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A Motivational Fact:
Everyone will one day stop working.
The question is, will it be on you own
terms or dictated based on health or
financial circumstances? When it is
properly planned, it can be a positive,
life changing, wealth creation event
that brings financial freedom to your
family, and has the added benefit of
leaving your heirs a healthy, viable
estate that can flourish long after you
depart this earth.
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Do You Consider Yourself Affluent?
Most affluent people came from very humble beginnings and are self-made. Because of this,
they consider themselves upper middle class and not affluent or rich.

*Common characteristics of the affluent:
•
•
•
•
•
•

Over 80% are entrepreneurs, retirees or run a professional practice such as a
physician, attorney, CPA, engineer, etc.…
Have a deep appreciation for the hard work and smart decision making
Share an enthusiasm for helping loved ones and passing along strong family values
Extremely motivated and won’t settle for “Average”
Want to engage best-in-class experts to act as stewards of their vision
Net worth of $1 million + or $150,000 of household income
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* Sources: Robert Frank, millionaire survey, CNBC
Dr. Tom Stanly, Millionaire Next Door
Lewis Schiff, Middle-class Millionaire

1. Organizing the Financial Junk Drawer
(wealth summary)
Have you ever had a junk drawer in your home? I think we all have that drawer that starts off with
just a few odds and ends and then gets to the point where you can’t even open it because you
know you won’t be able to close it. Then, you don’t even know what’s in it or why you have it.
Money works in the same way. As you become more successful, people have a tendency to open
multiple investment and brokerage account, purchase several life policies and sometimes have
numerous retirement accounts with former employers. Before you know it, you have a variety of
financial products, and you are unsure how they all work together to help achieve your financial
goals.
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2. Maintaining a Sustainable Lifestyle
(wealth preservation)
The statistics show we all are keenly interested in creating as much wealth as possible. For
everything financial success affords, there is an equal amount of responsibility – to preserve
that success, to build on it and to provide for the future of your family.
We build assets so we can maintain our comfortable lifestyles—to be able to do what we want
to do, whether that’s simply to retire securely, pay for our children’s education, travel the world
or to take care of our multiple lifestyle assets like homes, cars and boats. The great majority of
affluent families are even more concerned about preserving the wealth they have already
obtained.

Below is an example of how volatile markets can be during recessions and why the affluent have
concerns about preserving wealth.

Source: Article - S&P performance, peak-to-through, Barry Rithotz, 11.23.09
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3. Reduce Overpayment of Taxation
(wealth enhancement)
Who does not want to keep as much of what you earn as possible? Mitigating income
taxes is a concern of more than 90%of those with net worths between $1 million and
$3 million and of more than 75% of those with net worths between $3 million and $10
million. For those in the higher net-worth range ($3 million and up), mitigating estate
and capital gains taxes are also major concerns. *
The goal of tax reduction planning is to maximize the tax efficiency of current assets
and cash flow while achieving both growth and preservation of assets.

* Source: Russ Alan Prince and David A. Geracioti,
Source: https://smartasset.com/taxes/west-virginia-tax-calculator#bjzG2FaxV0
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4. Protection Against Unplanned
Catastrophic Loss (wealth protection)
Affluent families are very concerned about protecting their family’s wealth against
catastrophic loss, potential creditors, litigants, children’s spouses and potential ex-spouses,
and identity theft. In addition, nearly half of our clients are worried about being sued. This
means that they must also address controlling risks though business processes, employment
agreements and buy-sells, as well as restructuring various assets and considering legal forms
of ownership—trusts, limited liability entities and so on—that put wealth beyond the reach of
creditors and other parties.
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5. Transfer Assets to Loved Ones in
Most Tax Advantageous Way
(wealth transfer)
Wealth transfer is about finding and facilitating the most tax-efficient way to pass assets to
loved ones and succeeding generations in ways that meet the client’s wishes. In addition, this
encompasses all planning of charitable goals, such as arranging to donate a portion of your
wealth in the most tax-advantageous way or in a way to make the greatest impact.
Approximately 80 percent of affluent families said that a major concern was ensuring that their
heirs, parents, children and grandchildren are taken care of with minimal difficulty and cost and
in accordance with their wishes. Yet, according to CEG Worldwide, the majority of these
investors (89%) have estate plans that are more than three years old. *

* Source: Russ Alan Prince and David A. Geracioti,
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CWS WEALTH STRATEGY PROCESS
At Complete Wealth Strategies, our mission is to help you make smart decisions about your money In order to create the
outcomes clients desire, we believe in having a disciplined professional process to manage and organize your family’s
wealth.

We believe professional advisors should never focus on financial products. Financial products should be used as a tool to
solve a problem that has been identified, not be pitched as the latest and greatest because of short term performance.
I.

DISCOVERY MEETING (Listen & Organize):
The goal of this meeting is to develop a true understanding of who you are as a person, establish why money is
important to your family and prioritize your goals. We will also gather information on your current financial
situation.

II. DECONTRUCTION ANALYSIS (Analyze & Identify Gaps):
We will closely evaluate your financial information to identity gaps. We will look at where you are, what you want
to do and how we can maximize the possibility of helping you reach your financial goals.
III. WEALTH STRATEGY MEETING (Formalize & Implement):
We will present our finding regarding your current situation, our wealth strategy recommendations for how we can
bridge the gaps in order to reach your goals, and define how we will manage your retirement and investment
accounts. These tools will form the foundation for all of our work together.
IV. ADVANCE PLANNING MEETING (Engage Professional Network):
We engage our professional network to begin working on advanced planning issues (estate and legacy planning,
wealth transfer, family protection)
V.

SUMMARY CHECK-UP MEETING (Assess & Monitor):
After your wealth strategy has been executed, we will meet again to summarize everything we have discussed and
implemented. We will set up online access to your wealth summary center. From here, we will be constantly
monitoring, reviewing and adjusting as needed.
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Wealth Summary Center
Our Wealth Summary Center is your private, personal financial website. It allows you to have a
simple-to-understand summary of all your financial priorities, investments, insurance, banking
statements and important documents in one safe place. With it, you will be able to fully organize
and manage your total financial affairs and establish your pathway to financial freedom and
peace of mind.
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Comprehensive Wealth Strategy
At Complete Wealth Strategies, we manage and organize the total financial affairs of our clients
by developing a comprehensive wealth strategy centered around the 4 Cornerstones of Financial
Freedom and Prosperity.

www.bwmwv.com
304-626-3900

Freedom to Put Your First!
There is nothing cookie-cutter about us. As an independent, family-owned wealth consulting firm,
we are free from both public shareholder demands and bottom-line corporate profits, which gives us
the financial freedom to put you first.
Just as you have the opportunity to choose your wealth advisor, we in turn get to choose our
independent broker-dealer. We have chosen to be registered with Cambridge Investment Research
and Cambridge Investment Research Advisors (CIR). They are one of the most respected
independent broker-dealer and RIA firms in the industry. CIR is privately owned with no proprietary
products or quotas. They facilitate our regulatory compliance and make sure our advisors adhere to
all securities laws and regulations.
FREEDOM allows us to be genuinely relationship-driven, so we can care about your success and
focus on your individual needs.
FREEDOM allows us the ability to offer unbiased advice and keeps us from any ties to proprietary
products and companies.
FREEDOM allows us to be free from public shareholder demands and bottom-line corporate profits.
FREEDOM gives us unlimited access to hundreds of global strategic partners and first-rate technology
tools.

Our
Your Family
Your Family
Your Family
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About Carl McClurg
Carl is the founder and owner of Complete Wealth Strategies. He
specializes in helping entrepreneurs, medical and professional
practitioners and retirees organize their financial junk drawers,
reduce overexposure to taxation and investment risk so they can
achieve financial freedom and peace of mind for their families.
Serving as a trusted and friendly financial partner, Carl delivers a
collaborative client experience that empowers and guides people
to reach a greater purpose for their wealth and pursue their
retirement dreams. He understands the multifaceted set of
financial worries people face as they become more successful and
get within 15 years of retirement. His individualized approach
can be summed up by the following sentiment: “It is truly a
blessing to help clients with their financial concerns while making
new friends in the process.”
Carl was born in southern Ohio and has resided in both North
Carolina and southern Alabama. He moved back to the Buckeye
State in 1982 and currently resides in Cincinnati. He was
fortunate to marry his best friend, Caroline, and together they
have five children: Erika, Amanda, Eddie, Marie and Michael. In
addition, Carl has five grandsons and one grand
daughter: Breydan, Boston, Eli, Owen, Able and Ahri.
The McClurg house is full of love and laughter!
When not busy serving his clients, Carl enjoys spending time with
family, getting outdoors and serving in Kids Club at Crossroads
Church (Westside)
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Securities offered through Cambridge Investment Research, Broker Dealer, member FINRA/SIPC. Investment advisory services offered through Cambridge Investment Research
Advisors, a Registered Investment Adviser. Complete Wealth Strategies operates independently of Cambridge. Office located at 6398 Suehaven Court, Cincinnati, OH 45248
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