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Buying A Home
Takes Teamwork!
What You Can Expect From
The MDREprosTeam!
We’ll listen carefully so we understand your objectives!
We’ll explain agency and client vs. customer relationships!
We’ll explain the home search process & purchase process
Our responsibility
Your responsibility!
We’ll help you in the loan approval process!
We’ll find out what kind of home you want and can afford!
The MDREpros team
We’ll search for homes which meet your needs & objectives!
of Professional
We’ll provide you with information to help in evaluating
Realtors
homes for sale!
will
do
what it takes
We’ll prepare an offer for you to purchase your Dream Home
to
help
you find your
We’ll negotiate on your behalf to make sure you purchase your
Dream
Home!
Dream Home at the best possible price!
We’ll review what happens from time of contract through the day of settlement!
We’ll follow up with you to make sure you are happy in your new home!














WE BELIEVE IN SERVICE FOR LIFE AND EARNING
YOUR TRUST
AS YOUR REALTORS FOR LIFE!
What The MDREpros Team Will Ask of You







When the time is right, sign an Exclusive Buyer Broker Agreement.
Inform other REALTORS and home owners you are represented by
MDREpros.
Work only with MDREpros during agreement period.
Use a Professional lender to determine loan qualifications, and process your
loan.
Be available to preview homes.
Provide feedback on homes seen and service provided Inform me of any
changes in your circumstances

"I am a great believer in luck, and I find the harder I work the more I have of it."

Thomas Jefferson
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The MDREpros Basic Steps
To Buying A Home

*If not already pre-approved
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The MDREpros
Difference
NOT ALL REALTORS ARE THE SAME!
You will want to choose carefully
before you make your decision
on who helps you invest
in your most valuable asset!
Maryland Real Estate Professionals w/ RE/MAX Realty Group are
FULL TIME Realtors who can assist you with a variety of real estate services.
We will help buyers find their next home or investment property.
And we can help sellers quickly and successfully sell their property or
home and get the most profit for it.
We understand that buying or selling your next home or
real estate property can be the single most important
transaction in your life. Therefore it is important you work
with someone who has the experience, professional expertise
and integrity to make your next transaction pleasurable and stress-free.

We are
Maryland Real Estate
Professionals,
YOUR
PROFESSIONALS
REALTORS!
"Hands down
MDREpros will give you
superior customer service!"

Hakuna Matata
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The MDREpros Team Of
Professional Realtors
MDREpros Professionals
Teams Mission!
It is the mission of Maryland Real Estate Professionals (MDREpros) and our
Team to consistently provide the highest quality, most innovative and
exceptional real estate service available anywhere in central Maryland, and
surrounding areas.
Our clients needs always come first. We will strive to always provide value far in
excess of our clients expectations. Our constant goal is mutual respect, and long
term relationships that are beneficial to all parties.
Our operation will be a great place to work and do business. We will be positive,
helpful, and enthusiastic at all times always focusing on solutions, not challenges.
We will take care of business first and foremost, but have fun and enjoy ourselves
in the process.
We will run a clean, organized, and efficient operation, and always adhere to the
highest standards of integrity and ethical business practices.
We will never rest on our accomplishments. We will constantly strive to create,
develop, and implement new ideas, strategies, and services that will benefit our
clients. We will continue to seek continuing education in all aspects of our business
to increase the level of service we offer our clients.

MDREpros Core Values!






Honesty & Integrity at all times and in all situations.
Continually improve our services to exceed our clients expectations.
Create and nurture a fun, exciting, creative and productive work environment.
Tirelessly pursue personal & Team growth while reaching well-formulated goals.
Work with only the most enjoyable and motivated clients and co-workers.
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MDREpros
Success Stories!

"My wife and I didn't
know where to begin
when looking for our first
home, but we were
blessed to find Mark
Hewitson a realtor from
ReMax Group. I've heard
many stories horror
stories about buying a
home, but this was a
great experience working
with a realtor who looks
out for your best interest.
I would recommend
Mark to anyone. His
patience, honestly,
flexibility, and integrity
puts him above and
beyond others. When we
purchase our next home
we will use Mark again."
Cordially & God Bless

The house is awesome,
we love it! Even the pets
are happier! Hahaha... It's
so great, we've been
getting outside more, too,
just because of the nicer
neighborhood, walking
path, etc. Thank you both
for everything!
Pat & Amy S.
I enjoyed every step
working with Dan and
MDRE Pros. He caught
a mistake at the
settlement table that
saved us money. It has
become more of a
friendship than a
business relationship.
Thank-you!
Kevin & Tasha

Carroll & Rene K.

Charles & Remini B.

Hope S.
The MDREpros Team
was a very professional
group to work with. I really
appreciate how flexible
they were to work around
our schedule. They were
honest and kept our
needs first at all times as
we were looking for
homes. They were
convenient and helpful
throughout the entire
home buying process. We
will be sure to recommend
you all to our friends and
neighbors!
Bryon & Kristie G.

"Mark was very patient
and honest. He was
willing to explain the
home buying process
and what to expect. I
apprecated his high
level of integrity. He
stayed with in my price
range, and didn't try to
push any houses on me.
He was willing to keep
showing me more
homes until I found the
one I wanted."
Cynthia B.

Despite looking for many
months and seeing little
that was promising, Dan
from MDRE Pros was
able to keep the mood
light and positive! The
advice that Dan provided
me with his experience
and knowledge of the real
estate industry made me
feel relaxed and confident
in using MDRE Pros. A
frend of mine
recommended MDRE
Pros to me, and I would
gladly recommend them
to any of my family and
friends. Best of all the
level of customer service
was very high. Thank
you Dan and MDRE Pros.
Andy C.

"We were moving here
from PA, and Mark was
a godsend and very
helpful. We were in a bit
of a time crunch and
Mark kept everything
moving for us, and
helped to keep us calm
when I started to get
nervous. He was very
professional. When it
comes time to move, we
will have Mark help us
sell our home."
Jeff & Lauri H.

Thank-you so very much for everything
that you have done for us. We’re really
excited and anxious to get moved.
Please give our thank’s to Josiah, he
was very helpful and informative. He
was a pleasure to work with.
Al & Debbie D.
Eric (DFM), you and Mark
(MDREpros) have made our goal of
homeownership realized and for that I
am truly grateful. Please be assured
that regardless of the date of our 1st
suaree, both you and Mark will
definitely be on our list of invitees.
Duane & Simone M.

James & Sally J.
I would recommend Dan
to anyone I came across
who needed a Realtor
because of how
wonderful he was with
us. This was a wonderful
and positive experience
from beginning to end.
Dan went above and
beyond to stay on top of
things.
Ximena and Brett R.

“Mark, with
MDREpros was very
understanding and
patient.
MDREprosmade the
home buying process
very easy on us.”
- Helmut & Karen P.

Tom & Mary D..

Hakuna Matata

"Mark, If we had a realtor as
competent and thorough as yourself
here in FL we would probably have a
new house. We've dealt with 3 realtors
in different areas of FL and no one
has come close to performing at your
level. Keep up the good work and feel
free to pass this on to anyone looking
for feedback on the quality of your
service!! Thanks!
Jason & Jennifer

"It means no worries, for your home searching days"
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Understanding Agency
Who Does The Realtor Represent?
It's important to understand what legal responsibilities your real estate professional has to you and to other parties in
the transactions. As your Professional Realtor we will explain this document and what type of agency relationship we
will have.
Agents Who Represent the Seller
Seller's agent: a seller's agent works for the real estate company that lists and markets the property for the
sellers, or landlords, and exclusively represents the sellers or landlords. That means that he or she may assist the
buyer or tenant in purchasing or renting the property, but his or her duty of loyalty is only to the sellers or landlords.
The seller pays the seller's agent's fees as specified in a written listing agreement.
Cooperating Agent: A cooperating agent works for a real estate company different from the company for
which the sellers agent works. The cooperating agent can assist a buyer or tenant in purchasing or renting a property,
but his or her duty of loyalty is only to the sellers or landlords. The cooperating agent's fee is paid by the sellers or
landlords through the seller's agent's company.

Agents Who Represent the Buyer
Presumed Buyer's Agent (no written agreement): When a person goes to a real estate agent for
assistance in finding a home to buy or rent, the agent is presumed to be representing the buyer and can show the
buyer properties that are not listed by the agent's real estate company. A presumed buyer's agent may not make or
prepare an offer or negotiate a sale for the buyer. The buyer does not have an obligation to pay anything to the
presumed agent. If for any reason the buyer does not want the agent to represent him or her as a presumed agent,
either initially or at any time, the buyer can decline or terminate a presumed agency relationship simply by saying so.
Buyers Agent (by written agreement): A buyer or tenant may enter into a written contract with a real estate
agent which provides that the agent will represent the buyer or tenant in locating a property to buy or rent. The agent is
then known as the buyer's agent. That agent assists the buyer in evaluating properties and preparing offers, and
negotiates in the best interests of the buyer or tenant. The agent's fee is paid according to the written agreement
between the agent and the buyer or tenant. If you as a buyer or tenant wish to have an agent represent you
exclusively, you must enter into a written buyer agency agreement.
Dual Agents
The possibility of dual agency arises when the buyer's agent and the sellers agent both work for the same real
estate company, and the buyer is interested in property listed by that company. The real estate company, or broker, is
called the "dual agent". Dual agents do not act exclusively in the interests of either the seller or buyer, or landlord or
tenant, and therefore cannot give undivided loyalty to either party. There may be a conflict of interest because the
interests of the seller and buyer may be different or adverse.
If both seller and buyer, or landlord and tenant, agree to dual agency by signing a Consent For Dual Agency
form, then the real estate company (the "dual agent") will assign one agent to represent the seller or landlord (the
seller's "intracompany agent") and another agent to represent the buyer or tenant (the buyer's "intra company agent").
Intra company agents may provide the same services to their clients as exclusive seller's or buyer's agents,
including advising their clients as to price and negotiation strategy, provided the clients have both consented to be
represented by dual agency.
If either party does not agree to dual agency, the real estate company may withdraw the agency agreement
for that particular property with either the buyer or seller, or both. If the seller's agreement is terminated, the seller must
then either represent him or herself or arrange to be represented by an agent from another real estate company. If the
buyer's agreement is terminated, the buyer or tenant may choose to enter into a written buyer agency agreement with
an agent from a different company. Alternatively, the buyer or tenant may choose not to be represented by an agent of
his or her own but simply to receive assistance from the seller's agent, from another agent in that company, or from a
cooperating agent from another company.

Helping Home Buyers
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MDREpros Your
Professional Realtors!
MDREpros - YOU DONT HAVE TO PAY US!!!!
Benefits of Working with MDREpros as your BUYERS AGENTS:

Although the typical agency agreement spells out the fiduciary duties an agent must fulfill for the seller, the
buyer is often left, in a sense, unrepresented. However, buyers too have the option of being represented exclusively
by their own agent. Consider the following benefits of using the MDREpros team as your Professional Realtors and
Your Buyers Agent:

Loyalty

Your MDREpros Professional Realtor must act in the best interest of you the
buyer.

Obedience

Your MDREpros Professional Realtor must follow the lawful instructions of
The principal (buyer)

Disclosure of all material facts

Your MDREpros Professional Realtor must disclose all material facts.
For example:






Relationships between agent and other parties.
Existence of other offers.
Property's true worth.
Legal effects of important contract provisions.
Known issues with the home

Confidentiality

When You Work With
MDREpros, We Will
Listen to Your Wants
and Needs!

Your MDREpros Professional Realtor will not discussions, facts, or information that should not be revealed to
others, but does not include responsibility of fairness and honesty in dealings with all parties.

Accounting in dealings

Your MDREpros Professional Realtor will report where any money placed in the hands of the broker is kept.

Reasonable skill and care




Arriving at a reasonable purchase price and advising buyer of such.
Affirmatively discovering material facts and disclosing them to the buyer.
Investigating the material facts related to the sale.

As your Professional Realtor and your Professional Buyer's Agent, we represent you and your interests in
the purchase of your new home, not the seller's interest. When you are looking to make the biggest
investment of your life, it's not hard to understand why it is important to be represented fairly.

And the best part of all is that
YOU DONT HAVE TO PAY US!!!!

We are paid by the Seller of the home that you are going to buy!
So let's get busy, use MDREpros as your Professional Realtor and let’s get you home!

Hakuna Matata

"It means no worries, for your home searching days"
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The MDREpros
Professional Touch
How MDREpros Will Help You Find a Home


Provide the MDREpros professional service to you on a full-time basis!



Counseling with you to determine wants, needs and abilities!



Searching daily for your ideal DREAM home on the MLS and the internet!



Counsel and explain all pertinent Real Estate!



Providing you with a CMA (Competitive Market Analysis) on homes
you are interested in!



Review and counsel you on all offers, counter offers and multiple offers!



Writing an offer and negotiate to get you the best deal on the home you want!



Professionally present your offer and negotiate the best terms for you!



Safeguard your interests with a binding contract!



Explain and arrange for a Home Warranty!



Coordinate inspections: termite, contractors, well, septic, roof, etc.!



Handling Details after the offer is accepted; trouble shoot problems!



Save you time and help meet your move-in deadline!



Providing you with a list of service providers in your neighborhood!



Direct marketing to homeowners who have not listed their home for sale in the MLS!



Buyer Flyers in targeted neighborhoods!



Property Search Feature on the MDREpros WEB site!



Working as a team with you, the home buyer, our MDREpros VIP Buyer.

It will be our pleasure to get to know you
and assist you in finding your dream home!
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Finding A Great Home!
MDREpros Tips for Finding a Great Home!
There are many factors to consider when selecting a
neighborhood that is right for you. Below are just a few of the
many factors -- you may think of others that are important to
you.
Neighborhoods have characteristic personalities designed to
best suit single people, growing families, two-career couples, or
retirees.

MDREpros Your Team of
Professional Realtors, will
take your Real Estate
requirements to new heights!

SCOUT THE NEIGHBORHOOD!
It is important that you scout the neighborhood in
person. You live in more than your house.




Talk to people who live there.
Drive through the entire area at different times of the day,
during the week and on weekends.
Look carefully at how well other homes in the area are
being maintained; are they painted, are the yards well cared
for; are parked cars in good condition, etc.

NEIGHBORHOOD FACTORS TO CONSIDER









Look for things like access to major thoroughfares, highways, and
shopping.
Listen for noise created by commerce, roads, railways, public areas,
schools, etc.
Smell the air for adjacent commerce or agriculture.
Check with local civic, police, fire, and school officials to find
information about the area.
Research things like soil and water.
Look at traffic patterns around the area during different times of the
day and drive from the area to work.
Find out if the neighborhood is near parks, churches, recreation
centers, shopping, theaters, restaurants, public transportation,
schools, etc.
Find out if the neighborhood belongs to a Homeowners Association.

Hakuna Matata

Working with
MDREpros team of
Professional Realtors
will be refreshing!

"It means no worries, for your home searching days"
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Pre-Qualification vs.
Pre-Approval
There is also a significant difference between buyers who
are merely "Pre-Qualified" and those who are
"Pre-Approved".
"Pre-qualified" buyers are those whose lenders have
determined how much they can borrow based only on
information the buyer has provided to the lender. Nothing has
been verified to determine the buyer's true creditworthiness.
The buyer still must fill out a loan application and go through
the lender's approval process.

"Choosing your lender can be
slippery decision...

For buyers who have been "Pre-Approved", the lender has
already done a credit check along with verification of
Let MDREpros help give you a
firmer
footing with our preferred
employment and deposit. The lender's "Pre-Approval" is a
lenders list!"
commitment to the loan from the lender, and it gives the
buyer a certain predetermined amount of home that they can afford according to the lender.
The smart home buyers apply for a loan and receive a "Pre-Approval" from a Lender
BEFORE searching for a home.
Why is "Pre-approval" important at the beginning of the home-buying process?
Pre-approval can cut days or even weeks off the closing, because the lender has already
conducted its credit analysis and approved you for a mortgage.
Pre-approval strengthens your offer and negotiating position. A home seller will often
choose to accept an offer from a buyer who is pre-approved for a mortgage over one whose
financial picture is still in question.
Pre-approval will determine your price range and narrow your search parameters. Based
on your down payment and that pre-approved mortgage amount, you will know how much
you can afford before you even start looking for a house.
Once a Professional Lender has "Pre-Approved" the buyer, and the buyer has the "PreApproval" letter from the lender, when the buyer wants to write an offer on a home, the Seller
sees the Buyer's offer more like a cash offer. The Lender has told the Seller that this buyer
has the money to buy their home.

Helping Home Buyers
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MDREpros Recommended
Lenders:

Let any one of these Lenders know that you are
working with the MDREpros team of
Professional Realtors, and they will treat you,
your family and friends like family!

Hakuna Matata
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How Much Home
Can You Afford?
There are three key factors to consider:
1.
The down payment
2.
Your ability to qualify for a mortgage
3.
The closing costs associated with your transaction.
1) DOWN PAYMENT REQUIREMENTS:
Most loans today require a down payment of
between 3.5% and 5.0% depending on the type and
terms of the loan. If you are able to come up with a
20-25% down payment, you may be eligible to take
advantage of special fast-track programs and
possibly eliminate mortgage insurance.
2) CLOSING COSTS:
You will be required to pay fees for loan processing
and other closing costs. These fees must be paid in
full at the final settlement, unless you are able to
include them in your financing. Typically, total
closing costs will range between 2-5% of your
mortgage loan.

The MDREpros team of
Professional Lenders have
the correct tools to find
you the proper loan!

3) QUALIFYING FOR THE MORTGAGE:
Most lenders require that your monthly payment range between 25-28% of your
gross monthly income. Your mortgage payment to the lender includes the
following items:
 The principal on the loan (P)
 The interest on the loan (I)
 Property taxes (T),
 The homeowners insurance (I).
Your total monthly PITI and all debts (from installments to revolving charge
accounts) should range between 33-38% of your gross monthly income. These
key factors determine your ability to secure a home loan: Credit Report, Assets,
Income, and Property Value.

Helping Home Buyers
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Items You’ll Need
To Get A Loan
For a Basic Loan Application:












Past 2 years W-2's and current pay stubs (for past 60 days).
If you're self-employed, you will need the last 2 years Federal Tax Returns
(Business and Personal) w/ all schedules and YTD Profit and Loss.
Last 12 month's mortgage/rent history (Cancelled checks).
Employment Addresses (2 year history).
Info on dividend/interest and other income.
Last 3 months bank statements.
Any Open Loans/Credit Cards - Addresses, Accounts, Numbers,
Balances, Monthly Payments and most recent statements.
List of Real Estate Owned w/Rental & Mortgage Info.
Social Security Numbers.
A Check to pay for Credit Report and Appraisal.
A Copy of your Driver's License or other photo I.D.

When Applying for a Real Estate Loan
1. Do not change jobs, become self-employed or quit your job.
2. Do not buy a car, truck or van (or you may be living in it)!

3. Do not use charge cards excessively or let your accounts fall behind.
4. Do not spend money you have set aside for closing.
5. Do not omit debts or liabilities from your loan application.
6. Do not buy furniture.
7. Do not originate any inquiries into your credit
8. Do not make large deposits without first checking with your loan officer.

9. Do not change bank accounts.
10. Do not co-sign a loan for anyone.

Helping Home Buyers
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shouldn't require
your full attention!
MDREpros Preferred
Lenders will make
getting
your loan easy!
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Building A Strong
Credit History!

























Pay on time. Send a payment check well before the due date to avoid late fees and finance charges. Your credit
score, a numerical reputation of a consumer's financial creditworthiness, used by lenders to determine whether
they should lend money to a person, and if so, at what interest rate, can most adversely be effected by late
payments, collections, and bankruptcies.
Stay within your credit limit to avoid penalties and reserve available credit for emergencies. Demonstrate that
you have capacity; the ability to pay back your debt, by keeping your account balances less than 50% of your
available credit.
Limit the number of credit cards you acquire to help limit your debt exposure and simplify your record keeping.
Be aware that excessive credit inquiries over a short span of time may be interpreted as an indicator that you
need more credit due to experiencing financial problems.
Try to pay your balance in full each month. Otherwise, make sure you send more than the minimum payment
required.
Set your own credit limit and start to establish a savings fund for emergencies,
Use credit wisely. Ask yourself the following questions before purchasing with credit: Is this something I really
need, and do I need it now? Do I have the ability to repay? How long will it take me to repay? How much will it
ultimately cost me?
Be aware of the terms and costs when shopping for a student credit card.
Review your statements carefully and immediately inform your credit card company, in writing, if you notice an
error on a billing statement.
Review your credit reports periodically and check for inaccurate, incomplete or outdated information. Dispute
this information, in writing, with the credit bureaus.
Be honest. If you can't pay your bills on time, contact the creditor and explain the situation. Creditors will often
work with you to come up with an alternate payment arrangement.
Always think ahead. Be proactive, not reactive, about your finances. Plan for different obligations now and after
graduation.
Be organized by filing your statements in a separate folder.
Keep a list of your credit card account numbers and phone numbers in a safe place in case a card is lost or
stolen.
Report your card as lost or stolen as soon as you notice it's missing. Immediately inform your credit card
company of an address change.
Maintain a savings and checking account.
Establish your telephone bill under your name. Remember, you are responsible for additional people on your
telephone bill.
Develop a steady work record.
Establish a credit card under your name. Use it for budgeted amounts and try to pay in full each month.
Avoid opening joint accounts with a friend or significant other.
Protect your account numbers, personal identification numbers (PIN's), and social security number. Do not let
others use your cards and don't use your cards to pay for other people's purchases!

Helping Home Buyers
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Finding The Right Loan
DFM can help YOU find the RIGHT loan!
Diversified Financial Mortgage Corporation provides a full range of residential mortgages for home purchases or
existing home refinance.
We can arrange loans with over 50 of the top ranked regional and national lenders. Our people are friendly,
knowledgeable and experienced. Our talk is straightforward- based on a thorough and realistic analysis of your
unique financial position. We will design a mortgage to custom fit your needs.
DFMs loan officers have extensive lending experiences backed by the type of first-rate training our members
expect. We know that to serve you well, we must stay abreast of the frequent changes that occur in today’s
mortgage markets.
If you think that one of the following reasons for arranging a mortgage fits you, then let us assist you.
Purchase
Better rate and lower payment
Change term to lower payment or reduce interest expense
Drop PMI/MI
Cash out for dept consolidation, home improvements, investments for tax deductible interest and tax
savings
Remove or add a party to a loan
Anticipate ARM rate increases or a balloon note payoff date
Were committed to helping you make the wisest possible borrowing decision. Your complete satisfaction is our
highest priority.

Contact Eric Delgado at 301-309-8040 ext. 28
For more information: http://www.dfmcorp.net

Let us give you $300 towards
your house warming party!

When you use MDREpros as your Professional Realtors and DFM as your
lender to purchase your new home, DFM will give you up to $300 towards
your house warming party! (Contact Eric Delgado for more info!)

Hakuna Matata

"It means no worries, for your home searching days"
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The MDREpros
Guarantee!

We’ll Sell it for FREE!
guarantee when you buy your home from the MDREpros team!

MDREpros will provide you with a...
Satisfaction Guaranteed
If you purchase your next home with MDREpros, move in, and find that you
don’t absolutely love it, MDREpros will sell it for free (for up to 3 months after
Closing).
Why does MDREpros make such an offer? We are confident that our team of
Professional Realtors will listen to your wants and needs and are dedicated to
finding you your “Dream Home”. That’s why we are willing to work for FREE if
your new home isn’t everything you expected it to be.

You have
Nothing to
Lose!

Hakuna Matata

"It means no worries, for your home searching days"
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Settlement Companies
& Home Inspectors

Home Inspectors

Hakuna Matata
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Settlement
Questions
What is a Title?
A title is the evidence, of right, that a person has to the ownership and possession of land. It is possible that
someone other than the owner has a legal right to the property. If that right can be established, this person can claim the
property outright or make demands on the owner as to its use.

Why Do You Need It?
Buying a new home is one of life's most gratifying experiences. As you approach the big day of closing, however, all
the details can be a little overwhelming. You might easily overlook the single most important step in the entire process -- the
purchase of Title Insurance on the wonderful new home of yours.

Do I need Title Insurance?
Most definitely! Title insurance is a means of protecting yourself from financial loss in the event that problems
develop regarding the rights to ownership of your property. There may be hidden title defects that even the most careful
title search will not reveal. In addition to protection from financial loss, title insurance pays the cost of defending against any
covered claim.

What can make a Title Defective?
Any number of problems that remain undisclosed after even the most meticulous search of public records can make
a title defective. These hidden "defects" are dangerous indeed because you may not learn of them for many months or
years. Yet they could force you to spend substantial sums on a legal defense, and still result in the loss of your property.

But the lender already requires Title Insurance, won't that protect me?
Not necessarily. There are two types of Title Insurance. Your lender likely will require that you purchase a Lender's
Policy. This policy only insures that the financial institution has a valid, enforceable lien on the property. Most lenders
require this type of insurance, and typically require the borrower to pay for it.
An Owner's Policy on the other hand is designed to protect you from title defects that existed prior to the issue
date of your policy. Title troubles, such as improper estate proceedings or pending legal action, could put your equity at
serious risk. If a valid claim is filed, in addition to financial loss up to the face amount of the policy, your owner's title policy
covers the full cost of any legal defense of your title.

How much does Title Insurance cost?
The one-time premium is directly related to the value of your home. Typically, it is less expensive than your annual
auto insurance. It is a one-time only expense, paid when you purchase your home. Yet it continues to provide complete
coverage for as long as you or your heirs own the property.

When should I look into purchasing Title Insurance?
Call New Horizon Title as soon as you and the seller sign the earnest money contract. With a brief summary of the
details, our team of title experts will begin a search of the public records and issue a title commitment. Because there are a
number of steps we must take to make certain that we know all we can about the title, it is wise to get the ball rolling as
soon as possible.
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Settlement Questions
Should I shop around for the best Title Insurance deal?
Some states closely regulate rates. Others permit open competition, often resulting in significant differences
between title insurers on rates and coverage. Depending where you live, it pays to investigate your options carefully in
order to obtain the most complete coverage.

Can my title company handle the closing?
Yes, in most areas of the country. New Horizon Title and its agents act as a central clearinghouse for the parties
involved -- collecting necessary documents, insuring adherence to the lender's title instructions, making arrangements for
proper payment and distribution of funds. We are fully prepared to work with you from the beginning of your transaction
all the way through to conclusion.

What items are needed at closing?
You will want to have these items complete or in hand when you come to the closing (please confirm with your
escrow officer, as practices vary by state):

Buyer






Buyer's copy of purchase agreement
Cashier's check(s) to make all payments
Proof of purchase of insurance for fire, casualty, etc.
Invoices for any unpaid taxes, utilities or assessments
Photo identification (passport, driver's license, or state-issued
identification card)

Seller








Seller's copy of purchase agreement
Invoices for any unpaid taxes, utilities, assessments, and latest
utilities meter readings
Receipts for last payment of interest on mortgages
Bill of Sale of personal property covered by the purchase agreement
Any unrecorded instruments that affect the title
Proof of satisfaction of any mechanics' liens, chattel mortgages,
judgments, or mortgages that were paid prior to the closing
Photo identification (passport, driver's license, or state-issued
identification card)

Courtesy of:

Jody Bell , Settlement Officer
New Horizon Title
14 W. Patrick St., Suite 115, Frederick, MD 21701
Phone: 301-694-8811 Toll Free: 866-694-8811 Cell: 240-674-3937
Fax: 301-694-3259 jodybell@newhorizontitle.com
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10 Things to Take the
Trauma Out of Home buying
1. Find a real estate professional who’s simpatico. Homebuying is not only a big financial
commitment, but also an emotional one. It’s critical that the practitioner you choose is both
skilled and a good fit with your personality.
2. Remember, there’s no “right” time to buy, any more than there’s a right time to sell. If you
find a home now, don’t try to second-guess the interest rates or the housing market by
waiting. Changes don’t usually occur fast enough to make that much difference in price,
and a good home won’t stay on the market long.
3. Don’t ask for too many opinions. It’s natural to want reassurance for such a big decision,
but too many ideas will make it much harder to make a decision.
4. Accept that no house is ever perfect. Focus in on the things that are most important to you
and let the minor ones go.
5. Don’t try to be a killer negotiator. Negotiation is definitely a part of the real estate process,
but trying to “win” by getting an extra-low price may lose you the home you love.
6. Remember your home doesn’t exist in a vacuum. Don’t get so caught up in the physical
aspects of the house itself—room size, kitchen—that you forget such issues as amenities,
noise level, etc., that have a big impact on what it’s like to live in your new home.
7. Don’t wait until you’ve found a home and made an offer to get approved for a mortgage,
investigate insurance availability, and consider a schedule for moving. Presenting an offer
contingent on a lot of unresolved issues will make your bid much less attractive to sellers.
8. Factor in maintenance and repair costs in your post-homebuying budget. Even if you buy
a new home, there will be some costs. Don’t leave yourself short and let your home
deteriorate.
9. Accept that a little buyer’s remorse is inevitable and will probably pass. Buying a home,
especially for the first time, is a big commitment, but it also yields big benefits.
10. Choose a home first because you love it; then think about appreciation. While U.S. homes
have appreciated an average of 5.4 percent annually from 1998 to 2002, a home’s most
important role is as a comfortable, safe place to live.
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Your Identity Is At
High Risk - Protect It NOW
ALERT: YOUR NAME IS BEING SOLD —TAKE ACTION NOW!

Here's breaking news you need to know...and you need to let all your family and friends know right away as
well. Having credit checked is an important and necessary step in the home buying process, as well as something
that is done on a regular basis for any number of reasons — increasing a credit line on your Visa, applying for
insurance, or buying a car. But very few people realize that each time their credit is checked, the "inquiry data" that
the credit bureaus (Equifax, TransUnion, Innovis or Experian) has on file has now become a commodity. This
information is being sold by the credit bureaus to other lenders...and also to companies that sell and resell the same
names and personal information.
That's right — the credit bureaus have found a way to increase their revenues at your expense...and without
your permission. These "inquiry leads" include name, address, phone numbers (including unlisted), credit score,
current debt and debt history, property information, age, gender and estimated income. They are selling your
personal, confidential information to competing creditors...and making millions. Your privacy is being sold, not just
once, but over and over again.
And lenders that purchase these leads at a premium will then do everything they can to recoup their
investment and turn a hefty profit. Super sneaky bait and switch tactics are being used to lure clients away from their
reputable lender. Clients have even been called by disreputable lenders and told that the lender they had been
speaking to previously "passed on" the information to them, because they knew that they'd be able to offer much
better interest rates and terms. Ouch!
The good news is that you can make it stop, right away. And pass this information on to everyone you
know — your friends, family members, neighbors and coworkers.
The consumer credit reporting industry has provided a way to "opt out" and remove your name from these
lists. You can contact them by phone at 1-888-567-8688 or online at www.optoutprescreen.com. You must opt out at
least 48 hours prior to having your credit checked to make sure it is processed in time. You can choose a five year or
lifetime option, and the lifetime option does require a signed form. If a credit report needs to be run prior to the 48
hour waiting period — at least you are aware and informed, and can be on the lookout for suspicious phone calls or
mailers from someone who has purchased your data.
BONUS: Opting out will also protect you from "pre-approved credit offers" arriving via mail...one of
the leading causes of identity theft in the US.
You certainly have the right to shop for the best professional to meet your lending needs — but this should be
done when and how YOU choose, not being done without your consent or permission. Looking around should be on
your terms, not being done as a sneak attack, because they think you won't know better. And unfortunately, these
unsolicited marketing tactics are a nuisance and intrusive, but quite legal.

Call us for a complete review

Our team is here to help you... we can do a complimentary identity theft check for you today, by pulling your credit
report and analyzing each line to ensure no fraudulent trade lines have been opened or activity has taken place. So
please call our office or reply to this email, and we'll get started right away.

Where to find more information:

http://www.consumer.gov/idtheft/index.html
http://www.ojp.usdoj.gov/ovc/help/it.htm
http://idtheft.about.com/
http://www.privacyrights.org/index.htm
http://www.ncjrs.gov/spotlight/identity_theft/facts.html
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MDREpros - Referral
Business Cards
Insurance

Home Inspectors

Home Warranties

Health & Fitness

Photography

Promotion
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MDREpros - Referral
Business Cards
Lawn Care

Painters

Cleaning Services

Hair Cutters

Equipment Sales
Computer Repair

Car Care
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MDREpros Real Estate
Glossary
Acceptance: the date when both parties, seller and buyer, have agreed to and completed signing
and/or initialing the contract.
Adjustable Rate Mortgage: a mortgage that permits the lender to adjust the mortgage's interest
rate periodically on the basis of changes in a specified index. Interest rates may move up
or down, as market conditions change.
Amortized Loan: a loan that is paid in equal installments during its term.
Appraisal: an estimate of real estate value, usually issued to standards of FHA, VA and FHMA.
Recent comparable sales in the neighborhood is the most important factor in determining value
Appreciation: an increase in the value of a property due to changes in market conditions or
other causes. The opposite of depreciation.
Assumable Mortgage: purchaser takes ownership to real estate encumbered by an existing
mortgage and assumes responsibility as the guarantor for the unpaid balance of the mortgage.
Bill of Sale: document used to transfer title (ownership) of PERSONAL property.
Cloud on Title: any condition that affects the clear title to real property.
Consideration: anything of value to induce another to enter into a contract, i.e., money,
services, a promise.
Deed: a written instrument, which when properly executed and delivered, conveys title to real property.
Discount Points: a loan fee charged by a lender of FHA, VA or conventional loans to increase
the yield on the investment. One point = 1% of the loan amount.
Easement: the right to use the land of another.
Encumbrance: anything that burdens (limits) the title to property, such as a lien, easement,
or restriction of any kind.
Equity: the value of real estate over and above the liens against it. It is obtained by subtracting
the total liens from the value.

Escrow Payment: that portion of a mortgagors monthly payment held in trust by the lender to
pay for taxes, hazard insurance and other items as they become due.
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MDREpros Real Estate
Glossary (continued)
MDREpros Real Estate Glossary (continued)
Fannie Mae: nickname for Federal National Mortgage Corporation (FNMA), a tax-paying corporation
created by congress to support the secondary mortgages insured by FHA or guaranteed by VA, as well
as conventional loans.
Federal Housing Administration (FHA): an agency of the U.S. Department of Housing and Urban
Development (HUD). Its main activity is the insuring of residential mortgage loans made by private
lenders. The FHA sets standards for construction and underwriting but does not lend money or plan or
construct housing.
FHA Insured Mortgage: a mortgage under which the Federal Housing Administration insures
loans made, according to its regulations.

Fixed Rate Mortgage: a loan that fixes the interest rate at a prescribed rate for the duration of the loan.
Foreclosure: procedure whereby property pledged as security for a debt is sold to pay the debt in the
event of default.
Freddie Mac: nickname for Federal Home Loan Mortgage Corporation (FHLMC), a federally controlled
and operated corporation to support the secondary mortgage market. It purchases and sells residential
conventional home mortgages.
Graduated Payment Mortgage: any loan where the borrower pays a portion of the interest due each
month during the first few years of the loan. The payment increases gradually during the first few years
to the amount necessary to fully amortize the loan during its life.
Lease Purchase Agreement: buyer makes a deposit for future purchases of a property with the right to
lease property in the interim.
Lease with Option: a contract, which gives one the right to lease property at a certain sum with the
option to purchase at a future date.
Loan to Value Ratio (LTV): the ratio of the mortgage loan principal (amount borrowed) to the propertys
appraised value (selling price). Example on a $100,000 home, with a mortgage loan principal of $80,000
the loan to value ratio is 80%.
Mortgage: a legal document that pledges a property to the lender as security for payment of a debt.
Mortgage Insurance Premium (MIP): the amount paid by a mortgagor for mortgage insurance. This
insurance protects the investor from possible loss in the event of a borrowers default on a loan.
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MDREpros Real Estate
Glossary (continued)
Note: a written promise to pay a certain amount of money.

Origination Fee: a fee paid to a lender for services provided when granting a loan, usually a
percentage of the face amount of the loan.
Private Mortgage Insurance (PMI): see Mortgage Insurance Premium.
Second Mortgage / Second Deed of Trust / Junior Mortgage / Junior Lien: an additional loan
imposed on a property with a first mortgage. Generally, a higher interest rate and shorter term than a
first mortgage.
Settlement Statement (HUD-1): a financial statement rendered to the buyer and seller at the time
of transfer of ownership, giving an account of all funds received or expended.

Severalty Ownership: ownership by one person only. Sole ownership.
Tenancy In Common: ownership by two or more persons who hold an undivided interest without right
of survivorship. (In event of the death of one owner, his/her share will pass to his/her heirs.
Title Insurance: an insurance policy that protects the insured (buyer or lender) against loss arising from
defects in the title.

We Have A Mutual Objective. To Find Your Next Home...




A home that meets all your needs
In the shortest amount of time.
With the most favorable terms.
We will be working together as a team
to get you into your next home.
Cooperation and communication will ensure
successful achievement of the objective!
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Hakuna Matata

"It means no worries,
for your home searching days"

LET MDREpros Help You with Selling Your Home!

Be Sure To Ask About...
The Maryland Real Estate Professionals
“Amazing 87 Step System to Get Your Home
Sold Fast and For Top Dollar!”

(__) Please sign me up for your FREE MDREpros monthly newsletter!!!
(__) Please send me your special Insider’s Market Analysis showing home features, listing and sales prices for the
most recent homes listed and sold in _____________________(area or street).
(__) Please call me to share your Free, no obligation Maximum Home Value Audit to determine the top dollar market
value of my home, and share strategies for selling it fast.
(__) Please call me to talk about your Free, no obligation Dream Home Finder where our computers will search the
market on an on-going basis for homes meeting the exact features, prices and areas I’m looking for.

Name: ___________________________________________________________________________
Address: _________________________________________________________________________
City: _________________ __________________State ________________Zip: ________________
Phone: __________________________

eMail Address: ________________________________

3 Ways to Contact MDREpros for These Helpful Resources and Services:
(___) Call our Fast Response Line — 1-877-550-MDRE (6373) x102
(___) FAX This Form To Our Private Fax Line — 1-301-831-5600 Attn. Mark
(___) SEND This Form To: MDREpros w/ RE/MAX Realty Group, 205 E. Ridgeville Blvd., Mt. Airy, MD 21771
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Maryland Real Estate Professionals
Should be Your Professional Realtor
and Your Buyers Agents Because:


We are committed to finding the right home for you!



We will provide exceptional service and results!



We have developed a comprehensive and
effective marketing plan.



We will conduct a thorough and accurate
search of homes!



We have the support of RE/MAX!



We are committed to

Superior Customer Service.
Don't wait forever to decide on your
Professional Realtors and your Buyers Agent!
The MDREpros Team is ready and
at attention to help you
find your new home!
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