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“I’ve admired and respected coaches
throughout my athletic career, and I
think that’s what I’ve become now,”
Lori Raschilla reflects, “ a coach
for my clients.” A naturally gifted
athlete guided by the tenets of the
game—drive, determination, and
follow through—she turned her first
triple play at age nine and eventually
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went on to earn a softball scholarship
to the University of Nevada. Now,
after over twenty-three years in the
real estate game, the principles she
trained by are the same ones she
employs today.
After a lifetime of success in competitive sports, Lori set her sights

on the real estate world. With her
experience working in the Tahoearea timeshare industry and some
family exposure to the business,
Lori was inspired to earn her Nevada
license in 1992 and her California
license in 2003. Soon after, Lori and
her mother—who had her own real
estate experience—joined forces to
open their own office. Applying the
same characteristic ambition she did
during her days on the diamond, Lori
achieved success in short order.

While her mother-daughter business
thrived, its focus shifted towards
developing property management.
Seeking a challenge and her own
ideal positioning, Lori transitioned
to Century 21 – Clark Properties in
2004, a larger office with a focus
geared more towards her goals. But
no matter her position or office, Lori
has always made her client base her
highest priority, ensuring that the
same buyers and sellers with whom
she began her career continue to
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seek her out to this day. “Most of
my business comes from referrals,”
she says, “so I never forget where
I came from. Regardless of price
range—from million dollar clients
to $100,000 dollar clients—I treat
every one with respect.”
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No stranger to the persistence necessary to succeed as an athlete, Lori
drew strength and perseverance from
the same well when the economic
downturn hit. Lori’s sense of strategy
and adaptability proved themselves
again as she learned to execute short
sales to survive in an industry where
many were left floundering. “My
perspective shifted somewhat,” she
reflects. “You have to remain humble
and learn to ride this industry day
by day.” Baseball and softball have
long been considered highly mental
games, requiring active forethought

and adaptability; Lori has repurposed
those fundamentals as the pillars of
her role as an agent. “Through each
transaction, I’m extremely proactive and forecast issues before
they arise, with solutions in mind,”
she says. “Being in the business as
long as I have, I’m calm and steady; I
don’t panic. Whether it be in multiple
offer situations or listings that are

just coming onto the market, I think
ahead and position my clients for
success.”
Though Lori was offered and accepted an ownership stake just a
year after joining the Century 21
offices, she ultimately elected to sell
her shares and focus instead on her
family and working one-on-one with
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her clients. Today, she continues to
guide her clients with the tenacity
and care she honed in her athletic
days and in early professional years
alongside her mother. “You go
through your classes, you get your
license, and you walk into your
office on the first day, and you sit at
your desk and you think – now what?
My mother’s perspective was: treat
it like a full time job, even though
you don’t really clock in or out, you

come in every single day and you
try to figure out how can you be productive and serve others the best you
can,” Lori says. “That’s still how I
run my business. My goal is to make
a connection happen every day.”
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For more information about Lori Raschilla of Century 21 –
Clark Properties, please call 775-783-7338, e-mail
LRaschilla@c21clarkprop.com, or visit www.nevadadreamhome.com
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