start with something that interests you, such as artwork, jewelry,
children’s items, sweaters, carvings, etc., especially if you have knowledge in a particular area.
Strike a deal: Sellers expect you to negotiate, but it’s important to be fair. The business has to
be sustainable for them, and you will want to buy from them again.
Form relationships: If you meet an artist you particularly like, get their name and phone
number and make a note of what you bought from them and the price. It will make it easier for
you to find them again.
Set your price: Don’t underprice your items just because they were a bargain for you. You paid
for the trip and you are in business to make money.
Use social media: Talk about your trip on Facebook and post photos of items you buy. This will
get folks excited to see them when you get home.

14
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I have formed friendships with the
families I buy from and have great stories
and photos to share with my customers. The
intangible benefits of my business are many
and very rewarding.

Suitcase Importing
If you are interested in doing suitcase
importing, the easiest way to start is to
purchase items at a market. In Ecuador, the
Otavalo market is the place to go. It’s one of
the largest outdoor indigenous markets in the
world, and the variety of items on display for
sale can be overwhelming. But it’s also very
exciting and fun.
If you can’t get to Otavalo, there is also
an artists’ market in Ecuador’s capital, Quito,
in La Mariscal at Juan Leon Mara; any taxi
driver will know where it is. Most of the
items you will find at the Quito market are
the same as Otavalo, but the prices might
be slightly higher since you are not always
dealing with the original vendor. I’ve bought
many products at both places.
I’ve been selling items from Ecuador for
more than nine years and during that time I
have developed many sources for the crafts
I buy and sell. Many of these items I now
purchase directly from the families who make
them rather than from a reseller. I now know
what is a fair price for an item, both for me
and for the seller.
Back home, I generally sell my items
at shows. I’ve tried many different types of
shows over the years: craft shows, farmers’
markets, holiday shows, and so on. I’ve
learned what works best for me are the larger
shows that are managed by a promoter.
These are more costly and require a large
inventory, but they usually are a minimum of
three days and are well-advertised. Because I
have so many different items, I spend a long
time setting up my booth. So I prefer to do a
two or three-day show with many attendees.
However, there are many low-cost ways
to sell your items when first starting out. I
know several folks who do home shows when
they return from a trip. Others have good luck
selling at local shows, especially around the
holidays. There’s also eBay, Etsy, and online
stores, and it’s not expensive to start a blog or
set up a website if you do it yourself.
One of the most enjoyable spinoffs
of my business is leading tour groups on
suitcase importing tours. I share my sources,
experiences, and knowledge with like-minded
folks. I’ve lost count of the number of trips
I’ve made to Ecuador, but I always look
forward to going again.

Learn the Same Secrets
That Have Sold Billions
Anyone who likes to write can learn the same skill that lets some people earn a very
comfortable six-figure income from home, year after year. No bosses, no commute.
It’s a skill that—once you have it—will put your financial destiny squarely in your own
hands, for as long as you choose to use it.
You’ll be in constant demand.
You’ll never be wanting for work or money, no matter what state the economy is in.
You just decide how much you need and figure out how many letters you need to write.
It’s like having a little wealth dial you can turn as high as you want!
It’s something you’ll be proud to mention to your friends and people you meet. (Believe
me, people will be very intrigued when you tell them what you do. They’ll want to know all
about it.)
But more than anything else, it’s an opportunity to “reinvent” yourself… and learn a
financially valuable skill that will quickly lift you above any economic fray… forever.
Use it to turn a hobby or personal passion into a fun and lucrative career. Use it to
help find a cure for cancer or help those in distress. Use it to start your own business (for
practically nothing)—or work in a field you’ve always dreamed of.
Along the way, you’ll learn much about yourself, about business, and about the world
around you.
You don’t even need to be a “writer” to be successful… All you need to enjoy this success
is a computer… a desk… and AWAI’s Accelerated Program for Six Figure Copywriting to

For more information visit
www.thewriterslife.com/acceleratedcopywriting

CLASSIFIEDS
“Discover a Money-Making System
So Powerful, It Pays You
$7,925 Every Month to
Play on 31,240 Lottery Tickets,
Even If Every Ticket is a Worthless Loser!”
(Can do this from anywhere in the world!)
www.LotteryTicketsForFree.com

Get Paid to Travel the World as a VIP
travel Writer
No Boss, No Commute… VIP treatment and
paid for vacations. Travel Writing has to be
the best way to fund a work from anywhere
lifestyle. And, armed with a few insider tips,
techniques and advice from the experts – it’s
a ‘no experience needed’ gig too. Find out if
you have the basic skills needed, and pick up
invaluable advice on how to get started as a
travel writer here:
www.thetravelwriterslife.com/twe/fyl/ia/
Opportunity knocks from Belize Land
Office:
LAND MAN who enjoys rural living and
jungle adventures. Commissions paid to
market land.
Housing provided.
Visit: www.belizelandoffice.com for info.

21 Days to Your Freelancing Success
Abroad
Are you ready to have control over your time,
your income, your life? Are you ready to stop
answering to a boss and, instead, decide when
you’ll take vacation... where you’ll live...
how much you’ll make? Then a freelancer’s
lifestyle could suit you well
Read more... www.intliving.com/freelance

Your guide to money-making
opportunities worldwide

Turn Your Pictures into Cash
Turn Your Pictures into Cash contains all of
the insight, tips, techniques, and strategies you
need to take better photographs and then sell
them to magazines, newspapers, online stock
photo agencies, websites, small businesses, on
local café walls, retirement homes, libraries
and more. Learn how you can start making
money from your photos today:
www.thephotographerslife.com/ph4/il/class/

COSTA RICA * YES YOU CAN!
19 View Acres / Custom Home
Wildlife Migration Corridor
Adjoins National Park
Eco-Income Potential or Keep the Secret!
OFFERED SEPERATELY
2.4 Buildable View Acres
ranchomirando.point2agent.com
Easy way to make money anywhere
in the world with proven success!

RediSurge Energy Technologies is offering
distributorships in the USA and abroad.
Be the first to introduce a powerful Energy
Management System where you live or want
to live!
No previous electrical knowledge needed.
Free training & amazing dealer assistance
network.
This product has successfully been
introduced in the U.S., Latin America, and
the Caribbean.
www.redisurge.com, info@redisurge.com
(985) 277-9882

Sell Your Stuff and Move
To Costa Rica
An outstanding magazine, QUEPOLANDIA,
located in Quepos/Manuel Antonio. A
mainstay of the community for 16 years and
ready for expansion.
Contact: info@quepolandia.com

RETREAT PROPERTY FOR SALE
COSTA RICA
Experience Costa Rica’s last wild Scarlet Macaws
Private Reserve brimming with Endangered Wildlife
19 Acres * Energy Efficient Home * 360’ Views
Tranquil Jungle Trails, Rolling Ridgetops, Meadows
Pre-developed view sites for your future dreams:
Eco-lodging, Wellness Center, Private Homes or…
Easy access. All services. Unlimited Potential.

See: ranchomirando.propertysites.point2.com
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$2000 daily profit

Trading only few hours Russell 2000 futures
using algorithm indicators. No previous
knowledge is required, trading futures is a
skill. Guarantee trading live in 2 months.
Developed by professor/engineer/pilot.
Free training in exchange for profit sharing.
Watch video in our portal web site
www.freetrainingrussell2kfutures.com
678-701-9300

What more could you ask for? A turnkey
business under $100k awaiting your arrival.
Welcome to Paradise!
You can turn your travel stories into a
handsome income.
No boss. No editor. No selling your stories or
pricing your photos. Travelers are pocketing
$4,000…$5,000…even $10,000 A MONTH
creating simple blogs. In fact, Paula Pant just
finished her first six-figure year as a blogger…
Read her advice and tips for success here:
www.thetravelwriterslife.com/bog/fyl/ia/
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Baby Boomers
Retire anywhere you want—
Not because you have to!
All you need is a laptop to make
money anywhere in the world.
98% Commissions, Free Information
www.KissTheBossGoodbye.com
FINALLY REVEALED
The EASY way to fund your traveling or
living overseas.
Please visit:
http://www.clkmg.com/magnet/ilonline
“Turn your passion for travel into a lucrative
—do from anywhere business.”
www.globalvacationsincome.com
CLASSIFIED ADVERTISING RATES
$1.75 per word. Boldface or ALL CAPITAL
words an additional $0.25 per word.

To include a box around the advertisement is
an additional $10. Picture $75.
Incomes Abroad subscribers receive a 20%
discount. Deadline is six weeks preceding
publication. Prepayment must accompany
every classified ad.

CLASSIFIED ADVERTISING RATES

To place a classified ad please contact
$1.75 per word. Boldface or ALL CAPITAL
advertising@internationalliving.com.
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OPPORTUNITY DIGEST

Shortage of Snowbird Rentals
in Guanajuato, Mexico

Own A Gourmet Burger
Restaurant in Brazil

Snowbirds heading abroad to warmer climes tend to stay for months at a
time, and they want a house or an apartment where they can settle in and live
like a local. So when they start booking a year in advance to lock in attractive
rentals, it starts to smell like a market opportunity.

A successful restaurant with a three-year track record
has come on the market in Brazil. Me Gusta is located in
Canela, in the lovely Serra Gaucha highlands of southern
Brazil.

That’s the case right now in scenic, Spanish-colonial Guanajuato in Mexico.
“The last few years, snowbirds have been reserving rentals here farther
and farther in advance,” says IL Mexico Editor Glynna Prentice. “They’re now
basically reserving almost a year ahead. I met one snowbird this March who
loved her rental apartment so much that she’s already reserved it for a month
each year through 2020!”
Apartment managers who cater to Guanajuato’s snowbird trade say that,
while numbers of U.S. snowbirds are down, Canadian numbers are up. And each
year they’re staying longer. This puts a crunch on Guanajuato’s relatively small
number of expat-suitable rentals.
Many properties for sale in Guanajuato require renovation, especially at the
cheaper end of the market. But the good news is that smaller properties are still
available in the $60,000 to $70,000 range...though they’re getting scarcer.
If you’re feeling ambitious, there’s a huge property (over 5,000 square feet)
for sale right now in central Guanajuato for $195,000. It needs some renovation,
but it has 23 bedrooms, five bathrooms, and two patios—perfect for conversion
to rental apartments or a boutique hotel.
And short-term rentals aren’t just in demand in the winter. Guanajuato gets
summer visitors, too—foreigners as well as Mexicans. And every rental in town
is snapped up in October, during the city’s International Cervantes Festival
(October 7 to 25 this year).
And your costs of living are low too. You can rent an apartment or small
three-bedroom, two-bathroom house for $200 a month.

Open a Store in One of Mexico’s
Caribbean Beach Towns

The beach towns on the western side of the Yucatán Peninsula, near
the colonial town of Mérida—such as Chuburná Puerto and Chelem—are
quiet and traditionally Mexican. And that’s just the way the expats living
there like it.

But there is something missing from life at the beach, say local expats:
a decent place to go shopping. And someone who could fill that gap could
do well in this area.

The little towns have the most basic of stores, catering to locals with a
small stock of staples. There are larger stores in the port of Progreso down
the road and world-class shopping malls and boutiques in the colonial city
of Mérida, 30 minutes away.
But expats would like to patronize places that don’t require a long car
trip to get to. Some enterprising expat entrepreneurs have already noticed
the need. A small plant nursery selling greenery for landscaping that
recently opened is popular.
IL Editor Jason Holland visited the Yucatán recently and says, “A
general store with gourmet and U.S. food products would do well. And a
store offering items to decorate a home would also serve all those who
need to spruce up their new beach homes—or redecorate their current
one.
“Basically there’s nothing in town catering to the needs of expats—
it’s wide open for a creative entrepreneur and start-up costs would be
minimal.”

The Serra is enormously popular with Brazilian and
Argentinian visitors and the restaurant is strategically
located one block from Canela’s main street and town
square, in walking distance of several hotels.
IL Correspondent John Clites says: “Me Gusta
specializes in gourmet hamburgers,” he says. “The
atmosphere is casual and friendly and the restaurant is often
filled to capacity on weekend nights.”
Me Gusta has seating for about 40 indoors and an equal
number outdoors (covered). It also offers a wide selection
of premium beers, both domestic and imported.
The asking price is $59,000, which includes lease,
furnishings, menu, distribution network, and trained
staff—a turnkey purchase. Gross monthly receipts range
from $13,117-$19,675 depending on seasonality, with net
profit running at 20%. Return of capital is estimated at
18-24 months.
The family which operates the restaurant plans to
return to Spain. You can contact them at: Contato@
HamburgueriaMeGusta.com.br.

A Booming Sector in
the Philippines—Expats
Welcome
You’ll find government incentives and a good labor
force for a Business Process Outsourcing (BPO) company
in the Philippines. These handle back office services for
multinational corporations or provide outsourced claims
adjustment, legal advice, customer service, tax preparation,
and software development.
You can set up a small office with just one or two
people for around $30,000 and see a return within two
years. It’s a booming industry, in a country that welcomes
expats and where you can hire university graduates for
$330-$450 per month.
IL Correspondent Kirsten Raccuia says, “BPO is white
hot in the Philippines right now and has been growing by
leaps and bounds over the last few years.”
The Philippine government offers several tax
abatements that can last up to eight years, with no corporate
taxes and no VAT taxes from day one, which is an
additional 12% off of rent and office equipment.
Paul Whiteway of Cebu Expat Services has set up
150 BPO companies for expats in the last two years on
the island of Cebu. It takes him about three months to get
everything processed for a fee of less than $2,500. For more
information check out his website: www.cebuexpatservices.
com
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