How To Ask Someone To Look – Warm Market

1) Be in a hurry! This is a psychological issue, but people are always more attracted to a person who’s busy and has things going on. “I’m running out the door, but I needed to talk to you real quick.”, or “I don’t have a lot of time to talk, but it was really important I reach you.”

2) Compliment the person – say “You’ve always been so supportive of me and I appreciate that so much.” or “You have an amazing mind for business and can see things other people don’t see.”

3) Invite – “I have something that I am really excited about and I would like your opinion on it. When can we get together for 30 minutes?”  Or if on the phone, “When can you be in front of a computer, uninterrupted, for 15 minutes?”  If they can’t give you an answer, don’t tell them anything more.  Tell them to call you when they can commit to a time.

4) If I, Would you?  “If I give you a DVD, would you watch it?” or “If I give you a magazine, would you read it?” or, “If I give you a call, would you watch a website?”

5) Confirm time – So, you said you could watch it tomorrow night at 5:00pm, definitely, right?  Or, you said you can be in front of a computer at 7:00pm tonight, correct?

6) Repeat time back to them and get time to call, “Ok, you said can watch it at 5:00pm.  So if I call you at 5:30pm you will have already watched it?  (YES) Great.  I’ll call you at 5:30.” 

7) Get best phone number to call them back.

8) Get away quick!  Do not answer any more questions.  Just get away!!


Now, Follow Up At EXACTLY The Date And Time You Said You Would

If they don't answer when you call back, just leave a message saying that you will call them back the next day.  Continue every couple days, until you talk with them, and if they still haven't looked at it start again at Number 5 above.  

If they continue to NOT find time to look when you call, ask the DVD back.  Tell them if they can find time then they can call you.  Don’t try to talk somebody into the business.  It will push them further away.  However, always set up the next phone call/exposure.  Tell them you are just calling them back on the day/time they asked you to.

When you do call them, and they have watched it, the only question to ask, ever, is:

"Did that make sense to you?"  - Once they say YES, next is, "What questions do you have?"  When they say tell you their questions say "Good.  I had a lot of questions too when I first saw this.  Let me get my business partner on the phone.  I’m still new at this myself and he/she answered all my questions when I got started and I don't want to leave anything out or misstate anything."   

Immediately dial the person that you already confirmed this meeting with (your upline).  You called them before you set this meeting and they are expecting your call.   Introduce them on speakerphone (or use the 3 way call feature on your phone), edify both your business partner and your prospect and then don't talk until your business partner is done.  This will take no more than 5 minutes.

How To Ask Someone To Look – Cold Market





Anyone – “Does your job get you to where you want to be in life?”

“If I could show you how to start a successful, part-time business around what you are already doing, how much money would you need to for it to be worthwhile? (Wait for an answer)  Now ask them, “What would you do with that EXTRA (whatever amount they said) EACH AND EVERY MONTH? Let’s say it would be used to start a college fund for their children.  You then say, “Well, if I could show you a way to make that EXTRA (whatever amount they said) so you could start that college fund for your children, would it be worth spending 20 minutes with me to allow you to decide for yourself if this I something that will work for you?”  If no, or they hesitate, say, I’m really busy now, but let’s exchange info, and we can touch base later in the week, and see what works.





Waiter, Waitress, Service type professions 

After small talk, look for a reason to compliment them (great service, positive personality, great people skills) toward end of time with them:

1) Ask if this is what they do for a living, whether they say yes, or no, 
2) Ask if they keep their options open to make extra income, part-time.  Most will say yes, once they do, 
3) When could we meet for 15 minutes, so I can show you this opportunity that would truly change your income very quickly.
4) Set a time, verify it with them a second time, say that you look forward to talking to them then, and then leave.  Never give your business card, unless you get their info also!
5) If they say no, then just say thanks, and move on.  





A very successful person 

1) Do you consider yourself a money motivated person?  If they answer yes, 
2) Have you ever thought about alternative ways to make money?  If they answer yes, 
3) If I could show you a way that you could make 2-3,000 a month working part-time with me in the energy business, would it be worth a half hour of your time to take a look?
4) If they ask what it is, say you need a half hour to go over, if they won’t commit, walk away.



Customer Gathering
1- Contact
· Call prospective customer.  
· "_______, I need your help and it's really important to me, do you have just a couple of minutes?"
· "If it wouldn't cost you anything, wouldn't cause you any inconvenience and would actually save you some money, would you do me a favor?"

2- Presenting the Service
· "I've started my own business because (insert your WHY here).  I'm working with Ambit Energy helping people like you save money on their energy bills."
· "There is no cost to become a customer, your savings is guaranteed in writing, there is no contract to sign, no interruption in service...in fact, the only thing that changes is that you will be paying less for your energy." 
· "Would you help me out by becoming my customer?"
· If yes, follow the process you completed when enrolling yourself.  You do not need to go into any more detail about rates, travel rewards, referral program, etc.  Move right into the sign up process.
· If no, ask why and go on to step three.

3- The 3-Way Call
· "I thought you'd probably have some questions.  Hold on a minute, I can get the answer to that question right away."  Immediately bring in your upline support system to help you close.  You do not need to ask to do the 3-way call...take charge and just do it.


Home Show Invite

1- Hi (NAME), I just saw something I am really excited about and I immediately thought of you.  Trust me, you are going to want to hear about it! I’m meeting up with a few of my closest friends on (Home Show Date) to take a look at it.  We’re getting together at (Time and Location). Can I count on you to be there?
2- Hi (NAME), I just started something part time and I am really excited about it.  It may, or may not be, for you but I am having some friends over to practice going over the presentation.  There will be a few important people from my new business there and I would really like to fill the seats to show them I am putting in the effort.  Would you do me a favor and come by to help me fill the room?  We are meeting on (Home Show Date) at (Time and Location) to take a look at it.  Can I count on you to be there?

Remember, your excitement will be the main reason they will want to come see the presentation.  

If they have questions, simply say, “I just saw this opportunity myself for the 1st time and I would rather not try to explain it.  I can tell you that it is a business opportunity with a company that has risen to over a billion dollars in just 7 years.  Can you do me a favor and come by and take a look?

If they can’t make is ask when the best time is to get together and show them the presentation.  Try to make this 24-48 hours from the time you spoke with them.

Follow-Ups




If they don’t show up for a Business Presentation:

Call them - I know you’re busy and you weren’t able to make the Business Presentation, but it’s very important to me that I get this information in front of you so you can make an educated decision about your financial future. 

I have several ways for you to see this, call me so we can see what works for you.  There is no pressure and, if once you see it you are not interested, I have no problem with you telling me no I just want you to be able to see this and decide for yourself.




If they don’t answer the phone after they told you that they would look and you called them at a specific time:

Hi, I’m calling you back at the time that you asked me to.  I hope everything is ok, I’m sure something must have come up.  I will stay near the phone for the next 10 minutes if you can call me back.  If I don’t hear from you I will call you back tomorrow at the same time.   




If they don’t call back, and also do not answer the next day:

Hi, I’m just calling you back since I did not hear back from you last night.  I would think either one of three things must have happened.  Maybe an emergency happened, and you are not able to call, or I have somehow offended you and if I did, I’m sorry, I would never let an opportunity come between our friendship or 3, you just haven’t looked yet and don’t want to tell me.   I hope all is well, please call me soon.

