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Escondido • CA

toolshedrentals.com

SALES & RENTALS • DELIVERY AVAILABLE • OPEN SATURDAYS

Toolshed is rolling in new
Tier 4 Rental Equipment!

2002 CAT 320CL #2104, 6190 Hours,
EROPS, A/C, Auxiliary Hydraulics,
S/N: CAT0320CTANB02402.....$79,500

2006 WACKER RT82-SC #1791, 32”
Wide Padfoot Roller, With Remote,
970 hrs.........................................$9,500

2004 DEERE 310G #2190, OROPS,
4X2, Extendahoe, JD Controls, Fork
Hooks, Q/D Bucket, 2881 hrs......$26,500

2006 CAT 303CR #1913, OROPS,
Auxiliary Hydraulics, Hydraulic Thumb,
1913 hrs, Great Machine..........$29,500

2008 DEERE 650J LT #2201, 6 Way
Blade, Ripper, OROPS, Low Track,
1116 hrs..................................$69,500

2008 VERMEER BC600XL #1433,
6” Brush Cutter, Excellent Condition,
317 Hours, 2” Ball Hitch ………. $7499

2006 CAT CB224E #1735, 3-5 Ton DD
Roller, 1107 hrs., 48” Wide, Watering
System...........................$22,900

2013 KAESER M57 #2085, Only
360 hrs., Air Compressor, 210
CFM ..........................................$15,999

2007 DEERE 210LE #2200, 4X4,
Gannon Scraper Box, Ripper, New
Paint, New Tires! Need to see!...$32,500

For more information contact Gary Hawthorne: (760) 644-6493

Located at 156 W. Mission • Escondido • CA
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41 Football Fields of
Everything Construction!

CONEXPO-CON/
AGG and IFPE
2014 Shatters
New Records
BY: MARY MONTGOMERY

New products, new technologies and all things con-

struction-related took center stage at CONEXPO-CON/
AGG and IFPE 2014 trade show held March 4-8 at at the
Las Vegas Convention Center. The massive construction
industry trade show – the single largest trade show in all
of North America – had 2,400 exhibitors vying for the attention of nearly 130,000 attendees.
With some of the industry’s top brands, serious buyers and a palpable energy filling the Las Vegas Convention Center, CONEXPO-CON/AGG and IFPE 2014 offered
up a massive showcase of all the newest equipment,
technology and product breakthroughs in construction.
Featured product categories ranged from asphalt production and paving, blasting, concrete, engines and
components, earthmoving equipment, heavy-duty and
off-road trucks, information technology, and lift equipment.
With so much to see and do, trade show organizer,
the Association of Equipment Manufacturers, achieved
their 125,000 attendance goal at mid-day on the third
day of the five-day show. The exact number of attendees
was 129,364, marking the second-highest attendance
in CONEXPO-CON/AGG and IFPE history. New records
were also set for exhibit space, number of exhibitors and
education tickets sold.
As you might imagine, technical skill and information
sharing about ways to work smarter abounded in this
760.466.7790

CONEXPO Continues on Page 8

Tools,
Equipment,
Machines
Galore!

Even Bumble Bee
from Transformers
was in attedance!

For More Photos, Visit
www.contractornews.photoshelter.com

Nearly 130,000 People
Attended!
CONEXPO Continued from Page 7

unique environment. Even more impressive, the sheer
size of the show: 2.5 million square feet (the equivalent
of 41 football fields!) dedicated to exhibitors showcasing their tools and equipment, and hosting a number of
educational opportunities. New navigation programs
made getting around this year’s show easier, with a shuttle service, enhanced mobile navigation app, and new
internal routes to get attendees from one product area
to another much faster.
The CONEXPO-CON/AGG and IFPE show, which comes
to Las Vegas once every three years, isn’t open to the public, making admission to this sneak preview of the latest
and greatest technologies even more highly prized. Attendees include contractors, dealers and distributors,
service providers, engineers, producers, municipalities,
and more. International registrations for this year’s
show totaled more than 31,000, with individuals from
170 different countries present. This international attendance drew heavily from Latin America, China, Canada, and Europe.
The CONEXPO-CON/AGG and IFPE show features
anything and everything related to construction, but
most notably, a lot of heavy construction equipment. The
8
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parking lots around the convention center are filled with
towering cranes, bulldozers, digging equipment, asphalt
pavers and trucks. This year’s heavy equipment display
was made even more impressive with the addition of a
new Platinum Lot. Located directly across from the convention center’s South Hall, the Platinum Lot featured
387,000 square feet of equipment for aggregate processing, asphalt paving, drilling, and more.
From heavy construction equipment to groundbreaking innovations, CONEXPO-CON/AGG and IFPE had it all.
Specific product categories included asphalt production
and paving, blasting, concrete, cement, drilling, earthmoving, trucks, lifting, pumps and others. In the spirit of sustainability, new this year was a Demolition and
Recycling Pavilion that promoted safe and affordable
recycling of recoverable construction and demolition
materials.
Of the 2,400 exhibitors showcasing new products
and technologies for every major construction industry,
popular offerings included asphalt, aggregates,
concrete, earthmoving, lifting, mining and utilities.
Caterpillar, John Deere Construction, JLG Industries,
Allied Construction, Kawasaki Wheel Loaders, Volvo
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Caterpillar had an impressive booth,
not just with their machines, but
sound and video displays too!

More than 300 Forklifts and 30 Cranes,
and 17,000 Gallons of fuel was used to
set-up and Dismantle the show

With 2,400 Exhibitors
this year, they had to pull
out all the stops to get
attention including race
cars, and colorful wigs!

760.466.7790
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Construction Equipment, Komatsu America, Vermeer,
and McNeilus Truck were just some of the biggest
exhibitors at the show, each featuring impressive
product demos.
Different this year was the addition of a comprehensive education program during the five-day
exposition with sessions emphasizing industry issues and trends, management and
applied technology. A record 41,000 education ticket sales were sold to the shows’
education programs, underscoring their
relevance to helping attendees succeed in
today’s business environment.
Held in conjunction with CONEXPO-CON/AGG is the International Exposition for Power Transmission (IFPE), which
also set new records this year, with 400 exhibitors on more than 161,000net square
feet. Together, the events delivered a global showcase
of the newest product innovations and technologies for
the construction, construction materials and fluid power/power transmission/motion control industries with
more than 1,000 new products and services on display.

760.466.7790

Both CONEXPO-CON/AGG and IFPE 2014 captured
the momentum of trends and developments building in
the industry. This year’s record-breaking attendance
numbers evidence the value of these industry-run shows
for attendees, exhibitors, and other stakeholders. Keeping with this industy-focused tradition, the following
long-time CONEXPO-CON/AGG sponsors
had a strong presence at this year’s event:
Association of Equipment Manufacturers,
National Ready Mixed Concrete Association, National Stone, Sand & Gravel Association, and the Associated General Contractors of America.
CONEXPO-CON/AGG and IFPE 2014
proved to be a win-win for both exhibitors
and attendees. Another winner was the
City of Las Vegas - the trade show is estimated to have generated an economic
impact of about $157.3 million for the
city in non-gaming revenue, according to the Las Vegas
Convention and Visitors Authority. And, who knows how
many individuals in town for the show left a dollar or two
behind in a slot machine or on a blackjack table? CNV
looks forward to the next CONEXPO-CON/AGG in 2017!

MARCH 2014
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P.S. It’s the law.
CONSTRUCTION LAW BY PAM SCHOLEFIELD

10815 Rancho Bernardo Road Ste 105• SAN DIEGO, CA 92127 • TEL: 858.613.0888

CONVENIENCE FOR CLIENTS TRUMPS
CONVENIENCE TO COURTHOUSE

Scholefield Construction Law Moves to the Suburbs
In a move that seems to be part of a growing trend,

Scholefield Construction Law has given up its downtown
location for a place in the suburbs. “We’ve had a downtown presence for the past 13 years and finally realized
that our clients want easy access to our offices. An attorney’s office within walking distance to the courthouse
is no longer important,” says Pam Scholefield, principal
attorney at Scholefield Construction Law. “This is especially true in this age of electronic filings and widespread
acceptance by judges allowing attorneys to appear at
hearings telephonically,” she adds. “We saw the light
when we realized that, with many of our cases scattered
throughout California, I can just make a phone call and

12
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be “in court” for a hearing and it doesn’t matter where I
am physically. I can be at the office, in another state, or
even out of the country” notes Scholefield.
“A downtown location ended up creating a double
edged sword for us,” says Bryan Weaver, Marketing Director at the firm. He goes on to say, “No one can deny
that a high profile address is good for our image, yet that
very same address is what kept the clients away from visiting our office. We would like for our clients to stop on in
for a cup of coffee and a quick chat, and that just wasn’t
happening in the downtown high-rise.”
The firm scoured the county looking for the best combination of centralized convenience, value and image, and

info@contractor-news.com

settled on Rancho Bernardo. “We are very excited about gle point of view for settling the dispute.
The uniqueness of the office design is apparent when
our new offices. We’ve doubled our size which is the
first step in achieving our future expansion plans. Plus, you first arrive as you notice the lighting, or lack of it.
Instead of overhead fluorescent
clients can stop in without dealing
lights, the numerous hanging glass
with the hassles of downtown traffic
pendant lights give a warm and inand parking. It truly is the best of all
viting feel, more like a lounge than
worlds,” claims Scholefield.
an office. Instead of a receptionist,
New Offices Help Launch Scholethere is a cozy seating area where
field’s New Approach to Resolving
visitors can talk or watch TV in one
Disputes
of the leather lounge chairs.
Part of the reason for the move
The conference room was dewas to launch their new mediation “We are very excited about our
new
offices.
We’ve
doubled
our
signed for enhancing the mediation
service. “We know we have a unique
experience with plenty of space
concept for mediation right down to size which is the first step in
achieving
our
future
expansion
a floor plan designed specifically
for presenting and laying-out docplans.
Plus,
clients
can
stop
in
uments and plans. The room also
for construction mediation” says
without dealing with the hassles
serves as a fully-functional training
Weaver. “We will provide seasoned
of downtown traffic and parking.
center that boasts seating for as
construction experts to sit on a pan- It truly is the best of all worlds.”
el and hear the disputes. We don’t
—Pam Scholefield many as 24 people, and is complete
with surround sound audio, high
know of any other mediation service
in San Diego that does this,” he adds. A panel of neu- definition video and acoustic wall treatments.
The mediation breakout rooms are more like persontrals gives the parties the advantage of two or even three
fresh perspectives from people who know the construc- al living spaces than cramped-offices-turned-minition industry, instead of just one person providing a sinSCHOLEFIELD Continues on Page 14

760.466.7790
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SCHOLEFIELD Continued from Page 13

conference-rooms. Each room is
really a private sanctuary tastefully
furnished with leather lounge chairs,
a fully stocked refrigerator, snacks
and a coffee cart. Mediation guests
will also find their own high definition TV where they can tune into Netflix or Hulu, or hook up their laptops
to share the view with others. “Our
vision is to make the mediation process as productive as possible, and
we know that working in a comfortable and inviting space goes a long
way toward having both a productive and positive experience” says
Scholefield.
To further emphasize the positive
experience, guests will feel right
at home helping themselves to an
imported beer or perhaps a snack
from the granite topped service bar.
If quality coffee is your passion, the
in-house barista will gladly make you
a custom coffee drink with the commercial espresso machine located
in the kitchen. You won’t find pods
or stale coffee here. A special blend
of freshly roasted coffee beans are
shipped in every two weeks just to
satisfy that premium coffee indulgence. Coffee snobs? Maybe. Anything but typical? Absolutely.
If You Build it They Will Come
Apparently, the groans from clients about downtown parking and
inconvenience were sincere. Since
moving its offices, the firm has
had more visitors in the first three
months after its move than it had in
the previous 5 years downtown. One
of the “must-haves” for the new location was ample parking and easy
access to a major freeway. They are
now located in an office park just
a mile west of I-15, and yes, there
is free parking for any size vehicle.
“We live by our slogan of Anything
14
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but Typical, and this is my personal
invitation to the construction community to check us out and let us
show them exactly how we can help
them” Scholefield concludes.

Scholefield Construction
Law’s new address is

10815 Rancho Bernardo Road #105
San Diego, CA 92127
Phone: 858-613-0888
Web: ADR-team.com and
www. construction-laws.com,
email: info@construction-laws.com

MARCH 2014

Have a construction question
for Pam?
Submit it to:
info@construction-laws.com
General Disclaimer

The information in this article is based upon
California law and is for general information only. Any
information or analysis presented here is intended
solely to inform and educate the reader on general
issues. Nothing presented or referenced to, regarding
facts, documents or applicable laws, constitutes legal
advice. Before acting or relying on any information,
including any information presented here, consult
with a qualified attorney for your specific situation.
Scholefield holds an active PE license in
Colorado, an undergraduate engineering degree from
the University of Florida, and received her JD from
the University of San Diego.

info@contractor-news.com

Want to see photos from an event?
CNV has a new
Photo Website!

Scheduling For
Management

· How to Coordinate between Trades
and the GC
· How the Critical Path can Change
Overnight
· Checklist of Steps to Preparing a
Sound CPM Schedule
· Who Owns Float?
· How to use the CPM to Analyze the
Impact of Delays
· Loaded CPMs: Cost, Labor, Resource

www.contractornews.photoshelter.com
Free downloads until 3/31/14
Just enter password: 2014

This magazine was produced by:

Need Sales???

· CSI Masterformat – the 16 Divisions
· Work Breakdown Structure
· Scheduling Tips & Tricks
· When is an Activity Critical?
· “CYA” : Smart Subs Submit SelfServing Schedules

Dates & Locations

Los Angeles, CA
Thurs, April 24, 2014 TIME:
8:00 AM
Doubletree Los Angeles TO
120 S. Los Angeles St. 4:00 PM
Los Angeles, CA 90012

$299 Per Seminar

Call CNV for advertising
opportunities in
San Diego’s leading
construction magazines!

Tel: (760) 466-7790
Email: info@contractor-news.com

760.466.7790

San Diego, CA
Friday, April 25, 2014
Doubletree Hotel Circle
1515 Hotel Circle South
San Diego, CA 92108
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To register and view the complete
PM Series Schedule, VISIT:

www.sdcassociates.com
SDC & Associates, Inc.

9150 Chesapeake Dr. Ste. 190,
San Diego, CA 92123
P: (800) SDC-3996 F: (800) SDC-3997
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ABC San Diego Storefront
Now Open for Students In
Junior Achievement’s BizTown

America’s

latest recession proved financial
responsibility and business accountability are
very important life skills. Recognizing a gap in
our education system, Junior Achievement’s
BizTown program stepped up to the plate. The
two-story, 10,000-square-foot mini-city allows
San Diego County fifth-grade students to learn
and start integrating the financial and business
skills needed to survive in any economy.
Made up of 19 real business storefronts,
BizTown gives students the opportunity to apply,
interview, get hired, work in real-life scenarios,
earn a paycheck and manage a checking

16

account.
On February 20, 2014, Associated Builders
and Contractors of San Diego opened the only
construction related storefront in BizTown.
Equipped with hard hats, safety vests and
goggles, students complete a supervised handson plumbing or electrical project while learning
the importance of safety.
ABC wants to inspire students who like
constructing things and problem solving to look
at construction as a career choice. ABC also
provides information about their apprenticeship
programs.

760.466.7790
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How your contracts can
help Strengthen cash flow
By: Glenn Gelman, CPA, MS-Tax, CFF — Glenn M. Gelman & Associates
1940 East 17th Street Santa Ana, CA 92705 Phone: (714) 667-2600 ext. 267
Email: mkarver@gmgcpa.com Website: http://gmgcpa.com

All businesses experience
the ebbs and tides of cash flow
at some time or another. But it
can be particularly hard if your
construction company is experiencing hard times. Fortunately, the very document you sign
when starting a job can help
you turn that tide around.

Pinpointing payment
terms

Payment terms have an enormous impact on cash flow. A
contract that calls for payment
on completion of specified
phases of the project, for example, creates uncertainty —
making cash flow forecasting
difficult. A contract that requires
payment in equal installments
over the course of a project provides greater predictability but
may not correspond to your expenditures on the job.
It’s not unusual for a construction project to involve significant upfront costs. If possible,
negotiate a “front-loaded” billing schedule that reflects your
greater cash needs in a project’s early stages. You might
also ask for accelerated payment methods, such as wire
transfers or electronic checks.
Before you even start a job,
assess the financial strength
and creditworthiness of the
owner as well as other contrac18
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tors, suppliers and vendors involved. Doing so can give you
a better idea of whether the
payment terms are realistic.
Furthermore, rather than waiting until a payment is past due,
develop working relationships
with the customer’s accounts
payable personnel to ensure
payments are on schedule and
consistent with the terms.
In addition, many contractors
find it helpful to prepare project-specific cash flow forecasts
to get a better idea of how the
payment terms will affect their

MARCH 2014

overall financial positions going
forward. This way, they can be
prepared to make adjustments
during the course of the job.

Negotiating retainage

A 5% or 10% retainage can
easily defer your entire gross
profit on a job until after completion. To reduce the impact
on your cash flow, try to negotiate a lower percentage or ask
for retainage to be phased out
over the course of the project.
For example, the contract might
provide for 10% retainage, re-

info@contractor-news.com

duced to 5% when the job is 50% complete and ments altogether.
eliminated when it’s 75% complete.
Avoiding disasters
Other options include limiting retainage to cerContracts often disallow requisitions for matetain job costs, such as the labor component, or rials until the materials have been installed. To
eliminating it through the use of letters of credit, avoid cash flow disasters, try to negotiate reqperformance bonds
uisition terms that
or other security.
allow you to request
payment once mateClarifying
rials have been delivered to the job site.
change orders
Remember
that
Change orders are
cash flows in two dian inevitable part of
rections, and outflow
most
construction
is just as important
jobs. It’s critical that
as inflow. If feasible,
your contracts estabdon’t make payments
lish clear terms and
to contractors, supprocedures for appliers
or
vendors
earlier
than
required unless
proving and paying them. Train your staff to identify changes in the scope of work and to promptly you’re entitled to a discount for doing so. Try to
prepare and document change orders in accor- negotiate payment terms that, to the extent possible, match your cash outlays with your receipts
dance with contract terms.
If your contracts don’t have such terms, your from the owner or general contractor.
For example, include retainage provisions in
payments may be delayed for additional work.
Or, even worse, you might lose out on those payGELMAN Continues on Page 20

NEW ED
D
UPGRA
ENT!
M
EQUIP

CEMENT CUTTING, INC
(619) 231-1735

3610 Hancock
Hancock St.
St.
361
CA
9211
1100
San Diego,
Diego, C
A 92
San
CA
9211
110
760.466.7790
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GELMAN Continued from Page 19

your subcontracts that have
terms similar to those in your
contract with the owner. If you’re
a subcontractor and your contract with the general contractor

contains a “pay-when-paid” or
“pay-if-paid” clause, your contracts with sub-subcontractors
should contain parallel provisions. That way, you won’t be
forced to pay subs until you collect from the general.

Reading the fine print

When entering into a contract, it’s essential that you
read every word — especially
the fine print — and clarify any
ambiguous terms. Your financial advisor can help you apply
these and other ways to ensure
your contracts strengthen, rather than weaken, your cash flow.

For more information,
contact Glenn M. Gelman &
Associates at
(714) 667-2600 or email:
mkarver@gmgcpa.com
20
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NECA
San Diego

2014 Installation
Of Officers

January 11, 2014
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Landmark Math+Science Complex
open at San Diego Mesa College

$109 million state-of-the-art facility is largest of
San Diego Community College District bond program;
Includes new laboratories, astronomy observation center and globally-themed gardens

The new Math+Science Complex is a four-story build-

astronomy observation center.
ing providing a new home for degree and certificate
Exterior landscaping includes globally-themed garprograms in Biology, Chemistry, Physical Sciences and dens, such as an Australian Garden and a South African
Mathematics. The 206,000 gross square feet building Garden. The project is on track to obtain a Leadership
consists of classrooms, computer classrooms, teaching in Energy and Environmental Design (LEED) Silver certilab classrooms and faculty, staff and administrative sup- fication from the United States Green Building Council
port space. Specialty spaces include a greenhouse and (USGBC).
Story and Photos Courtesy
of San Diego Community
College District
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Sustainable Features:

All construction and major renovations by the SDCCD
are designed and built to obtain the highest possible
LEED certification from the USGBC. The Math+Science
Complex includes a number of sustainable features:
· The project maximizes the use of sustainable materials and materials with high recycled content. All wood
surfaces in the building will be made up of caramelized
bamboo, a 100% sustainable resource since it does not
require replanting after harvesting. It is extremely durable and is tougher than typical hardwood surfaces.
· Linoleum flooring, a natural material made from linseed
oil, is used extensively throughout the building.
· The project maximizes use of natural lighting which reduces energy demands from artificial lighting, and helps
to reduce eyestrain and increase productivity.
· All windows utilize ‘high performance’ glass that allows sunlight to filter into the building, but reduces the
amount of UV light and solar heat entering the building.
· All walls and roof areas are highly insulated, helping
to conserve energy resources and making the building
more comfortable by maintaining a healthy and uniform
temperature.

Project Partners:

Architect:
Delawie Wilkes Rodrigues Barker
Construction Manager:
McCarthy Building Companies
Civil Engineer: RBF Consulting
Electrical Engineer/Mechanical Engineer:
EXP
Structural Engineer: Hope Engineering
Landscape Architect:
Wimmer Yamada and Caughey
Project Manager:
Clayton Kraft, Gafcon, Inc.
Campus Project Manager:
Diane Malone, Gafcon, Inc.
Inspector of Record: Joseph Cochran
Furniture, Fixtures & Equipment Project
Manager:
Laura Faustine, Gafcon, Inc.
Propositions S and N Program Manager:
Gafcon, Inc.
760.466.7790
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