
TREVOR THOMPSON 
Thousand Oaks, California 

trevor@pullanconsulting.com 
+1 805.279.2337 

 
 
Executive with over 15 years of operational leadership responsibilities across financial, 

manufacturing and biotechnology industries with the last five years dedicated to deal-making in 
life sciences.  Deep understanding of market participants and proven success in evaluation, 
valuation and negotiation for licensing, financing and M&A.  
 

Business Development & Investment Experience 
 
Pullan Consulting                 August 2016–Present 
Business Development Consultant 

• Primarily sell-side deal-making for biotech clients: sourcing, negotiating and closing  
• Preclinical through Phase II 
• Full range of transactions: multinational, cross-border, academic 
• Formulate and execute partnering strategy and financing plans  
• Prepare presentations profiling client’s business, assets, programs and/or technologies 
• Market assessments and valuations 
• Team building: 

o Board of Directors recruitment 
o Introductions to Key Opinion Leaders and Key Consultants 

• Assist CEOs with communications and board meeting preparation 
• Contributor to Pullan’s Pieces with monthly readership of over 2,500 industry executives 

 
Madison Street Capital-Broker Dealer    
Investment Banker 

• Provide advisory and structuring services for life sciences clients seeking financing  
• Solicit offers for investment 
• Evaluate the value and merits of any offer and negotiate terms 
• Strategic M&A advisor 

 
Aeromics, Inc.                  March 2019–Present 
Chief Operating Officer 

• Engaged as business development consultant through Pullan Consulting in Q2 2018 
• Sourced, negotiated and closed partnering deal with international Pharma 
• Oversubscribed Series A   
• Became integral advisor to Senior Management and the Board during engagement 
• Asked to take title of Chief Business Officer (consulting) to reflect integral relationship 
• Asked to become Chief Operating Officer to help with transition into a Phase II company 
• As Chief Operating Officer  

o Recruited Chief Medical Officer, Heads of CMC and Regulatory, Directors 
o Resourced critical pre-Phase II development activities 



Abeome         August 2014–August 2016 
VP of Corporate Development  

• Identify, evaluate and establish strategic scientific and financial prospects 
• Initiate, lead and execute a full corporate identity and brand refresh 
• Market and close oversubscribed investment rounds 
• Direct the assessment of future markets, licensing potential and valuations 
• Initiate and follow-up on all partnership activity 
• Establish and implement appropriate development strategies to support 

commercialization and licensing strategies 
• Track milestones and identify scope for enhancing business relationships 
• Oversee the plan and execution of a comprehensive out-licensing strategy 
• Prepare presentation materials for professional meetings, seminars and conferences 

 
Education 

 
University of California, Berkeley            1999 
Bachelor of Arts 
 
Professional Licenses 

• FINRA Series 7 (General Securities Representative) 
• FINRA Series 63 (Uniform Securities Agent) 
• An investment banker registered with MSC-BD, LLC. a member of FINRA/SIPC 
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