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The Twin City Postcard Club is now 40 Years Old
By Duane Stabler
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2016 marks the 40th birthday of the Twin City Postcard Club. Below you will find two images—then
and now—that reflects the members of the club in 1989 and now in 2016. Names of the members are
on page 9 so that you can have a good look at the photos to see who you recognize from the early photo
–several continue to be members now. Thanks to Dean Borghorst for providing the 1989 photo and to
Allan Hillesheim, Dianne Lamb and Dave Johnson for the help in identifying the names of the
members.
Go to page 9 to see the names of the individuals

Mark Your Calendar

Upcoming meetings: March 16;
April 20
TCPC Show
May 7 & 8 at the
Bloomington Armory
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My First Meeting at TCPC
By Dianne Lamb

As the familiar adage "time flies" goes, it seems like only yesterday that I attended my first Twin City
Postcard Club meeting in the early 90's. Now, over 20 years later, I seem to have amassed many albums
and boxes of cards, but am always on the lookout for the elusive one that will complete a set, or, in my
case, start a new topic.
I had really never been a postcard collector, but, as a child, had started stockpiling stamps. Postcards
seemed to be a logical extension of that hobby, so when Morgan invited me to attend a meeting with her, I
enthusiastically tagged along. Who could guess how that night would change both our lives!
Many memories of that first meeting are still vivid in my
mind. The group was generally welcoming, but I
especially remember that Dave Johnson made a special
effort to make us feel comfortable and to explain details
of the club. It did seem to me, just by looking at the
club attendees, that many more men than women were
involved in the hobby. That was a bit of a surprise.
I'll never forget seeing, for the first time, the beautiful
images of Santas, Easter chicks and rabbits, pumpkins,
witches, and turkeys. An Easter card with a silkdressed (a new description explained that night) girl
pulling a wheelbarrow went home with me and became

the start of my Easter collection - many of them
depicting lambs. Later I found an obvious counterpart to that first card - (both are pictured here). My
interest in beautiful artist-drawn holiday images was
also fueled at an early meeting when Gary Carpentier
showed colorful Halloween cards illustrated by Ellen
Clapsaddle.
Now, many meetings and checks to Allan Hillesheim
later, I can honestly say that I have met many great
people involved in the hobby, have learned much
about early postcard publishers, artists, and
photographers, and continue to marvel at the various
topics collected.
Editor’s note: I’d like to have more
articles like this—consider writing
your experience.
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A Servidor, A Receivador….A WHAT?
By The Baileys
While writing an article for the newsletter, we mention that a
particular hotel had Servidors and though we know what they are, we
also realize that most people don’t. It was almost thirty years ago that
we got our introduction to them from a friend, who had been an
insurance salesman and traveled a lot. As he had fond memories of
them he wanted to be sure that they weren’t lost to history, and so
with the bug planted in us it has always been a delight when we get a
card that mentions them.
The Servidor can be described as a cabinet within a regular door
frame. It was designed to replace the standard guest room (or hall)
door and the transom above it. The “cabinet” had two doors, one on
the room side and one on the corridor side. These doors could not be
opened at the same time as an interlocking device prevented this; thus
it was impossible for anyone to enter or see into a room through its
Servidor.
The inventor of the Servidor was Franklin James Matchette, a
successful businessman, an inventor, and a philosopher. Until the age
of fifty he was active in the hotel business in a number of hotels. Born
Feb. 24, 1863 in Manchester, WI, he played a significant role in the
development of modern hotel management, both through his
inventions, which brought about more efficient service, and
innovations such as a uniform system of accounting for hotels. He
invented the Servidor in 1913 and kept on improving it.
The Pennsylvania Railroad, built the Hotel Pennsylvania, 1915-1919, directly opposite the Pennsylvania station
and leased to Franklin J. Matchette, to furnish and operate the hotel for a period of 21 years. At the time, with
2,200 rooms, this was the largest hotel in the world, each, of course, equipped with a Servidor.
In the company brochure from 1917 they gave an interesting approach to prohibition while making a plug for
their product: The hotel business is the fourth largest industry in this country. Hitherto, its chief revenues have
been derived from three sources only, the sale of rooms, food, and drinks. Today, one of these sources is cut off
in over fifty per cent of the states, and it is
more or less curtailed or restricted throughout the entire country. Hotels are searching
for means to make up this loss. Not only are
new economies being practiced, and more
attention given to possible by-products of
the hotel, but, what is even more essential
and far more difficult to achieve, new
sources of hotel revenue are being sought.
These cold facts led to the invention of the
Servidor. And we would ask the reader to
keep these facts in mind when he reads the
pages that follow, whether his viewpoint is
that of Hotel Builder, Owner, Architect, or
Lessor. - The Servidor Company.
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It was an all steel cabinet with gracefully curved cabinet doors, and was
finished in either a mahogany or walnut likeness. One of the cabinet doors
opened from the guest room and the other from the corridor. It added to
hotel profits in that it was economical and efficient because it eliminated
the delaying of messengers and repeated calls to deliver goods when
guests were absent. It was always ready to deliver goods to or from the
guest-room.
The actual door was equipped with standard locks and hardware like any
ordinary door. The doors not only formed between them a cabinet but they
also hid from view a unique ventilating feature. They had a ventilator at
both bottom and top. A perfect circulation of air was thereby assured. This
would now be needed as they did away with the transom and this was the
air conditioning of the day. The ventilator openings were hidden within the
cabinet doors. Both the upper and lower vent could be opened or closed at
one operation by merely pushing small buttons over the knob. Even with
the two ventilators open, the Servidor was light-proof, sight-proof and
more sound-proof than the ordinary door with a transom. This system was
to be replaced in 1927 with a larger ventilation panel that took up the top
half of the two doors. The structure still prevented anyone from seeing into
the room, even if the outer door was opened and still had a muting effect.
This construction was also less expensive.
The Servidor gave to the individual guest-room all the privacy of a real home, as it not only did away with
useless door knocking, door tending and other disturbing annoyances incidental to guest-room service, but
also at the same time afforded a method of ingress and egress.
In the Servidor cabinet the guest hung clothes to be pressed, placed
shoes to be polished, linen to be laundered, or any other articles
requiring service. A telephone call from the guest to the hotel
announced the deposit in the Servidor of something requiring
service. These articles, after service, were then returned from the
corridor side. A silent signal device on the room side announced to
the guest when a completed service awaited his convenience in the
Servidor.
In each room was a Servidor Service Book. The catalogue induced
the guest to buy what he had not even known that they wanted.
There was good profit, the guest was pleased by the convenience,
and with the silent impersonal delivery of the Servidor. It listed
every article by a number, to make ordering easy. The book
pictured them as well as gave a brief description. If the guest, in
unpacking, found that they had forgotten razor-blades, talcum
powder, tooth brush, or what not, he looked them up in the book by
the index. He telephones the hotel "Servidor Number” and
requested numbers so and so. In a few minutes, the Servidor signal
showed him they had been delivered. These articles, by the way,
were sold to the hotels by Servidor.
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In the front of the book several pages were devoted exclusively to
"Miscellaneous Servidor Service" such as Clothes Pressing and
Cleaning, Laundry, Shoe Cleaning and Polishing, News Stand, Mail
and Telegrams, Cigars, Cigarettes, Mineral Waters, etc. Articles thus
ordered, as well as mail and general merchandise, were delivered and
placed in the Servidor from the outside, eliminating the guest receiving
the same in person, or feeling it incumbent to give a gratuity to the
hotel employee making delivery. The Sir Francis Drake hotel, in San
Francisco, pointed out this advantage in an ad from 1933: Only
California hotel offering Servidor feature—thus enabling you to
combine “maximum privacy with minimum tipping".
In their brochure they would use various scenarios to peak interest, one
of which follows:
THE OLD WAY
The lady, in room 124, has returned to her room at 4 p. m., tired with
shopping and sight-seeing and lies down for a little sleep before
writing some letters and dressing for dinner. The thought of ordering a
bottle of mineral water comes to her. But the bother and the waiting
and the rising from her nap to let the boy in makes her forego it.
She is just going off into a doze when the sound of knocking looms loud
in her ears. Hastily putting on a dressing-gown she opens the door and admits the boy with the laundry. In a
few moments she is sleeping, but is again disturbed by another knocking. This time it is a store package. Her
third trial is shortly interrupted by a boy with a special delivery letter.
A nap has become impossible, so she starts to write to the folks at home. She is a bit nervous and explodes her
emotions in the letter mostly about the nap she did not get. Then
when dressing for dinner she finds she needs pins, talcum powder
and some other little things. She has to get along without them and
resigns herself to it.
THE SERVIDOR WAY
She enjoys the mineral water the Servidor delivers silently and
impersonally, and the nap has been restful and refreshing, and her
other wants are recognized and met as if by magic.
The laundry, the store package, and her mail are waiting her when
she wakes, and her eyes rest on the Servidor signal that tells of quiet
service. Her letters home advertise the Servidor because her mind is
filled with it and her enthusiasm overflows to the whole hotel service.
The missing articles needed for her evening toilette are found listed
in the Servidor Service Book on the table. She orders them and other
things she had forgotten were even needed until she saw them
pictured in the Servidor Service Book.
The prices of the goods being just what she would pay in the stores,
with no charge for service, no bother about making change, but all
put on her bill for settlement as one transaction appeals strongly to
her; she becomes a Servidor enthusiast and advertiser. That's
Servidor Service.
Hotel continued on page 6
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In 1915 Matchette patented the Receivador, basically a home version
of the Servidor. It was a metal parcel receiver of two or more
compartments installed in the exterior or interior walls or doors of a
building. Its purpose was to receive and safeguard delivered
packages in the absence or pre-occupation of the owner. Each
compartment had two doors, one inside and one out, provided with a
pick-proof lock and operated by the simple turn of a thumb bolt. As
with the Servidor, an interlocking device made it impossible to open
both doors at the same time. The delivery man would insert the
package and turn the thumb bolt which automatically engaged the
interlock and prevented the outside door from being opened again
until the package was removed by way of the inside door. When the
inside door was closed and the thumb bolt turned, the outside lock
was automatically released, permitting the door to be opened.
The cabinet was made of sheet steel and the doors were built up of
two sheets of steel electrically welded together with a sheet of
insulating material between. They came in a variety of sizes and
configurations. They were finished with one coat of non-rust, baked
olive green enamel. Special grained finishes in mahogany, walnut
and quartered oak were available at a slight extra cost.
Up until 1924 Matchette was also involved in real estate and in
agricultural chemistry. After 1924, Matchette devoted the majority of
his time to the formulation and development of a system of philosophy, his Absolute-Relative Theory,
through which he sought to provide a metaphysical foundation for the entire universe.
In 1926 he had a deluxe Fifth Avenue apartment-house built, across from Central Park that he lived in and in
which the actress, Gloria Swanson, occupied the penthouse. Franklin J. Matchette died February 23, 1943, a
wealthy man, and gave his money to Columbia and Purdue Universities and formed The Franklin J.
Matchette Foundation which provides grants for school related activities and scholarships, and still remains
today.
After Matchette’s death Metal Office Furniture
Co. acquired Servidor and manufactured
Servidors for hotel rooms, as well as
Receivadors for home deliveries. Later they
sold the Servidor rights to Hilton Hotel.

Mark Your Calendar

TCPC Show
May 7 & 8 at the
Bloomington Armory
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Hackney Manufacturing Co. – 1955 University
By the Baileys
LESLIE SYLVESTER HACKNEY... Capitalist, land
dealer, inventor and manufacturer. Born at Prescott,
Ontario, Canada on September 17, 1859, Mr. Hackney
was the son of Scottish parents. His early childhood was
spent in Canada and at the age of three, his parents
moved from Canada to St. Lawrence County, New York
State. When he was six years old his father moved to
Watonwan County, Minnesota, where he took up a
homestead. Here he received his early education….
During these early years he frequently closed large deals
ranging anywhere from 5,000 to 600,000 acres. This
business led to larger work and in 1900 the HackneyBoynton Land Company was incorporated, and in the fall
of that year this company purchased from the Northern
Pacific Railway Company a tract of land including
1,250,000 acres along the main line of the Northern
Pacific Railway in North Dakota. This deal involved the
largest acreage of any deal ever closed in the history of
the Northwest and possibly no other deal in the history of
the country, outside of the Government making the
Louisiana Purchase, ever covered as large an acreage.
Mr. Hackney directed a vigorous and aggressive
campaign of colonization work and established a selling
force of over 1,500 agents, scattered throughout the
North and Middle West. The result of this work was that the Hackney-Boynton Land Company kept up an
average sales record for two years of over one thousand acres per day. In 1904 Mr. Hackney incorporated his
second large company, the Hackney Land Credit Company. This company dealt extensively in farm lands,
city property, mortgages and bonds. In addition
to the large corporate interests, he also had a
great deal of property in his own name. His
holdings in Central North Dakota were about
one hundred and fifty thousand acres, valued at
from $20.00 to $35.00 per acre. He also had
considerable acreage in Minnesota as well as
property on the Pacific Coast. During these
years, using the experience gained selling
railroad lands in North Dakota, he saw the need
of some other power than that of teams of many
horses, or big steam rigs, to break the prairie
and work the large fields of the ranches, and
returned to his early interest in farm
equipment….

1912 Ad
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The Midway Horse Market – University and Prior
By the Baileys
The Midway was the home of the greatest horse market in the west. Before the Swift plant
moved to South St. Paul, in 1897, the stockyards were centered at the Transfer Yards, at
University and Prior, as it was associated with the Twin City Stockyards in New Brighton.
After the move of Swift & Co. the horse trade, which had also established itself as an
industry, remained at the Transfer Yards, and prospered through the removal of the other
livestock market….
The commission men not only sold for shippers, but had their own buyers in different
localities. The shipper of horses operated much like the manner of the shipper of cattle, sheep
and hogs. He went through the country, and, accumulating a carload, consigned them to his
broker or commission firm. There were from fifteen to twenty head in a car. The horses that
came to this market were chiefly from Minnesota, Iowa and Illinois, and were sold in
Wisconsin, Manitoba and the two Dakotas. In the process of developing this market, its
importance became such as to invite many buyers from Chicago, Buffalo, Boston and other
points. There was an excellent demand from Manitoba as a result of the settling of that
province. Winnipeg was a large and constant buyer in the Midway market. North Dakota
purchased a large number of horses in the spring of 1908, indicating improvement in that
state. Northern Minnesota also bought a goodly number. In the fall of the year there was
usually a good demand for heavy draught horses, weighing from 1,600 pounds to 1,900
pounds for use in the logging camps in northern Wisconsin, and for shipment to West
Superior and Duluth for supplying the lumber regions there. These were about the heaviest
that could be secured.…

“DESTINED FOR THE WOODS – Bunch of Horses Sold to Buyers Who Represent Lumbermen” - 1903.
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1989 Photo
Front Row left to right:
Wayne Miller, Dave Johnson, Gary
Carpentier, John Wagner, Camelle
Zinda,
Row 2 left to right:
Kathy Fester, Ove Braskerud, Beth
Collins, Will Evertt, Unknown,
Fred Buchland, Curt Anderson,
Louise Carpentier.
Row 3 left to right: Dean Empanger, Bob Fesler, John Callison, Dennis Peterson,
Gary Pearson, Dick Ferrell, Richard Bruce, Audolph Zenda, Bob Bowls, Fred Scheffman, Joe
Stark

2016 Photo

Left to right:
Wayne Duzynski, Jerry Kolton, Dve Norman, Melissa Moore, Dave Johnson, Steve
Bailey, Keith Olsen, Harry Draeger, Julie Enroth, Dean Borghorst, Karen Hallinan,
Dennis Peterson, Nancy Bailey, Chuck Donley, Margaret Donley, en Enroth, Gary
Anderson, Allan Hilesheim, Jane Lee, Dave Halverson, Robin Arneson, Mike Morris,
Dianne Lamb, Ron Manger, Kurt Anderson, Gary Pearson, Steve Benton.
Not pictured (the photographer) Duane Stabler
Note, there are often others who attend the meeting but didn’t make it the night the
photo was taken.
If names were spelled in error, the editor apologizes for the error
PAGE 9
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Advertising:

TCPC News

General advertising will appear in the newsletters.
Members can have one free line ad in the newsletter
each year. Send your ad (and payment if required) to the
newsletter editor.
Member Advertising rates (per issue)
Business card size…$4.00
Quarter Page………$10.00
Half Page …….……$20.00
Full Page……….…. $30.00

TCPC Postcard Show
May 7,& 8
Location:
Bloomington Armory
3300 W 98th Street
Bloomington, MN 55431

Upcoming Programs
Call Dave Johnson at 651-426-3573 for further details

Opens for Members
at 8 AM—6 PM Saturday
and 9 AM—3PM Sunday

New Members: none reported this time
2016 marks a major anniversary for TCPC - Your editor
needs you to write an article (long or short) as to why
you are a member of the group, how long you are a
member and how you came to join TCPC. Maybe
recall your first card purchased at the TCPC show or
coming to the monthly meeting and what you purchased or
auctioned. This a time to recall your experience. Send
your article to Duane, your editor, or send an email with
your idea.
The webmaster is seeking shows that should be highlighted on
the website. Please send your known show information to
Duane Stabler at
destabler@mediacombb.net

Please plan to attend the monthly meetings where you’ll
find frequent auctions and dealers with postcards for sale
but also you’ll have opportunities to learn more about this
terrific hobby.

Twin City Postcard Club Membership Application

Please check one: New Member_____ Renewal________ Reinstatement______ Change of Information_____
NAME______________________________________________________________________________________________
STREET ADDRESS:__________________________________________________________________________________
CITY/STATE/ZIP _____________________________________________________________________________________
TELEPHONE # (include area code)______________________________________________________________________
E-MAIL ADDRESS (optional)___________________________________________________________________________
TYPES of POSTCARDS COLLECTED: ___________________________________________________________________

______________________________________________________________________________________________

Mail to Dianne Lamb, TCPC Membership Chair, 25145 Chippendale Ave, Farmington MN 55024
Total Dues annually: $13 + $1 for each additional member in the household
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Upcoming Meetings and Events

All meetings to be at:
The Lynnhurst Community Center,
1345 W. Minnehaha Parkway (at 50th St.)

Programs
March 16, 1916 – Show and tell St. Patrick’s Day postcards…...the 17th is that day. Bring your favorite card
that remembers this holiday.
April 20 2016 – April Fool’s Day or All Fools Day is on the 1st of April. Do you have a card to show and
tell about that holiday?

TCPC Board of Directors and Officers 2016

Mark Your Calendar with these dates
Meeting Schedule for 2016
Mar 16 | Apr 20 | May 18 Jun 15 | Jul 20 |
Aug 17 | Sep 21 | Oct 19
Nov 16 | Dec 21
Board Meeting Schedule for 2016
May 4|Jul 6 | Sep 7 | Nov 2

Wanted: Upcoming Programs
Have a program you’d like to do for the group? It
only needs to be 10 to 15 minutes long.
Programs can be about anything from your
favorite card topic or a general postcard topic.
Call Dave Johnson at 651-426-3573 for further
details.

Looking for collectables and postcards??? Don’t know
where to look?? Go to the Twin City Post Card Club
website—find a listing of known markets in the region.

President: Chuck Donley, 952-988-9797
VP Membership: Dianne Lamb, 651-460-4927
Treasurer: Allan Hillesheim, 612-377-6062
Secretary & Asst. Editor: Dave Norman, 612-729-2428
Editor & Webmaster: Duane Stabler, 952-447-8654
Program Chair: Dave Johnson, 651-426-3573
Show Chair: Dave Johnson, 651-426-3573
Social Coordinator: Dean Borghorst, 612-332-0256
Librarian: Rosemary Palmer, 612-308-6474
Member-at-Large: Alan Calavano, 507-282-4389
Member-at-Large: Jane Lee, 952-567-3713

Support TCPC—participate in the shows, and
monthly meetings. Consider participating on the board
and consider providing articles to the editor. Don’t
expect a handful of members do all the work. Doing so
will threaten the livelihood of the club.
Check the TCPC website for Shows that have come
to the attention of the editor. It will be updated as
more
information becomes available. We can’t
guarantee that postcards will be at the show but that’s
part of the hunt for that special postcard.
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Twin City Postcard Club
25145 Chippendale Ave.
Farmington MN 55024

If your address label is highlighted, your
dues are due! Please return the application
in this newsletter, with any updates, and a
check for $13, plus $1 for each additional
name at the same address.
Thank You!
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We are on the web!
www.twincitypostcardclub.com and
on Facebook

Monthly Meeting Location:
The Lynnhurst Community Center,
1345 W. Minnehaha Parkway (at 50th St.)
Minneapolis MN
We are in the South West corner of the
intersection)
Time: 5:30 - 8: 15 pm (program and meeting
at 7:15)
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Got something you want to contribute?
Contact: Editor: Duane Stabler
Email: destabler@mediacombb.net

